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F COURSE building has been restricted — of course indi- 

vidual consumer expenditures for building have been 
limited. But there’s plenty of business to be obtained RIGHT 
NOW -—close to you—with doors, windows and frames of 
Ponderosa Pine. We’ve written a 32-page book to help you get 
this business. It’s the NEW Open House, crammed full of profit- 


making suggestions for YOU. Here are just a few of them— 


Ponderosa Pine protects the 
beauty of bathrooms—for the 
duration and after! See how 
the generous Ponderosa 
Pine window—the useful 
Ponderosa Pine storage cup- 
boards create a combination 
dressing room and bath- 
room. Here’s an idea that fits 
right in with today’s trend 
toward better use of space! 


Windows like this make 
small rooms look larger— 
bring new charm to every 
room. Here’s an improve- 
ment that’s easily within the 
reach of householders today 
— something that you can sell 
right now. What’s more, these 
windows use the minimum 
of critical metal. 




































With fuel saving so important today, doors of Ponderos 
Pine are doubly useful because they permit unused room} 
to be shut off in winter. For outside openings, storm sashf Publis 
storm doors, and combination doors effect substantid 

fuel savings. 431 | 


PUT THIS BOOK TO Tele; 


WORK FOR YOU! 


Have you seen this new 
edition of Open House? 
It’s helping lumber deal- 
ers get business all over 
the country—and it’s up- 
to-date in every detail. 
Thirty-two pages of help- 
ful pictures will make 
your customers want to 
buy. Sample copy free to 
you—quantity copies ten 
cents each. Ponderosa 
Pine Woodwork, Dept. 
XAL-9, 111 West Wash- 
ington St., Chicago, III. 
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Something to Sell 






' 4-SQUARE 
FARM EQUIPMENT 


is being. Advertised this 
Fall to 


3,621,613 
FARMERS 
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Farming 
Circulation 


1,226,441 


Poultry 
Tribune 
Circulation 
501,732 
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Papers 
Circulation 











From your present stocks! 


New Equipment Designs of the 


4-SQUARE FARM BUILDING SERVICE 


Answer Today’s Needs 


Here is a farm selling program that is timely and 
effective, because it is geared to the present needs of 
the farmer and the 4-Square lumber dealer. It is based 
on the designs of a line of 30 essential, practical items 
of farm equipment, all, or most of which can be built 
from your present assortment of stocks.. 

This equipment meets the fall and winter needs of 
the farmer for devices that save feed, reduce costs, save 
farm labor, and promote increased production. The 
line is broad. It includes self feeders for hogs, hay- 
racks, gates, hoppers, waterers, alfalfa racks, feeding 
bunks and troughs, stanchions, pens, nests and roosts. 
It is equipment vitally needed to maintain today’s food 
production program, in the face of a shortage of farm 
labor. 

This equipment meets the need of the dealer for sales 
that can be made now, out of lumber on hand, or that 
may be available. All of these items can be built satis- 
factorily from a wide variety of sizes, species and grades 
of lumber. They have been designed by Weyerhaeuser 
to make use of your available stock by taking advan- 
tage of this wide adaptability of lumber. These new 
designs present an unusual opportunity to convert 
broken stocks into wanted merchandise. 

These items can be built in the lumber yard—dis- 
played and priced as ready-to-use merchandise, or 
plans and materials can be furnished to farmers. Here 
is a sales program supported by advertising in na- 
tional, regional and state farm papers—and local sales 
promotion material. 


Copyright 1942, Weyerhaeuser Sales Company 


WEYERHAEUSER SALES COMPANY « ST. PAUL, MINNESOTA 
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Should Sell War Agencies 


With very few exceptions, if any, Americans now fully realize that the first busi- 
ness we have is winning the war. Individual thinking is almost entirely war 
thinking. Industry has been converted practically to a one hundred percent war 
economy. Now, with L-4] revised with most allowable building limits decreased, 
and with M-208 placing softwood lumber on a priority basis, the need to alter 
the retail lumber and building material industry to a full war economy is here. 


There is no reason to faint before the fact of war economy. There is every rea- 
son to face it and cope with it. There is every reason why the same qualities 
that have made the retail lumber dealer the key factor in peacetime home build- 
ing operations should make him a key factor in wartime distribution of lumber 
and building materials for purely war purposes. 


Some dealers notably, and numerous others less notably, have already demon- 
strated that they can perform vitally necessary distribution services with savings 
in time and money te Army and Navy purchasing bodies, to general contractors 
building war production plants, and to the operators of those war production 
plants. 


Every dealer, regardless of where he is located or how he is set up, can per- 
form similar patriotic services to directly further the war effort. Every dealer 
should contact civil and military purchasing bodies who buy lumber and build- 
ing materials, find what they need, and work out a plan to supply those needs, 
using his storage and trucking facilities to supply them quicker, more efficiently 
and at less cost than is possible without dealer service. If he considers his facil- 
ities inadequate to the size of the job, he should enlist the cooperation of neigh- 
boring dealers, pool the resources of the group, and give the Army, the Navy and 
war production industries the benefit of experience and service that can and will 


bring the war to a quicker conclusion. 


There is a place for the retail lumber dealer in winning the war. That place is 
distributing materials to war agencies, but the dealer will have to find the war 
agency he can serve with the materials he handles, work out the details of how 


to serve it, and then develop that service. 


Nebot Vance 


Publisher. 
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DUCTION FROM THE PAINTING BY JOSEPH BOGGS BEALE 


BY 
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A name must earn the trust it holds 


Downthrough the years new generations 
still hold sharp and clear the memory of 
some men’s acts. While ordinary deeds 
are soon forgotten, the intense drama of 
Paul Revere’s midnight ride will never 
dim. So it is with a company. The trust 
it holds—as the years go by —among 
those with whom it does business must 
come from something more than ordi- 
nary service. Most often there is an out- 
standing record in research, production 
methods and product value. From our 


beginning nearly fifty years ago we have 


always had one goal...earning your trust 
in the name “Spencer Kellogg’ Our en- 
tire organization is dedicated to keeping 
“Spencer Kellogg” synonymous with 


the best in products, research and service. 


SPENCER * 


SF 


KELLOGGS 


LINSEED OILS 
Raw and Improved Boiled 


Bi renee — 





How well we are measuring up to our 
purpose is evidenced by a widespread 
preference for Spencer Kellogg oils 
throughout the paint industry. Spencer 
Kellogg and Sons, Inc., Buffalo, N. Y. 


“ HELPFUL 


RESEARCH FACTS 


Countless thousands of painting 
jobs with Spencer Kellogg’s 
Improved Boiled Linseed Oil testify 
to the success of our research in 
producing through drying, easier 
brushing, and high gloss retention. 
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Walnut gunstock blanks, rough 
patterned material from which arms 
finished gunstocks are produced, re- 
moved from GMPR, placed under spe- 
cific dollars and cents ceiling prices. 
The new regulation, No. 217, lists 


prices approximately prevailing for 
most producers. Schedule effective 


Sept. 17. 


Baruch report promised no pro- 
duction miracles, no sleight-of-hand 
inethods of getting tires. Has created 
confidence by sobering a situation that 
was getting out of hand. Too many 
agencies, each with partial control, and 
too many unrelated orders were mak- 
ing a situation in which purpose of 
rubber conservation was getting lost 
in efforts to chisel special advantages. 
Xeport has prepared public to expect 
ind accept control. 


All motor vehicles except motor- 
cycles and passenger cars must carry 
Certificate of War Necessity, effective 
Nov. 15, by order of ODT. Certificate 
will govern maximum mileage, mini- 
num loads. Certificates necessary to 
get gasoline, tires and repair parts. 
ire regulations will be amended be- 
ore Nov. 15. Certificates and records 
showing compliance with mileage limi- 
‘ations will be necessary to get tires. 


Local advertising for dealers can 
be predicated on list of precautions re- 
cently issued by National Board of 
‘ire Underwriters. Points out that 
existing housing must carry burden 
ior duration of war, emphasizes neces- 
‘ity to protect from fire loss. Lists 
iollowing precautions: keep chimneys 
and furnaces clean and in repair; put 
ashes in metal containers; never force 
a heating plant in cold weather ; dis- 
connect electrical apparatus even if 


you leave it for only a moment ; never 
use inflammable cleaning fluids; guard 
against accumulation of rubbish; make 
sure all gas connections are tight; 


never use flexible tubing for conducting 
gas, 
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ANAGEMENT 


GUIDE POST 


Need for scrap, particularly iron, 
is vital. Probable that industry can 
assemble enough to put steel industry 
through pinch it is feeling. Drive, to 
be successful, must be extended to 
every industrial and commercial plant 
in the country. Lumbermen, no doubt, 
can and will contribute as much as any 
business group. 


Russian dandelions (rubber yield- 
ing variety) being grown by West 
Coast Lumbermen’s Association forest 
industry tree nursery, Nisqually, Wash. 
Experimental seeds flown from Soviet 
Union. On home soil can produce 30 
to 60 pounds rubber per acre, but can 
be planted in spring with seed crops 
harvested in summer and root crop in 
mid-autumn. Guayule takes four years 
to harvest, rubber tree five to seven 
years. 


M-21, which restricts use and dis- 
tribution of iron and steel products, 
does not include used or salvaged ma- 
terials. Authority is WPB Interpreta- 
tion No. 1 of the order. 


Possibility of establishing a de- 
hydrating plant for fruits, vegetables 
and berries. in northwestern North 
Carolina in the lumber dry kiln of the 
Oak Furniture Company’s plant at 
North Wilkesboro, is being considered 
by company executives. WPB officials 
responded to proposal by asking for 
investigation of possibilities. 


Walnut trees, before being offered 
for sale to munitions plants, should be 
at least 12 inches in diameter at small 
end; bole of tree must be free of large 
defects including branches; trees shall 
not have been used as posts with wire 
and nails driven into trunks. Single 
trees or small numbers cannot be har- 
vested economically. Sellers should 
pool to get a truck load or more. If 
trees meet these specifications, send to 
American Walnut Manufacturers As- 
sociation, Chicago; size of trees dis- 
tance around at three feet above 
ground; height to first large limb; 
nearest shipping point; whether trees 
dead or alive. 





Price index of nearly 900 series in 
primary markets remained unchanged 
for third consecutive week at 16-year 
record level, 98.9 percent of 1926 
average. 


Local management-labor commit- 
tees have been set up in California, 
Oregon and Washington following 
Paul V. McNutt’s establishment of 
western States “critical area.’’ Com- 
mittees are being organized in Arizona 
and Nevada. W. K. Hopkins, west 
coast regional director for War Man- 
power Commission, heads the work. 


48-hour Week has just been set 
by WPB order for lumber industry 
in Pacific northwest. Said to be first 
order issued under “draft industry” 
section of Selective Service Act. Or- 
ders and deliveries will be scheduled 
on 48-hour-week basis. If a company 
works fewer hours per week, and if 
orders do not come through on time, 
the company will be subject to prose- 
cution or even seizure of the plant. 


Douglas Fir logs now under con- 
trol of WPB through General Prefer- 
ence Order M-234. Under terms of 
order Director General of Operations 
may allocate specific quantities of logs 
or parts of logs to specific persons. 
May also determine specific manner 
and quantities in which delivery shall 
be made, and direct or prohibit par- 
ticular uses of Douglas Fir logs or 
parts sawed from such logs. WPB 
says Order issued because supply not 
equal to requirements. 


Civilian Complacency always 
seems to live somewhere else. We've 
heard about him, worried about him, 
but never met him. The Civilians 
we know are not even related to 
Complacency by marriage. What do 
you have to do to prove you're aware 
of the war? Go around with your 
shirt out, blowing the Stars and 
Stripes Forever on a tin whistle? 
That’s not the way you advertise the 
steeling of your will and the summon- 
ing of your inner courage to meet the 
unknown. You don’t advertise it. 


EAT LOST THRU WALLS 
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= ‘ie F ALLY of the dealer who 





— 
= is trying to maintain his sales 
= volume during wartime by promoting 
— the sale of insulation materials is the 
, U. S. Government itself. First en- 
= couraging move was the announcement 
—_ f Amendment No. 6 to Federal Re- 
serve Bank Board Regulation “W” 
= which “removes from credit restric- 
= tions financial arrangements made for 
= the purpose of the installation of loose- 


fill, blanket or batt-type insulation or 
insulating board within existing struc- 
tures... (and) the purchase of mate- 
rials for this purpose.” This means 
that the FHA will now insure loans 
for insulation on a 36-month credit ex- 
tension, while the time is unlimited if 
the loan is negotiated between lender 
and borrower without HA insurance. 

Furthermore local newspapers all 
over the northern part of the nation 
have printed volumes of material con- 
cerning the bond between patriotism 
and insulating one’s home. Much oj 
the printed text has been written by 
Government agents who have an eye 
on the fuel shortage situation. One 
Dept. of the Interior bulletin, Infor- 




















Top: Installing blanket type insu- 

lation in an attic, Center: Wall 

panel display showing several 

types of insulation. Below: An 

effective home made blanket 
display 


Circular drawing courtesy of U. S. Gypsum 








mation Circular 7166 entitled Hom 
Insulation, An Effective Conservation 
and National-Defense Measure, is be- 
ing widely and effectively used by 


American Lumberman Wartime Sales Opport 








those who deal in insulation to pro 








mote their cause. 








The Eastern seaboard dealer espe- 





cially has an open and shut case be- 











cause he can point to an actual antici- 








pated fuel shortage during this coming 








en / INSULATION 





Se 


wi 
cal 
of 
80 
th 
th; 
Wi 
th 


si 
th 
in 
e> 
T 
th 











September 19, 1942 


winter, while those in other sections 
can use rising fuel costs and the threat 
of a scarcity as one selling point. Fully 
800,000 homes had been insulated by 
the end of 1940 and 20 to 30 times 
that number could be so modernized 
with advantage to the owners and to 
the nation. 

Unfortunately, through some over- 
sight, no special provision was made in 
the newly revised version of L-41 for 
insulation, and as a consequence this 
type of work is also limited to a total 
expenditure of $200 per residence. 
This means that in most areas and in 
the case of most typical houses it will 
not be possible to do a complete side- 
wall as well as attic insulation job 
within the cost limitations. However 
shortly after the original L-41 was is- 
sued an amendment specifically ex- 
empting insulation jobs from the $500 
limit was released, and there are now 
indications that a similar action will 
he taken shortly in regard to the new 
order. The AMERICAN LUMBERMAN 
has already instigated action among the 
proper W.P.B. authorities concerning 
this situation, pointing out the fact 
that no critical materials are involved 
and that fuel savings are to be realized 
from insulating. 

All types of popular insulation mate- 
rials are in plentiful supply and manu- 
facturers claim to foresee no possibility 
of a raw material shortage. Most are 
mineral products, some vegetable. Per- 
haps of all types, mineral wool insula- 
tion is the most widely used. This type 
breaks down into rock wool, slag wool 
and glass wool and the first of these is 
the most popular. It is manufactured 
by subjecting lime or other stone to 
tremendous heat and while molten, 
forcing it through a fine nozzle and 
cooling quickly. The result is a thread- 
like substance, which for the purpose 
of blown wool is rolled into balls or 
nodules. 

The dealer who is selecting rock 
wool will do well to examine the re- 
siliency of the materials he has under 
consideration, for it is this quality 
which gives lasting value to a product 
of this type. A home always sustains 
a certain amount of vibration, and a 
material which is resilient will absorb 
this shock and retain its full volume, 
while one which is not so resilient will 
settle and pack in the walls or roof 
surfaces. 


Rock wool rolled into nodules is one 
material with which a complete side- 
wall and roof insulation job can be 
accomplished in an old house. To do 
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such a job a special blower is required. 
(See below for suggestions on joint 
use of blowers. ) 

Wool type insulation is also avail- 
able in blanket and batt form, and many 
dealers confine their insulation sales to 
this type, installing the material only 
in attics and under roofs in old homes. 
Blankets and batts, which have a vapor 
barrier seal on one side, are also often 
used on sidewalls in new construction. 

Another mineral used for insulation 
purposes is vermiculite. It is a mica- 
like element mined principally in Mon- 
tana. Between each super-thin layer 
is a certain amount of moisture. When 
the washed and screened particles of 
the raw material are submitted to a 
temperature of approximately 1500 de- 
grees f. the moisture forms steam and 
the particles expand tremendously into 
feather-light resilient pellets which can 
be used to pour between joists in ceil- 
ings and down between studs in the 
sidewalls. The only special equipment 
needed for this work is a funnel. The 
material is usually packaged in bags 
containing four cubic feet of it, and 
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Ovens for converting vermiculite ore 
into poured in type insulation 





has been promoting the use of insula- 
tion which has cotton as its basis with 
an eye to creating a market for cotton 
surpluses. 

Various types of wallboard on the 
market have considerable insulating 
value and can be installed in existing 
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Have you ever seen how year ’round comfort is 
actually blown into a house through a hose? If 
not you will soon have the opportunity to see 
for yourself just how it is done. 


we are going to insulate 








the home of. 











while the bags are sizeable they are not 
heavy. 

The efficiency of shredded redwood 
bark as insulation is demonstrated by 
the fact that it is often chosen to line 
cold storage plants. The material is de- 
livered in compressed bales and it can 
be fluffed up with a fork or rake by 
the workman on the job. Manufac- 
turers do not promote it for filling the 
walls of existing houses, but it can be 
spread or blown between ceiling joists 
right over the plaster. It can also be 
put in behind new walboard when attic 
rooms are being finished. The manu- 
facturer claims the very low thermal 
conductivity rating of .225 BTU. Red- 
wood bark is non-settling, vermin re- 
pellant, fire and moisture resistant. 

One manufacturer makes a wool-like 
insulation product from the balsam 
tree and to a large extent sells it in 
blanket form. The U. S. Government 





Insulation 
Cuts 


houses. These products and_ their 
possibilities as Wartime Sales Oppor- 
tunities will be discussed in consider- 
able detail in a later issue of the 
AMERICAN LUMBERMAN. The insula- 
tion value of modern roofing and sid- 





Above: Basic part of neighborhood card. 
Below, left: Vermiculite ore. Right: Ver- 
miculite after expansion 
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ing materials was treated in a roofing 
and siding article which appeared in 
the August 22 issue. 

Naturally the only thoroughly effec- 
tive insulation job is the complete job 
where sidewalls as well as the roof are 
padded. A U. S. Government report 
shows that in a typical suburban home 
“60 percent of the heat loss in winter 
filters through the side walls and 40 
percent through the roof. About one- 
third of the heat gained in summer 
enters through side walls and two- 
thirds through the roof. A survey 
conducted by the National Mineral 
Wool Association on two identical 
structures located only a few doors 
apart showed that of these two houses 
one, which was fully insulated used 29 
percent less fuel than the other which 
had the same type of insulation in the 
ceiling only. Poured and blown types 
are those most commonly used to do 
the complete job in an existing home. 

As mentioned before it takes a cer- 
tain amount of equipment to blow wool 
insulation into a home, and in some 
cases the necessary investment for such 
equipment is hardly justified by the 
potentialities of the market the particu- 
lar dealer is serving. However it will 
he noted that many small dealers could 
join forces on their insulation sales 
with some larger concerns within a 25 
or 30 mile radius who do possess the 
equipment. This plan has been used 
to the advantage of all parties con- 
cerned in some areas. The unequipped 
firm can solicit the jobs in its neighbor- 
hood and make the profit on the sale 
of the insulation material, while he who 
furnishes the equipment makes a rea- 
sonable profit on the labor and use of 
the equipment. Many applicators and 
dealers so equipped welcome this type 
of an arrangement as it keeps their 
equipment in more constant use with 
the resulting added profits. The jobs 
on which it is being used are at such 
distances that selling expense would be 
prohibitive if they were to solicit the 
business themselves. 

Never-the-less the benefits of an at- 
tic or roof insulation job alone are not 
to be ignored, especially where the top 
floor of the building is used for full- 
time occupancy. Companies who con- 
centrate on the sale of insulation 
blankets and batts specialize in this 
type of work. They can offer the 
home-owner additional savings because 
the nature of the material simplifies 
installation to the point where the 
homeowner himself can often do the 
work, This fact is also true of the 























Feeding rock wool into blower. 





poured-in type of insulation where 
used for attic jobs. 
Merchandising 

The principal object of the initial 
sales effort is to secure permission to 
measure up the home and submit rec- 
ommendations for insulating it and final 
costs. In the case of blown or poured 
insulation, where considerable visable 
activity attends the installation work 
it has been found profitable to call 
attention to the work by sending 
“neighborhood” cards to residents of 
that vicinity. The cards should bear 
the address of the job, the date when 
the work will be done and an invitation 
to inspect the work 
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Perhaps he can secure permission on 
the spot to make an estimate. Perhaps 
this permission will be granted a day 
or two later through a telephone call. 

As is the case with roofing and sid- 
ing manufacturers (see AMERICAN 
ILUMBERMAN Aug. 22) the makers of 
insulation materials have prepared a 
wealth of printed material which can 
be of great help to dealers in soliciting 
insulation jobs. One plan for its use 
suggests following a mailing with a 
telephone call a day or two later. The 
purpose of the call is not to attempt 
to close a sale but is to arrange for 
al appointment to make a free survey 
of the house and prepare a cost esti- 
mate. Make certain that the home- 
owner or his wife is at the ’phone be- 
fore launching into the insulation story. 

In spite of all discussion the most 
successful telephone solicitors have 
found that complete frankness regard- 
ing their own name is the best policy. 
If the name is requested, give it with- 
out hesitation. Usually it is advisable 
to supply it immediately upon contact- 
ing the right party. 

The fact that the dealer has already 
mailed a piece of literature telling the 
insulation story offers a good lead for 
the conversation. The first question 
may well be to ask the homeowner’s 
opinion of the material contained in the 
literature. No matter what the answer 
may be, the dealer’s reply should be 





as it 1s in process. 

It is surprising 
how one job will 
create an interest 
among the neigh- 
bors to an extent 
that most will give 
close attention to a 
sales story and 
some will sign-up 
for work to begin 
on their own home. 
For this reason a 
salesman should 
follow each “neigh- 
borhood” card. He 
should work in the 
vicinity of the job 
on the days that it 
is being done, call- 











ONE WEEK ONLY 


STARTING AUGUST 17—ENDING AUGUST 22 


BALSAM-WOOL 


ATTIC INSULATION WEEK! 


YOUR OPPORTUNITY TO 


SAVE 10% 


ON BALSAM-WOOL ATTIC INSULATION 


For one week only we make this special money saving patri- 
otic offer of 10% discount on Balsam-Wool Attic Insulation 
for your home. It is our way to help you to help your govern- 
ment. Balsom-Wool Attic Insulation is g 
—and when you save fuel you save transportation facilities for 
war materials. You can help win this war right in your own 
home by insulating your attic NOW! You make a double 
saving—10% on the original i t and substantial fuel 
savings every year for life. And remember Balsam-Wool Attic 
Insulation will keep your home up to 15° cooler in hot weather. 





d to save fuel 
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: aa . " Your Money Back If Bal- 

ing on as many \BALSAM-WOOL $5 sam-Wool Attic Insulation 
: z Does Not Save Fuel and 

neighbors as possi- GUARANTEED Increase Year "Round 

“ TO SAVE FUEL DOWN Comfort. 

ble and using the Sw See 

name of the owner SCOTT-LUGERS HOLLAND LUMBER 

who is having his LUMBER CO. & SUPPLY CO. 

home insulated to wee See a oe 




















gain entrance to 
other homes. 


These two Holland, Mich., companies sold a carload 
of insulation during the week of the discount 
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avreeable. Even if the homeowner 
claims he hasn’t read it the dealer must 
be able to say that he can very well see 
how it might have become mixed in 
vith other mail, and then tell the owner 
a little something about the literature ; 
how it explained fuel savings, and 
added comfort to the home. 


“a 


Perhaps the home owner injects the 
niormation that he isn’t interested. 
he dealer can agree with this too; 
lat perhaps he isn’t interested in this 
eneral information, but undoubtedly 

would be interested in the fuel sav- 
igs and added comfort that he could 
lize on his own home. Then is the 
ie for the dealer to volunteer to 
ake a free survey of the home and 
iw the owner exactly how insulation 

1 be of benefit in his particular case, 
| then close the conversation by ar- 

‘anging for a time to make the survey 
| cost estimate. 
'o the homeowner who comes up 
vith the answer that he cannot afford 
ulation just now the dealer must 
also be an understanding friend who 
confides that a good many people are 
finding that insulating is a real money 
saver and is the salvation of the man 
who has to count his pennies to make 
both ends meet. Then a suggestion by 
the dealer that he would be glad to 
make a free survey of the house and 
show this homeowner how little would 
be the monthly payments on an insu- 
lation job and how great would be the 
fuel and decorating savings, very pos- 
sibly will lead to an appointment. 


epoowstraseoss = oo 


mo 


Newspaper advertising is a source 





Above: Rock wool insulation being blown 

into the sidewalls of a home. Notice 

the location of the boards which have 

been removed. Below: Insulation blow- 

ing equipment mounted inexpensively 
on a trailer 





of inquiries, each of which should be 
followed by a personal call by a sales- 
man. Several samples are reproduced 
on these pages. One Michigan dealer 
had considerable success with spot 
radio announcements preceding or fol- 
lowing sports broadcasts. Many of 
these simply called attention to a com- 
pany advertisement in the evening 
paper concerning insulation or another 
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subject of the moment. Late ones have 
spoken of the “growing possibility of 
fuel rationing’ and suggested insula- 
tion as a fuel saver. 

Having figured the cost of the job 
(see below) the dealer makes it a point 
to present the figures at a personal in- 
terview, preferably at an evening call 
when the man-of-the-house is at home. 
The call should be kept on a friendly, 
neighborly visit plane, but this is the 
time when a presentation of all the ad- 
vantages of insulation and an explana- 
tion of the exact work to be done on 
the particular house in question are in 


order. Among other aids offered by 
insulation manufacturers are motion 


picture films which help the dealer put 
across these two stories. A salesman 
who carries a home movie projector 
and such a film with him on one of 
these evening calls seldom has difficulty 
in obtaining permission to let the pic- 
ture tell his sales story for him. If 
within the dealer’s organization there 
is an amateur motion picture enthusiast 
he can supplement the manufacturer’s 
films with scenes from home town jobs 
in the process of installation. The local 
color of these films often adds interest 
to them. (Sorriest of all pictures is 
that of the salesman who failed to 
check over his motion picture equip- 
ment before leaving his office and who 
finds after whetting the prospect’s ap- 
petite for a movie that because of 
mechanical difficulties with projector, 
screen or film the pictures cannot be 
shown. ) 


Costs 


Perhaps the quickest and most sim- 
ple method of working out costs of 
individual insulating jobs is to break 
those costs down into square foot units 
in-as-much as the square foot is the 
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‘ommon measure. The problem then 
resolves itself to determining the num- 
ber of square feet of each of several 
types of surfaces there are to be insu- 
lated. The difference in the prices 
‘harged for these various types of sur- 
aces is not so much in the amount of 
variance in material requirements but 
or the difference in time needed for 
ipplication. 

Cardinal rule of insulating is never 
o insulate any space which is unheated 
n the winter or unused. When look- 
ng over an unused attic space remem- 
er that the insulation will be laid 
lirectly over the ceiling below and not 
ip along the sloping roof rafters. This 
\ir space above the insulation is highly 
ilvisable and if there are no present 
entilators in this space, the cost of a 
air should be figured into the insu- 
iting bill. When the unused attic is 
ifloored the installation problem is 
imple and may even be done by the 
uuseholder. Poured type insulation 

insulation batts or blankets are a 
quick solution when the job is going 
stop here. 

\ complete job is a somewhat more 
icky proposition to figure, and best 

me with a sheet of graph paper and 

small portable drawing board at 
and. The estimator first circles the 

use taking the measurements and 

otting dots on the graph paper to 
indicate the various corners of the 
uilding. The interior of the first floor 

the structure usually follows the 

contour of the house exterior, but in a 

se where the second story extends 
up under the roof it is well to take 
inside measurements as well. The vari- 
ce between the inside and outside 
‘asurements will reveal where hidden 
ckets lie. Every such pocket should 
plotted on the graph. Dormers, 
present special problems and their ex- 
act location on the house, in relation 
the outside wall plan should be indi- 


] 





€i Sample Mailing Piece 
mple Newspaper Ad »> 


Mats of the newspaper ad at right 
are available for 25 cents each, and 
reprints of the mailing piece at left 
with company name imprinted, may 
be had at low cost. Rates for re- 
Prints will be sent upon request by 
the 
AMERICAN LUMBERMAN 
431 S. Dearborn St. 
Chicago, II. 


American fiumberman 


cated. It is only necessary to have 
one plaque, even for a two story resi- 
dence, because the matter of principal 
interest is the roof contour and pockets. 
After drawing lines between the 
points on the graph to show contours 
the various sections are colored with 
different shades which will indicate the 
type of roof and work that must be 
done. Knee wall lines will be drawn 
in one color. A dormer section will be 
shaded in another color; unused attic 
space over a second floor area in an- 
other, a one story section of the house 
in still another. Window area (usually 
about 15 percent of the total sidewall 
area) will be noted on the sheet. 
Upon returning to the office the 
estimator will total the area of each of 
the types of surface to be insulated, 
subtracting windows from side wall 
area, and each of those figures will be 
multiplied by the pre-determined price 
per square foot for that type of surface. 
Labor costs vary so widely through- 






HOMme 
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out the nation that it would be im- 
possible to set any fixed prices for 
insulation estimating. However for 
the purpose of indicating the relation- 
ship of the cost of one type of insula- 
tion work to another an arbitrary 
figure can be selected as a basis. These 
then are sample retail prices per square 
foot for blown type wool insulation 
from which an estimate to be submitted 
to the customer can be quickly drawn 
up. 

Least expensive charge is for insula- 
tion over the ceiling of the top story 
of the building where it is accessable 
from an unused attic space. For the 
purpose of this article a price of 12 
cents per square foot can be arbitrarily 
set. On this basis other prices might 


well be as follows: 
Ceiling over one-story append- 

age to a two story structure 

(a relative closed space) ...14 cents 
Sidewalls of all stories....... 14 cents 
Slopes (around second story 





offers you multifold benefits 


1. Reduced Fuel Consumption 


As fuel costs climb and fuel rationing becomes 


more imminent, home insulation with its proven 


value asa fuel saver takes on new signihc ance 


2. Undreamed of Comfort 


Scientific tests show that the elevated wall tem 


peratures of an insulated home materially in 


crease Lerexe bY comfort 


3. Increased Protection 


Protection from health-endangering drafts — 


Ets lelare! protection from the hazards of fire 


Call Us 


A\ eS can show you hgures that will prove the 


economy of insulating your home 








(Company Name and Address) 
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rooms caused by roof line; 

higher cost because of added 

blockades in between raft- 

DEE Gncc eb abasdwkes ees 15 cents 
Ceilings over and around 

TENS 4 iia ees He ewRRe 15 cents 
IkKnee walls (walls exposed 

only to unheated spaces un- 

der roof; includes cost of 

wall board to hold insula- 

tion in between studs)....18 cents 

Walls behind and around closed 
pockets are knee walls and are figured 
as such. 

The above figures could also be taken 
as a basis for arriving at prices for 
poured-fill insulation jobs because the 
variance in them is caused principally 
by the relative differences in accessa- 
bility of the various surfaces. 
Installation Hints 

Care should be taken when install- 
ing blanket type material that it is not 
stretched too tightly as this compresses 
the insulation material and lessens its 
effectiveness. At least one brand 1s 
stitched so that its length is fixed and 
its density and thickness controlled. 
Sixteen, twenty, and twenty-four inch 
widths are standard for insulation 
blankets and fit most stud spacings. 
Many brands have paper flanges to 
facilitate tacking. 

As indicated before, filling in insu- 
lation around the attic is a compara- 
tively simple operation whether the 
material be blown wool, poured fill, 
tree-bark, blanket or batt. There are 
a few other complications when a com- 
plete job on sidewalls is also done. 
First move in blowing insulation into 
sidewalls is to remove one clapboard 
the full length of the side just above 
the first floor window (see photo). 
Another is taken from above the second 
floor windows and if necessary a third 
still higher toward the roof. It can be 
figured that the mineral wool can be 
blown effectively three feet up from 
the opening as well as down. Clap- 
boards must be removed just below the 
sill of each window also, to fill in below 
them. Holes are then drilled inter- 
mitantly along the sheathing board 
thus revealed so that there is an open- 
ing into each of the spaces between the 
studs. Applicators have found that it 
is unnecessary to replug these holes. 
By dropping a plumb bob into each of 
the holes any obstructions which would 
impede the flow of the insulation may 
be detected. A new opening must be 
made in the siding below each such 
obstruction. The blowing is accom- 
plished by merely inserting the tube 












































Courtesy Universal Zonolite 


Installing poured-fill insulation in 
sidewalls 


leading from the blowing machine into 
each of the holes until the insulation 
comes to the top. The blowing ma- 
chines are adjusted at the factory to 
do a proper fluffing job. Density ot 
wool going into sidewalls should be 
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increased over that in the ceiling areas 
by speeding the blower as the thickness 
of it is limited to the space between 
outer and inner walls. 

Openings for poured-in material are 
made close to the top of the space to 
be filled. Gravity feed gives this type 
the advantage of filling in around small 
obstructions such as electric and 
plumbing fittings which may be in the 
stud space. Attic filling is somewhat 
slower because the material must be 
carried up to the point of application 
instead of being piped in. 


Storage 


All types of insulation should be 
stored in a dry spot. Loose mineral 
wool and vermiculite insulation should 
not be stacked more than eight bags 
high, as the material will loose cover- 
age and insulation value if it becomes 
packed from having great weight piled 
above it. As mentioned before, red- 
wood bark is delivered in compressed 
bales which are conveniently and com 
pactly stored. Blanket type is usually 
asily handled in the warehouse. One 
brand is packed in compressed rolls 
which are expanded five times just be- 
fore application, and these too make 
for convenient storing, as they may be 
stacked to any height with no fear of 
damage. 


If You Can’t Go South Next Winter—Send Your House! 
















ST. Lovis 
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The caption under this map published by The National Mineral Wool Association 
read as follows: "If your winter vacation is out for the duration, you can still, in 
effect, winter in a warmer climate; that is, your furnace can take the vacation. 
Assuming a conservative 33!/3°%/, reduction in heating load with full-thick Mineral 
Wool Insulation, the seasonal savings will have the effect of transferring a house 
from Milwaukee to St. Louis, from Portland, Ore. to Atlanta, Ga., from New York 
to Norfolk, Va. To use this analogy for any given location, look up the number of 
degree days, reduce by one-third, and find a town farther South whose climate 


corresponds to the reduced figure." 
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PAI \ Tl Planned Merchandising 
s Programs Promote Sales 


The Warren Lumber Company, Fort 
Morgan, Colo., has speeded up sales 
in its paint department by making use 
of a well worked out merchandising 
plan. In fact, the paint business of the 
firm is a major part of the company’s 
activities and not a side-line. A part 
of the salesroom floor space is given 
over to the paint department. Here 
the paint is neatly arranged in a wall 
cabinet especially designed for that 
purpose. Compartments are arranged 
to house the different sized cans and 
colors are grouped together, making 
them easy to find. In front of the 
cabinet is a display case provided for 
showing to good advantage such small 
items as brushes and other accessories. 

There are, of course, many lumber 
firms in the country devoting space to 
paint in pretty much the same way. 
Sut the Warren Lumber company does 
not stop with just a well-arranged and 
attractive display in their salesroom. 

“We do not wait for customers to 
seek us out when they are in the mar- 
ket for paint,’ said Glen C. Rowell, 
manager. ‘We believe that modern 
merchandising methods must be used 
in order to get the largest return on 
our money invested in this depart- 
ment.” 


One of the merchandising plans tried 
and found successful by this firm was 
first carried out several years ago and 
it has been repeated several times since. 
In speaking of this plan Mr. Rowell 
said : 

“We wanted something more per- 
sonal than sending advertising matter 
through the mails so we hit upon an 
idea that has worked out very satis- 
factorily. We had a large amount of 
printed matter urging the housewives 
of our city to brighten up the interior 
of their homes. Our original idea was 
to send this printed matter through the 
mail, but we did something that proved 
even better. 

“We secured a number of girls of 
high school age and let them visit the 
housewives of our city and present the 
printed matter in person. Material 
like this handed to the housewives 
with a spoken word on why the adver- 
tising matter is distributed gives it a 
much bigger chance of being read. 

“We give the girls a short course in 
meeting the housewives before sending 


them out. They are told to enter into 
conversation with the housewife when- 
ever possible and ask questions that 
will give us a lead as to who is in the 
market for paint. We can follow up 
these leads later, which we do and our 
paint sales mount as a result.” 

The Warren Lumber company also 
uses newspaper space to feature its 
paint department. Window displays are 
another link in the paint merchandising 
policy of the firm. In this regard the 
principles of showmanship as well as 
salesmanship is necessary if windows 
are to draw notice. In arranging a 
window display of paint the following 
points should be kept in mind: 

1. Attractive Power. The window 
must attract attention. 

2. Sales Power. Will the display 
sell paint ? 

3. Arrangement. Background and 
accessories should blend with, not de- 
tract, from the central idea. 
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crowded appearance. It seldom attracts 
notice. 

5. Lighting. Flood and spot lights 
will frequently double the value of the 
display. 

6. Timeliness. Tie up with impor- 
tant local and national events. 

7. Change. Create something dif- 
ferent, change the color of the lights, 
vary the background. 

8. Cleanliness. Remember, the peo- 
ple outside judge you by the character 
of your window displays. 

“We are continually on the lookout 
for people that are in need of paint,” 
remarked Mr. Rowell. “When we 
learn of them we go after them and try 
to interest them in our line of paint, 
and in this way we make many sales 
that otherwise we would not get. 

“A lumber firm can carry a stock of 
paint, but it won't sell itself. You’ve 
got to merchandise this phase of the 
business just the same as any other. 
People buying lumber may notice your 
stock of paint and buy without being 
asked to do so, but if you wait for that 
class of customers your paint depart- 
ment sales are not going to register 


4. Appearance. Avoid an over- as they should.” 











PAINT IS AVAILABLE 


The paint industry has been endeavoring for some time to correct 
an erroneous impression that paint is scarce or that it was restricted 
for civilian use. This error is believed to have been due to confusion 
in the public mind and in the minds of some business men concerned 
with the handling of property on account of the multiplicity of 
priority orders affecting many products and materials and the limita- 
tions and regulations of new construction which have come out of 
Washington in the past several months, despite the fact that in none 
of these orders or regulations has there been anything to affect the 
customary use of paint by landlords, tenants, homemakers, and I’m 
sure we can include farmers also, the insert is mine. It is pointed 
out that the availability of paint and varnish products in the stores 
can be promptly verified by a visit to an average paint dealer, or 
the paint department of any other type of business which handles 
paint. The National Paint, Varnish and Lacquer Ass’n, further 
clarifying the situation, has emphasized that the paints now avail- 
able in the stores are mostly made by the same formulae as hereto- 
fore, due to the fact that they were largely manufacured some time 
ago, in accordance with the normal schedule of the paint industry. 
Whatever changes have occurred or may now be made in some types 
of paint products do not necessarily mean a lessening of quality, 
and in some instances may turn out to be permanent improvements. 
For the duration, they may not come in as many tints as heretofore, 
there may be some limitation in the number of sizes available, but 
the paint industry stresses its expectation that good, serviceable 
paint will continue to be supplied without interference with the 
government’s wartime conservation of critical materials, for protec- 
tion of the structural property of the American people, and at the 
same time its beautification without necessitating any additional 
material or any extra cost. ‘ 


From Broadcast of Joseph Bier, WOR Farm Editor, N. Y. 
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Karly on the morning of April 7, 
popular Tanforan, a few miles south of 
San Francisco, Calif., was just another 
fashionable track awaiting the coming 
of the horse racing season. Nineteen 
days later on April 25 as Tanforan As- 
sembly Center of the Wartime Civil 
Control Administration it stood ready 
to house 7,900 Japanese evacuees from 
wartime restricted areas in California. 

During that brief interval of time, 
4,671,000 board feet of lumber was 
used to construct 235 new buildings, 
comprising barracks, mess and recrea- 
tion halls, administrative and other 
necessary accommodations, and to re- 
model into living quarters 23 of the 
track’s stables. And all this in 11 
days less than the WCCA limit of 30 
days for the completion of the project. 

This Tanforan construction record, 
like those at similar assembly centers 
which, in the aggregate, housed 100,- 
000 evacuees on the Pacific Coast in a 
short three weeks, strikingly demon- 
trates the high degree of teamwork, 
arising out of the war effort, between 
U. S. army engineers, contractors and 
the lumber and building materials in- 
dustry. In face of the 30-day time 
limit, army engineers went into a 
quick huddle with the contractors who, 
in turn, got in immediate touch with 
local lumber yards and distant mills. 
With a little give here and a little take 
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Left: Tanforan Assembly Center of the Wartime Civil Con- 


Dealers 


there between specifications and avail- 
able local lumber supplies and prospec- 
tive hurried mill deliveries, under an 
AJA priority, the construction job was 
practically under way the same day the 
WCCA acquired Tanforan. 

As illustrative of the streamlined 
procedure currently practiced in the 
building industry, take the case of one 
of the principal contractors, the Robert 
McCarthy Company of San Francisco, 
builders of pre-fabricated homes. The 
company received invitation to bid on 
the construction of the major portion 
of the barracks at 11 A. M., Sunday, 
April 5, and by 5 P. M. of the same 
day army engineers awarded the com- 
pany a $500,000 contract. At 7 A. M.., 
Monday, carpenters started pre-fabri- 
cating at the company mill, and two 
hours later the first trucks were loaded 
with sections of floors, walls, etc., and 
were on their way to Tanforan. Ona 
daylight to dark schedule, the company 
constructed 170 barracks, each 20 by 
100-feet, in 9 days, or at the approxi- 
mate rate of 20 a day. 

These one-story barracks were 
erected on piers, with redwood mud 
sills, fir frames, plywood exterior and 
interior finishes, and asphaltic roofing 
over plywood sheathing. After com- 
pletion, the exterior plywood was cov- 
ered with batten held asphaltic paper. 

Located in a busy defense area, most 


trol Administration. Stables at Tanforan, former popular 
race track south of San Francisco, were converted into living 
apartments for Japanese evacuated from northen California 
war restricted areas. Left to right: Robert McCarthy, San 
Francisco contractor, and Major Claus A. Tornell, U. S. 
Army Engineer for project, inspecting progress of 


construction 


Help Build 


Japanese Evacuation Camps 
dt Tantoran and Tulelake 


of the local yards had already had the 
experience of supplying rush orders of 
lumber and other building materials 
under priorities, and the Tanforan 
order was just another one coming un- 
der their new war-geared pace. Some 
of the smaller yards were pretty well 
cleaned out, but with supplies at hand 
and those rushed in by rail from mills 
and manufacturers, Tanforan got its 
lumber and building materials in jig 
time. Of the total lumber deliveries, 
the government bought 871,000 board 
feet, and contractors purchased 3,800.- 
000 board feet. 

It was estimated that about 60 per 
cent of the Japanese going to Tanforan 
were American born, with many of 
them having sons in the U. S. army. 
Nothing sensational or emotional was 
noted about the movement of evacuees 
from San Francisco. While the young 
folks chatted and hustled about, their 
elders mostly waited in silence at the 
control stations for buses or private 
cars that took them to the assembly 
center. 

The arrival of the Japanese at Tan- 
foran and the unloading of buses and 
trucks was described as having an air 
of holiday excitement. It was noted 
that the older folk seemed anxious to 
get families settled comfortably as soon 
as possible. Families were quickly as- 
signed to their living quarters in the 
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barracks, each barracks having been 
partitioned into five 20 by 20-foot 
apartments. 

Tanforan is just a temporary domi- 
cile for the evacuees. It is simply a 
stop-gap until permanent quarters are 
provided elsewhere. 

Building of the Japanese evacuation 
camp at Tulelake, Calif., just across 
the Oregon-California line about 24 
miles from Klamath Falls, Ore., pro- 
vided another interesting demonstra- 
tion of how intelligent and patriotic co- 
operation between all parties concerned 
—saw mills, retail lumber yards, army 
engineers, and contractors—can over- 
come handicaps and get results. 

Sawmills of the Klamath Basin were 
staggering under the heaviest order 
files in years, business, most all of which 
was vital to the war effort, was being 
pushed by auctions conducted by army 
engineers, and at the same time the 
mills were handicapped by one of the 
most backward seasons in many years, 
which retarded production and caused 
much lost time at the mills for want of 


logs. 





On top of this, out of a clear sky 
caine the urgent demand for immediate 
delivery of 12 million feet of lumber for 
construction of the Japanese camp at 





Tulelake. Specifications called for 
same sizes and grades already on order 
for government projects. 

Army engineers, contractors, retail 
lumber dealers and sawmill operators 
got their heads together, worked out a 
solution. Some specifications were 
changed to make it possible to deliver 
this lumber—12 million feet within ten 
days was the demand. 

Klamath Falls retailers delivered up- 
wards of 214 million feet within three 





nee te 


or four days. The sawmills made up 
the other ten million feet within the 
ten day period. 

540 buildings, each 20 x 100 feet, 
were completed well within the 30 days 
allotted, starting April 20th, and were 
ready for occupancy May 20th. 

In addition to the lumber furnished 
by retailers, the yards also delivered 
large quantities of roofing, insulation 
materials, wall board, and other build- 
ing materials. 


Above: Tanforan Assembly Center, looking down from top of grandstand, along the home stretch of the former race track, 

where barracks were constructed to house Japanese evacuees. Mess hall tables can be seen in foreground. Below, left, 

Robert McCarthy, San Francisco contractor, and Major Claus A. Tornell, U. S. Engineer for project inspect one of the one- 
story barracks in course of construction. Below, right, some of the stables that were converted into living apartments 
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WALLPAPER: 


Wallpaper is one of the few side 
lines carried by lumber companies 
upon which little limitation has 
heen placed as yet by the government. 
Consequently, the Groves Lumber Co., 
Dallas, Tex., have focused attention on 
their big wallpaper stock. Said Homer 
(roves, manager : 


ve ry 


“Since so many of our lines have 
been curtailed we sought for one which 
we could push intensively, and decided 
upon wallpaper. 

firms—hardware, 


Since so many other 
paint and depart- 
ment stores—handle this item we knew 
we must do something distinctive to 1n- 
duce people to buy from us, so the 
first thing we did was to install a dual 
lighting system in our wallpaper de- 
partment. Color is a deceptive thing. 
Paper viewed in daylight may appear 
entirely changed in artificial light. So 
we installed a lamp stand similar to 
one used by photographers, fitted with 
twin reflectors. In one socket was 
placed an ordinary lamp, such as 1s 
used in the average home; in the other, 
one of the new and efficient artificial 
daylight bulbs. When a customer visits 
our air conditioned display rooms, he 
imay now inspect the papers first by 
daylight and then by lamp light, the 
daylight furnished from the lighting 
stand. Twin switches are placed side 
by side in the wall directly behind the 
stand, and may be switched on and off 
by the salesman. This arrangement 
not only permits examination of the 
papers under two varieties of light, but 
enables the salesman to demon- 
strate how papers of any given design 
or color will look when lighted by a 
combination of daylight and lamplight. 


also 


“Then we sought the elimination of 
color blindness—of which the customer 
is ofttimes unaware, but which makes 
many attractive papers appear uninter- 
esting and even ugly. <A variety of 
blues, for example, contained in a 
single bound volume of wallpaper sam- 
ples, will result in the eyes being so 
affected that distortion might be of 

consequence. For this reason, blue 
‘ papers are scattered throtigh a variety 
of volumes. Careful study is made of 
each pattern and shade of color, and 
combinations arranged in the volumes, 
so that the eyes of the patron, as page 
after page is turned, are kept as nearly 
normal as possible, thus achieving a 
maximum of 


reaction. 


accurate color 
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A Sales Item 
that Repeats 


In other words, the ‘blindness’ which 
might easily result from examinations 
of a series of patterns of a single color 
is removed by ‘jumping’ the eyes over 
a variety of colors. The color arrange- 
ment of the books is by no means a hit 
or miss system, but one evolved by 
careful study of color combinations and 
complementary 


color facts available 
from scientific research. 

“Lastly, we played up the idea of 
wallpaper as a gift. What wife or 
mother, sister or daughter would not 
be delighted in having her own par- 
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ticular room papered in her favorite 
color and pattern for a birthday or an- 
niversary gift? We propounded this 
question in a series of ads and window 
cards. Then in the department we 
arranged a number of shadow boxes, 
each fitted up as a boudoir, papered in 
a variety of colors and patterns to suit 
various tastes. Above each box was 
a card giving the name of the color or 
combination of colors, and the price 
complete for wall, border and ceiling 
of an average room. Knowing the cost 
of coverage for one of these model 
rooms, it was easy to estimate the cost 
of papering one larger or smaller. The 
papering of these little rooms was 
changed from time to time, to show the 
new colors and patterns as they were 
received in stock.” 





this specially equipped unit. 


to move. 


to this trade.” 





SMALL-ORDER TRUCK 


The most used truck at the Cash Bargain Lumber Company of 
Kansas City, Missouri, is this 3/4, ton International equipped with a 
special bed built in the firm’s yard. As can be seen from the pic- 
ture the basic idea is taken from the Plumber’s Notebook in that 
two troughs edge either side of the bed with their inside supports 
slightly outside the truck cab’s extreme exterior. 


Specially constructed for yard work and delivery of small orders, 
the inside bed of the truck is 49 inches wide so that it can accommo- 





date wall board. The troughs are 12 inches wide so that they can 
take up to 1 by 12 in lengths of 16 feet or more. 


According to W. S. Harriman. owner of the firm. today’s limita- 
tions on new construction and supplies in the general building and 
supply field, as well as new regulations on delivery, make it im- 
portant to haul long-length-timber when possible on lighter trucks 
than have been used mainly in the past—which is the purpose of 


“Its short wheel base makes it excellent for hauling around the 
yard since its construction allows it to take about anything we have 
Also. since we are after the small-order business now 
more than ever before, we find it particularly adapted for delivery 
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Fire Prevention Week Offers Pro- 
motional and Sales Opportunities 


Spurred by an honest will to re- 
duce America’s appalling fire loss that 
annually takes a toll of more than 
$300,000,000 and ten thousand lives, 
‘ire Prevention Week, Oct. 4 to 10, 
offers an unusual opportunity to build- 
maintenance firms, dealers and 
suppliers to add to their Fall business, 
and to strengthen the nation’s fire de- 
fenses. 

One of the prime objectives of Fire 
Prevention Week, according to the 
National Fire Protection Association, 
3oston, Mass., is to repair and fix up 
those parts of buildings that are need- 
lessly fire hazardous. Today, this need 
is especially urgent, as increased in- 
dustrial production is threatened by 
lessened manpower, sabotage and in- 
cendiary air attack. 

The number and type of improve- 
ments and repairs that should be en- 
couraged at this time include new 
coats of exterior paint, new siding, 
new roofing or roof repairs, new or 
repaired chimneys and fireplaces. All 
of these can help reduce the fire- 
susceptibility of homes, stores, offices 
and factories. 

Mechanical equipment also provides 
a rich field for repairs and mainte- 
nance. Heating, electrical, cooking 
and water heating equipment should 
be checked, repaired or, if necessary, 
and where possible, replaced. 

Fire records show that the average 
fire toll rises and falls with the fall 
and rise of the temperature. As the 
thermometer falls, the number of fires 
increases, due to the forcing of heat- 
ing systems to handle the increased 
heating load. This suggests a fire pro- 
tection campaign for insulation and 
storm sash; for weather stripping, 
storm doors; for non-hazardous ash 
pits, new fuel bins; for carpeted or 
linoleum-covered floors (which are im- 
portant means of heat-sealing); and, 
again, for re-siding and re-roofing, to 
seal out wind and weather. 

Fire Prevention Week also offers an 
opportunity to press sales of fire-fight- 
ing accessories. Depending on avail- 
ability and priority, such installations 
ind equipment as sprinkler systems, 
extinguishers, fire pails, fire hose, fire 
bomb extinguishing equipment, axes, 
crowbars, masks, helmets and sledges 
(vital in every industrial fire-fighting 
set-up), home and group first aid kits, 


ers, 


can be encouraged at this time. This 
suggests also that dealers searching 
for replacement lines for dwindling 
critical stocks, might find it profitable 
and useful to investigate the installa- 
tion of a line of anti-fire, anti-fire 
bomb and anti-sabotage equipment 
needed by municipalities and industrial 
plants everywhere. 

Cooperation by dealers and_ build- 
ers with local Fire Prevention Week 
committees can take several forms. 
Advertising, both newspaper and direct 
mail; canvassing; store displays are 
all effective means. These should be 
tied into the local campaign; making 
use of local slogans and stressing local 
objectives. 

Such cooperation should also be 
backed by voluntary cooperation with 
the local committee. In past years, 
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some dealers have entered their own 
floats in local Fire Prevention parades. 
Others have given their house-to- 
house salesmen fire helmets, armbands 
and other identifying paraphernalia. 
Others have run contests with free 
roofing jobs or similar equipment as 
prizes. The opportunities are many ; 
imagination and the will to do it are 
all that are needed. 

Fire Prevention Week is not a new 
American institution, having been ob- 
served for many years, during the 
week of October 9th, the anniversary 
of the Chicago fire, as pointed out in 
a Presidential proclamation. During 
this time, much material and fire-pre- 
vention data has been gathered by the 
National Fire Protection Association, 
60 Batterymarch Street, Boston, Mass. 
Much of this material is available on 
request without charge. It should 
prove especially helpful to those build- 
ing people who wish to do their share 
in promoting National Fire Preven- 
tion Week. 


WOODEN TRUSS BRIDGE 


KERERE RE oS FREE 
‘ 


ee 


The famous Jug Bridge, which spans the Monocacy river, just out- 
side of Frederick, Md., reputedly named for a demijohn of whisky 
placed in the span when it was built 134 years ago, collapsed some 
time ago under the pounding of modern traffic. 
order that travel might not be seriously interrupted and the scarcity 
of metal decided authorities to put wooden truss work over the 
B. Bowie Smith, lumberman in Baltimore, got the 


Quick repair in 


contract to supply the lumber, high grade Southern pine, and the 
repair work was awarded to the M. J. Grove Lime Company, 
of Frederick. 
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Amendment 1 of Order M-208 


Revokes Ratings on Lists B and C 


As nearly as can be determined at 
this moment, the main effect of Amend- 
ment No. 1 to Conservation Order 
M-208 is as follows: 

Preference Ratings under Class One 
and List A, orders can continue to be 
applied or extended as provided by 
Order M-208 and Amendment 1; 

Preference Ratings under Class One 
and List A orders can be applied or 
extended for inventory replacement 
only to items delivered after Septem- 
ber 1, 1942; 

Above Preference Ratings can be 
applied and extended only to an equal 
number of board feet of substantially 
similar items ; 

Preference Ratings given for List B 
and List C cannot be applied or ex- 
tended, and any such ratings that have 
been applied and extended have been 
revoked. 

Items under List b and List C no 
longer are provided with an automatic 
preference rating to assist in ordering 
replacement of stock. Materials for 
these items can still be sold from stock, 
however, with the exception of the 
restricted grades and species in para- 
graph f (M-208), which apparently 
still applies to the four classes of sales 
set up in M-208. 

It is rumored that other Amend- 
ments to M-208 are on the way; it is 
further rumored that the entire order 
may be rewritten. 

All sales, of course, are also sub- 
ject to Conservation Order L-41 
Amended, which follows the text of 


Amendment 1 of Conservation Order 
M-208. 


Text of Amendment 


Part 3049—Sorrwoop LUMBER 
[*Amendment 1 to Conservation Order 
M-208] 

Section 3049.1 Conservation Order M-208' 
is amended in the following respects : 
1. Paragraph (5) of List A is amended 
to read as follows: 
(5) Replacement in inventory of an equal 
“number of board feet of substantially similar 
items of softwood lumber delivered after 
September 1, 1942 for uses specified in List 
A, subject to the provisions of paragraph 
(e) {2) of this order. 
2. Paragraph (5) of List B 
graph (5) of List C are revoked. 
3. Paragraph (b) is amended by adding 


and para- 


17 F.R. 6637. 


17 FR. 


at the end thereof a new paragraph (4) as 
follows: 

(4) Preference ratings extended after 
September 11, 1942, pursuant to paragraph 
(c) (1) (i) of Priorities Regulation No. 3, 
for replacement in inventory of softwood 
lumber delivered on Class 1 orders, may be 
so extended only to an equal number of 
hoard feet of substantially similar items 
thereof delivered on Class 1 orders subse- 
quent to September 1, 1942. Preference rat- 
ings assigned by paragraph (5) of List A of 
this order may be applied or extended only 
for the replacement in inventory of an equal 
number of board feet of substantially sim- 
ilar items delivered subsequent to Septem- 
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ber 1, 1942, for the uses specified in said 
List A. Preference ratings shall not be ap- 
plied or extended for the replacement in 
inventory of softwood lumber delivered for 


the uses specified in List B or C or this 
order. 
Preference ratings applied or extended 


prior to September 11, 1942, to orders for 
softwood lumber for replacement in inven- 
tory, to which ratings may not be applied 
under this subparagraph (4), are hereby 
revoked. 

(P.D. Reg. 1, as amended, 6 F. R. 6680; 
W.P.B. Reg. 1, 7 F.R. 561; E.O. 9024, 7 
F.R. 329; E.O. 9040, 7 F.R. 527; E.O. 9125, 
7 F.R. 2719; sec. 2 (a), Pub. Law 671, 
76th Cong., amended by Pub. Laws 89 and 
507, 77th Cong.) 

Issued this 11th day of September 1942. 

Amory HovuGHtTon, 
Director General for Operations. 
[F. R. Doe. 42-9003; Filed, September 11, 
1942; 11:40 a. m.] 


Conservation Order L-41 Amended 
Revises Permitted Building Limits 


Interpretation No. 1 
Part 1075—COoNSTRUCTION 
[Interpretation 1 of Conservation Order 

L-41 as Amended September 2, 1942] 

The following official interpretation is 
hereby issued by the Director General for 
Operations with respect to § 1075.1, Con- 
servation Order L-41.' 

(a) Paragraph (a) of Conservation Or- 
der No. L-41, as amended, places in differ- 
ent classes the construction of various build- 
ings, structures or projects, and paragraph 
(b) (7) provides the limits within which 
the several classes of construction may be 
begun without authorization. Any building 
or structure shall be classified in accordance 
with such provisions unless it constitutes a 
part of a “project” as defined below, in 
which event the classification of the project 
shall control. 

(b) The word “project” as used in para- 
graphs (a) (3), (a) (4), @) ©), ©) 
(6), and (a) (7) in defining the classes of 
construction and as used elsewhere in the 
order, means all separate buildings, struc- 
tures, or units of construction situated in 
close proximity to each other and integrated 
to serve a single general use; it does not 
mean a particular construction operation or 
job. 

Generally speaking whether separate 
buildings, structures or units of construc- 
tion together constitute a project depends 
upon the exact engineering, functional, and 
other phases of the particular construction 
involved. The fact that one or more build- 
ings, structures, or units of a single project 
come within a class or classes of construc- 
tion different from the class within which 
the project falls is of no consequence, inas- 
much as the class within which the entire 
project falls will be determined by its pre- 
dominant designed use in accordance with 
paragraph (b) of Interpretation No. 1 of 
Conservation Order L-41 issued June 6, 
1942. However, a separate building, struc- 
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ture, or unit of construction situated in close 
proximity to a project, whether of the same 
or different classification, is not part of said 
project, unless it is integrated to serve the 
same general use as said project. 

In no case shall a single building or struc- 
ture be subdivided into more than one proj- 
ect for the purpose of this Order. 

(c) “Total cost of labor” as used in para- 
graph (a) (9) means (1) actual money out- 
lay for labor employed in the construction; 
and (2) estimated value of all labor per- 
formed in the construction not entailing ac- 
tual money outlay, excluding only the la- 
bor of an owner or tenant and members of 
the owner’s or tenant’s immediate family re- 
siding with him, on a building, structure or 
project owned or leased by him. 

(P.D. Reg. 1, as amended, 6 F.R. 6680: 
W.P.B. Reg. 1, 7 F.R. 561; E.O. 9024, 7 
F.R. 329; E.O. 9040, 7 F.R. 527; E.O. 9125, 
7 F.R. 2719; sec. 2 (a), Pub. Law 671, 76th 
Cong., as amended by Pub. Laws 89 and 507, 
77th Cong.) 

Issued this 5th day of September 1942. 


Text of Order 


Part 1075—CONSTRUCTION 


(Conservation Order L-41 as Amended 
September 2, 1942) 
Conservation Order L-41' as heretofore 
amended is hereby amended to read as fol- 

lows: 

§ 1075.1 Conservation Order L-41—(a) 
Definitions. For the purpose of this order: 

(1) “Person” means any individual, part- 
nership, association, business trust, corpora- 
tion, governmental corporation or agency, or 
any organized group of persons, whether 
incorporated or not. 

(2) “Construction” means the erection, 
construction, remodeling or rehabilitation of 
any building, structure or project, or addi- 
tions thereto or extensions or alterations 


17 F.R. 2730, 3712, 3774, 4326, 5651. 
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thereof, but not including maintenance or 
repair as defined in paragraphs (a) (10) 
and (11) below. 

(3) “Residential construction” means any 
construction where the principal designed 
function of the building, structure or project 
is or will be to provide living space or ac- 
commodations. 

(4) “Multiple residential construction” 
means any residential construction where 
the principal designed function of the build- 
ing, structure or project is or will be to 
provide living space or accommodations for 
more than five families, or which is divided 
or to be divided into more than five suites. 

(5) “Agricultural construction” means 
any construction, other than residential con- 
struction, where the principal designed func- 
tion of the building, structure or project is 
or will be the production of agricultural 
products including, but not limited to, those 
produced by farmers, planters, ranchmen, 
dairymen, poultrymen, or nut or fruit grow- 
ers. 

(6) “Industrial construction” means any 
construction where the principal designed 
function of the building, structure or proj- 
ect is or will be the manufacture, processing 
or assembling of goods or materials. 

(7) “Other restricted construction” means 
any construction, other than residential, mul- 
tiple residential, agricultural, or industrial 
construction, including, but not limited to, 
commercial, highway, roadway, sub-surface, 
and utilities construction, whether publicly 
or private financed. 

(8) “Begin construction” means to ini- 
tiate construction by physically incorporat- 
ing into any construction material which is 
an integral part of the construction. 

(9) “Cost” is meant to include the total 
cost of labor and material, including equip- 
ment, architects’, engineers’ and contractors’ 
fees, insurance charges and financing costs. 

(10) “Maintenance” means the upkeep of 
a building, structure or project in sound 
working condition. 

(11) “Repair” means the restoration 
without change of design, of any portion 
of a building, structure or project to sound 
working condition, when such portion has 
heen rendered unsafe or unfit for service by 
wear and tear or other similar causes, but 
not including the reconstruction or restora- 
tion of construction damaged or destroyed 
hy fire, flood, tornado, earthquake, act of 
God or the public enemy. 

(b) Prohibited construction. No person 
shall begin construction or order, purchase, 
accept delivery of, withdraw from inventory 
or in any other manner secure or use mate- 
rial or construction plant in order to begin 
construction, unless the construction is 
within one of the following classes: 

(1) The construction is to be the prop- 
erty of the Army or Navy of the United 
States, the United States Maritime Com- 
mission, Panama Canal, the Coast and 
Geodetic Survey, the Coast Guard, and Civil 
Aeronautics Authority, or the Office of Sci- 
entific Research and Development. 

(2) The construction 


consists of any 


huilding, structure or project which is used 
directly in the discovery, development or 
depletion of mineral deposits. 

(3) The construction is of a type subject 
to the provisions of any order in the M-68 
series (Part 1047) relating to the produc- 
tion and distribution of petroleum. Any such 
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construction is permitted only to the extent 
authorized by the applicable order in the 
M-68 series. 

(4) The construction is of telephone facili- 
ties or equipment, other than buildings, and 
is authorized or permitted under the terms 
of Conservation Order L-50° (§ 1095.1). 

(5) The construction is of facilities, other 
than buildings, to be owned by a producer 
as defined in Preference Rating Order P-46° 


27 F.R. 3029, 4202, 4272. 
37 F.R. 2348, 4699, 5272, 5905. 





Lumber Restrictions 
Paragraph F of M-208 


(f) Restrictions on use of soft- 
wood lumber. (1) On and after 
August 27, 1942, notwithstand- 
ing the terms of any contract 
or purchase order, and not- 
withstanding the fact that such 
an order may bear a prefer- 
ence rating, no person shall, 
except as specifically author- 
ized by the Director General 
for Operations on Form PD-423, 
use, or purchase, order or ac- 
cept delivery of (i) Southern 
pine, Douglas fir or Western 
larch sold as meeting specifi- 
cations of 1800 or 2000 lbs. 
fiber stress per square inch, or 
1300 or 1450 lbs. compression 
stress, except on Class l 
orders. 


(ii) Southern pine, Douglas 
fir or Western larch sold as 
meeting specifications of 1200, 
1400 or 1600 lbs. fiber stress 
per square inch, or 1000, 1100 
or 1200 lbs. compression stress, 
except on Class 1 or Class 2 
orders; 


(iii) Southern pine, Douglas 
fir, West Coast hemlock, noble 
fir or Sitka spruce, of grades 
No. 1, No. 2 or any higher 
common grade (not including — 
clears, selects, finish, shop or 
factory, and not including D or 
better flooring, ceiling, drop 
siding or partition in Southern 
pine), except on Class 1, Class 
2 or Class 3 order; 


(iv) Idaho white pine, North- 
ern white pine, Eastern white 
pine, Norway pine, Ponderosa 
pine, sugar pine, Lodgepole 
pine, Jack pine, white fir, tama- 
rack, Eastern spruce, Engel- 
mann spruce or Western white 
spruce, of Grades No. 2 or 
No. 3 common, except on Class 
1, Class 2 or Class 3 orders. 
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(§ 978.1) pertaining to utilities and is to be 
used directly in providing one or more of 
the services set forth in paragraph (a) (1) 
of said order. 


(6) Agricultural construction of irrigation 
pipe lines or drainage tile drains in which 
no materials except earth or other un- 
processed material and clay or non-rein- 
forced concrete tile or pipe, not more than 
12 inches in internal diameter, are incor- 
porated. 


(7) The construction can be completed 
with materials which are either on hand or 
can be obtained without making application 
for priorities assistance and upon comple- 
tion will not require the incorporation of 
any materials, on site or off site, to supply 
electric, gas, water, steam, telephone or sew- 
age disposal service, and 

(i) The construction is residential (but 
not multiple residential) or is specifically 
listed on Schedule B, attached hereto, and 
the estimated cost is less than $200, or 


(ii) The construction is multiple resi- 
dential, agricultural, or other restricted con- 
struction, is not specifically listed on Sched- 
ule B, and the estimated cost is less than 
$1,000, or 

(iii) The construction is industrial, is not 
specifically listed on Schedule B, and the 
estimated cost is less than $5,000, or 


(iv) The construction is to reconstruct or 
restore residential (but not multiple residen- 
tial) construction damaged or destroyed af- 
ter December 31, 1941, by fire, flood, tor- 
nado, earthquake, act of God or the public 
enemy. 


(8) (i) The construction is to reconstruct 
or restore agricultural construction dam- 
aged or destroyed after September 7, 1942, 
by fire, flood, tornado, earthquake, act of 
God or the public enemy, where the im- 
mediate reconstruction thereof is determined 
by the United States Department of Agri- 
culture, in accordance with such adminis- 
trative procedures as may be from time to 
time prescribed, to be essential to the agri- 
cultural program, provided, that within two 
weeks of such determination Form PD-200 
is filed in accordance with the provisions of 
paragraph (f) of this section. 

(ii) The construction is to reconstruct or 
restore industrial or other restricted con- 
struction damaged or destroyed after Sep- 
tember 7, 1942, by fire, flood, tornado, earth- 
quake, act of God or the public enemy, 
where the immediate reconstruction thereof 
is necessary for the prosecution of the war 
or the protection of public health or safety; 
provided that within five days of the damage 
or destruction notice thereof is given by tele- 
graph to the War Production Board setting 
forth (i) the cause of the damage or 
destruction, (ii) the function of the build- 
ing, structure or project which has been 
damaged or destroyed, (iii) the type of con- 
struction, (iv) why immediate reconstruc- 
tion or restoration is necessary, and (v) the 
estimated cost of reconstruction; and pro- 
vided further, that within two weeks of the 
giving of such telegraphic ‘notice, Form PD- 
200 is filed in accordance with the provisions 
of paragraph (f) of this section. 

Nothing contained in this subparagraph 
(8) shall be interpreted as a commitment 
that priorities assistance will be accorded to 
any particular construction authorized by 
the provisions of this subparagraph and the 
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Director General for Operations may at any 
time either order said construction to cease 
or require any modification thereof that 
seems to him to be proper. 

(9) The construction has been or is here- 
after authorized by the Director of Priorities 
of the Office of Production Management or 
by the Director of Industry Operations or 
the Director General for Operations of the 
War Production Board by the issuance of : 

(i) One of the preference rating orders 
or certificates listed on Schedule A attached 
hereto, as that schedule may be amended 
from time to time, according priorities as- 
sistance to the construction; or 

(ii) An order specifically authorizing the 
construction, Provided, however, That the 
exceptions set forth in paragraphs (b) (7) 
(i), (b) (7) (ii), and (b) (7) (iii) shall 
not be construed to authorize separate or 
successive construction operations the aggre- 
gate cost of which over any continuous 
twelve-month period exceeds the amount 
specified in the applicable paragraph for the 
particular building, structure or project; not 
including in said aggregate cost the cost of 
any construction thereon during said period 
authorized under the provisions of para- 
graph (b) (9). 

(c) Prohibited deliveries. No person shall 
accept an order for, sell, deliver, or cause 
to be delivered, material or construction 
plant which he knows, or has reason to be- 
lieve, will be used in violation of the terms 
of this order. 

(d) Further construction limitations. 
Nothing in this order shall be construed to 
authorize the use or delivery of any mate- 
rial, or the application or extension of any 
preference rating, in violation of the provi- 
sions of any conservation, limitation or other 
order or regulation heretofore or hereafter 
issued by the Director of Priorities, Office 
of Production Management, or by the Di- 
rector General for Operations. 

(e) Orders or certificates not constituting 
authorisation. The assignment of a prefer- 
ence rating by a PD-1, PD-1A, or other 
certificate, or by any order other than those 
listed in Schedule A, shall not constitute 
authorization to begin construction. 

(f{) Applications for authority to begin 
construction. (1) If the applicant requires 
priorities assistance for the proposed con- 
struction, an application shall be made for 
the appropriate preference rating order or 
certificate listed on Schedule A on the form 
referred to therein. 

(2) Where the applicant does not require 
priorities assistance, application for the spe- 
cific authorization to begin construction re- 
ferred to in paragraph (b) (9) (ii) hereof 
may be made by filing Forms PD-200 and 
PD-200A, or such other forms as may here- 
after be prescribed, together with a state- 
ment showing (1) that no priorities assist- 
ance is requested, (2) whether any previ- 
ous application for authorization has been 
denied, and, if so, the reasons therefor, and 
"€3) the total value of all construction on 
the particular building, structure or project 
in the preceding twelve-month period. Such 
forms or statements are to be filed with the 
field office of the Federal Housing Adminis- 
tration having jurisdiction over the loca- 
tion of the site, or in such other place as 
may be prescribed. 

(3) In applying either for priority as- 
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sistance or for authorization to begin con- 
struction, the applicant should also submit 
additional information as to the necessity 
for the proposed construction, any excep- 
tional hardships which the restrictions of 
this order impose upon him, the effect on 
employment conditions if the application is 
denied, and any other pertinent facts. 

(g) Violations. Any person who wilfully 
violates any provision of this order or who 
wilfully furnishes false information tu the 
Director General for Operations in connec- 
tion with this order is guilty of a crime, and 
upon conviction may be punished by fine or 
imprisonment. In addition any such person 
may be prohibited from making or obtaining 
further deliveries or from processing or 
using material under priority control and 
may be deprived of priorities assistance by 
the Director General for Operations. 

(h) Communications. Applications, com- 
munications and reports under this order 
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shall, unless otherwise directed, be addressd 
to, War Production Board, Washington, 
D.C. Ret: L-41. 

Those relating to residential construction 
shall in addition be- conspicuously marked 
“Res.”, those relating to multiple residential 
construction “M. R.”, those relating to agri- 
cultural construction, ‘““Agr.”, those relating 
to industrial construction, ‘“Ind.”, and those 
relating to other restricted construction, 
“O .” 

This amendment shall become effective 
September 7, 1942. 

(P.D. Reg. 1, as amended, 6 F.R. 6680; 
W.P.B. Reg 1, 7 F.R. 561; E.O. 9024, 7 
F.R. 329; E.O. 9040, 7 F.R. 527; E.O. 9125, 
7 F.R. 2719; sec. 2 (a), Pub. Law 671, 76th 
Cong., as amended by Pub. Laws 89 and 507, 
77th Cong.) 

Issued this 2d day of September 1942. 

Amory HovuGHrTon, 
Director General for Operations. 


Schedule A 


The following preference rating orders 
and certificates are listed pursuant to para- 
graph (b) (9) (i) of the above order. A 
general description of the type of construc- 


Preference 


rating Type of construction 
order 

P-14-a, 

P-14-b ...... Shipyards and shipways|No 


P-19, P-19-a.]Buildings, structures|No 


Application forms 


tion covered by each, the appropriate appli- 
cation form and where such form should be 
filed, are given solely for purposes of iden- 
tification. 


Where filed 


Maritime Commission 


gy eee Washington, D. C. 
further application 
and projects importantlaccepted under P-19 and 
to the war effort and|P-19-a. Apply for P- 


essential civilian needs,J19-h or P-19-i 
other than housing 
P-19-d, 
Ps19-<e 5.5466 Publicly financed hous-|Application is made 
NE ceAroieed. cian Stace a einer eee only by the federal 
agency principally in- 
terested in the con- 
struction 
P-19-e€ 2.00 PUDHC FOGGR 26 cevicwws Application is made by 
or through the Public 
Roads Administration 
of PWA 
P-19-h, 
ae) Buildings, structures|Forms PD-200 and PD-|]With the field office of 
and projects important]200A FHA having jurisdic- 
to the war effort and tion over the location of 
essential civilian needs the site or in such 
other than war housing other place as may be 
prescribed 
et ee Construction of air-jSee order 


transport facilities 
P-55, P-55 
amended 

housing 


re Construction related to|See 
petroleum 
as defined and limited 
therein 


ok) ee Remodeling of housing|Form 


in defense areas 


itt 7 ae .|Principally 
structures and projects 
owned or to be owned 
by the Army, Navy or 
certain other govern- 
mental agencies 








.j/Privately financed war|Form 


orders in M-68 
enterprises|Series. 


buildings,|Form 


PENH 20G a ccavdaces With the field office ot 
FHA having jurisdic- 
tion over location of the 
site. 


PD-406 With field office of 
FHA having jurisdic- 
tion over the location 
of the site. 


PD-38A With the contracting 
or procurement officia! 
having jurisdiction over 
the contract 





Schedule B 


The following buildings, structures or 
projects are listed pursuant to paragraph 
(b) (7) (i) of the above order. 


The building, structure or project has as 
its principal designed function: 

(1) Public or private amusement, enter- 
tainment or recreation, with the exception of 
playgrounds for children. 


(2) Occupancy by not more than five es- 
tablishments selling or dispensing goods, 
merchandise, food or drink, or providing 
services. 

(3) Use as a club, lodge, fraternity or 
sorority house, association, auditorium or 
assembly hall. 


[F. R. Doc. 42-8624; Filed, September 2. 


1942; 11:11 a. m.] 
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Lumber and Building Material Dealers 
Brought Under 0.P.A. Licensing Control 


OFFICE OF WAR INFORMATION 
OFFICE OF PRICE 
ADMINISTRATION 


Substantially the entire lumber, lumber 
products and building materials industries 
were brought under unified licensing control 
at distribution levels by an Office of Price 
\dministration order issued today. 

The order, Supplementary Order No. 18, 
automatically licenses those retailers, whole- 
distributors and all other. persons, 
with the exception of mills, manufacturers 
and producers, who make sales subject to 
certain specified lumber, lumber products or 
building materials regulations, and makes 
the license a required condition of selling 
material or products currently subject to 
these regulations. At present these regula- 
tions include Douglas fir plywood, Southern 
pine lumber, Douglas fir or other West 
Coast lumber, Western pine lumber, South- 
ern hardwood lumber, Appalachian hard- 
wood lumber, Central hardwood lumber, red 
cedar shingles, railroad ties, softwood, dis- 
tribution yards builders’ hardware and in- 
sect screen cloth, domestic fuel oil storage 
tanks, and cast-iron soil pipe and fittings. 


salers, 


The order, effective September 17, pro- 
vides for suspension of licenses for viola- 
tion of price regulations and states that 
licensees may be required to register with 
the Office of Price Administration at such 
and in such manner as the Adminis- 
trator may prescribe. There is, however, no 
registration requirement at the present time. 


time 


In his statement accompanying the order, 
l’rice Administrator Leon Henderson ex- 
plained that it was necessary to extend 

ensing to the lumber and building mate- 

ils industries in order to insure compliance 
th existing and forthcoming price regu- 
tions dealing with these industries. Sim- 

ilar licensing action has already been taken 
~ a number of other industries. 


Text 


Part 1305—ADMINISTRATION 


[Supplementary Order 18] 
Licensing Persons Selling Lumber, Lumber 
Products or Building Materials 

\ statement of the reasons for this Sup- 
plementary Order No. 18 has been issued 
simultaneously herewith and filed with the 
Division of the Federal Register.* 

Pursuant to the authority vested in the 
Price Administrator by the Emergency Price 
Control Act of 1942, including section 205 
(1) (1) thereof, it is hereby ordered: 

_ § 1305.22 Provisions licensing persons sell- 
iy lumber, lumber products and building 
materials—(a) License required. A license 
as a condition of selling is hereby required 
of every person, except mills, manufacturers 

“Copies may be obtained from the Office 

of Price Administration. 


or producers, now or hereafter making sales 
(1) of any lumber or lumber products, the 
sales of which are subject to Price Regula- 
tions Nos. 13, 19, 26, 94, 97, 146, 155, 164, 
215, or 216," as amended or supplemented, 
or (2) of any building material, the sales of 
which are subject to Price Regulations Nos. 
40, 96, or 100.7 as amended or supplemented, 
or (3) of any lumber, lumber products, or 
building material, the sales of which are 
subject to any other price regulations now 
or hereafter issued, amended or supplemented 
by the Office of Price Administration mak- 
ing applicable by reference the provisions of 
this order. 

(b) License granted. Every person, ex- 
cept mills, manufacturers or producers, now 
or hereafter making sales (1) of any lum- 
ber or lumber products, the sales of which 
are subject to Price Regulations Nos. 13, 
19, 26, 94, 97, 146, 155, 164, 215, or 216, as 
amended or supplemented, or (2) of any 
building material the sales of which are sub- 
ject to Price Regulations Nos. 40, 96, or 
100, or (3) of any lumber, lumber products, 
or building material, the sales of which are 
subject to any other price regulation, now 
or hereafter issued, amended or supple- 
mented by the Office of Price Administra- 
tion making applicable by reference the 
provisions of this Order, is hereby granted 
a license as a condition of making such 
sales. The provisions of every price regula- 
tion of the Office of Price Administration to 
which this Order now is or may hereafter 
become applicable shall be deemed to be in- 
corporated in the license hereby granted, 
and any violation of any provision so incor- 
porated shall be a violation of the provisions 
of said license. The license granted by this 
Order shall be effective September 17, 1942, 
or when any person becomes subject to the 
provisions of this Order, and shall, unless 
suspended as provided in the Act, continue 
in force so long as and to the extent that 
any such regulation or any applicable part, 
amendment or supplement remains in effect. 


(c) Licensing section of General Maxi- 


mum Price Regulation superseded. This or- 
order supersedes the provisions of § 1499.16 
of the General Maximum Price Regulations 


113 Douglas fir plywood. 


19 Southern pine lumber. 


26 Douglas fir and other west coast 
lumber. 
94 Western pine lumber. 


97 Southern hardwood lumber. 
146 Appalachian hardwood lumber. 
155 Central hardwood lumber. 
164 Red cedar shingles. 
Railroad ties. 
Distribution yard sales of softwood. 
2 40 Builders’ hardware & insect screen 
cloth. 
96 Domestic fuel 


oil storage tanks. 


100 Cast iron soil pipe & fittings. 


insofar as said § 1499.16 may be applicable 
to sales for which a license is required by 
this order. 

(d) Registration of licensees. Every per- 
son hereby licensed shall register with the 
Office of Price Administration at such time 
and in such manner as the Administrator 
may hereafter by regulation prescribe, on 
forms which will be made available by the 
Office of Price Administration. 

(e) License not transferable. The license 
hereby granted is not transferable. 

({) Suspension of license. Licensees vio- 
lating any of the provisions of this Order 
or of the license hereby granted or violating 
any of the provisions of the price regulations 
specified in paragraph (b) hereof or vio- 
lating the provisions of any applicable regu- 
lation, order or requirement under section 
202 (b) of the Act, are subject to the license 
suspension proceedings provided for in the 
Act: Provided, however, That no proceed- 
ing for the suspension of a license, and no 
suspension, shall confer any immunity from 
any other provision of the Act. 

(g) Definitions. When used in this Sup- 
plementary Order No. 18, the term: 

(1) “Person” includes an individual, cor- 
poration, partnership, association, any other 
organized group of persons, legal successor 
or representative of any of the foregoing, and 
includes the United States, any agency 
thereof, any other government, or any of 
its political subdivisions, and any agency of 
any of the foregoing. 

(2) “Mill,” “manufacturer,” or “pro- 
ducer” shall have the meaning and definition, 
when applied to a particular type of lumber, 
lumber product, or building material, which 
is given it by the price regulation fixing a 
maximum price for such lumber, lumber 
product, or building material. Where no 
meaning or definition is given in such a 
regulation, the term “mill,” “manufacturer,” 
or “producer” shall mean a person the ma- 
jor portion of whose business consists of 
making or producing lumber, lumber prod- 
ucts or building materials. 

(3) “Act” means the Emergency Price 
Control Act of 1942. 

(4) “Price Regulation” means a_ price 
schedule effective in accordance with the 
provisions of section 206 of the Emergency 
Price Control Act of 1942, a maximum 
price regulation or temporary maximum 
price regulation issued by the Office of Price 
Administration, or any order issued pur- 
suant to any such regulation or schedule. 

(h) Effective date of Supplementary 
Order No. 18. This Supplementary Order 
No. 18 (§ 1305.22) shall become effective 
September 17, 1942. (Pub. Law 421, 77th 
Cong.) 

Issued this 11th day of September 1942. 

Leon HENDERSON, 
Administrator. 
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L-41 Amendment 


There’s a late summer harvest of lumber 


orders and amendments; each important in 
itself, all pointing to a changed and tight- 
ened industry pattern. 

In the Sept. 5 issue this journal carried a 
story of L-41 alterations; but the story is 
important enough to be amplified. In the 
main, these changes reduce limits on civilian 
construction allowed without WPB author- 
ization; and the official press release de- 
scribes the cuts as “drastic.” A glance at 
the list, however, reveals that one item has 
been raised and that two remain the same. 


Type Former Present 
of Construction Limit Limit 
Residential ............:..$ 500 $ 200 
Multiple Residential ....... 500 1,000 
ASTiCUMUTal «oc dec sice sees 1,000 1,000 
| re 5,000 5,000 


Certain Types of Commer- 

OD coach aseaa wen enwete 5,000 200 
Other Types of Commercial, 

including highway,  sub- 

surface and utilities con- 

CEE kde ee caciwnsees 5,000 1,000 

Commercial construction reduced from 
$5,000 to $200 includes buildings for use by 
clubs, lodges and associations; for use as 
fraternity or sorority houses, auditoriums or 
assembly halls. Also included are buildings 
for use by not more than five business con- 
cerns; stores, restaurants, soda fountains, 
tailor shops and the like. This type of con- 
struction is said to have been using large 
amounts of materials. Multiple residences 
are buildings that house more than five fami- 
lies each. Industrial construction, of course, 
means buildings designed for use in the 
manufacture, processing or assembling of 
goods and materials. 


Other Rules 

If by reason of its classification and esti- 
mated cost a given project needs no author- 
ization, the owner is still not in the clear. 
He must have on hand or be able to buy 
without priority help enough material to 
complete the job before he begins construc- 
tion. There is another rule, not at all clear, 
stipulating: that upon completion the struc- 
ture “will not require the incorporation of 
any materials, on site or off site, to sup- 
ply electric, gas, water, steam, telephone or 
sewage disposal service.” This rule will 
have to be explained officially. If it means 
what it seems to mean, it’s a stinger. 

If authorization to build is necessary, the 
WPB cautions builders against making 


commitments for materials before the au- 
thorization is issued. The fact “that a 
builder has all materials on hand and re- 
quires no priority assistance will not of it- 
self govern whether he should be permitted 
to use them in construction. The sole cri- 
terion is whether the project is necessary 
to prosecution of the war or to maintain the 
public health and safety.” 

Rules about repair and maintenance re- 
main unchanged. Residences damaged by 
fire or other listed disasters, after Dec. 31, 
1941, may be restored without authorization. 
Agricultural buildings, so damaged after Sept. 
7, may be restored if the Department of 
Agriculture determines that this restoration 
is essential to the agricultural program; but 
application form PD-200 must be filed with- 
in two weeks. Industrial or other restricted 
construction so damaged may be restored, if 
necessary for the prosecution of the war or 
protection of public health or safety; but a 
telegraphic report must be made to the 
WPB within five days, and form PD-200 
must be filed within the next two weeks. 


Possible Effects 


The tightening of rules governing construc- 
tion without WPB authorization, as this page 
understands the amendment, does not mean 
that all construction falling outside the 
limits will be forbidden. It means the WPB 
has asserted the right to determine in each 
instance if such construction shall go for- 
ward. Prospective owners can still apply 
for special authorization; but it is reasonable 
to guess that there will ke less construction 
under the new rules than under the old. The 
obvious purpose is to save still more materi- 
als and labor; and if the earlier rules had 
accomplished that purpose they would not 
have been changed. 

William V. Kahler, Chief of the Construc- 
tion Bureau, stated that in carrying out the 
provisions of the revised order “we intend to 
apply to each case the basic principle under- 
lying the order, namely, the conservation of 
materials, labor and construction equipment 
to the fullest extent possible for the essen- 
tial needs of the war, instead of a more lit- 
eral interpretation of the clauses of the 
order.” 

Retailers in and around Washington are of 
divided opinions about the effects upon their 
business. Some look upon it with despair ; 
feeling that the scope for free sales and in- 
dividualistic enterprise is approaching the 
vanishing point. Several pointed out, that 
the cut in small commercial projects would 
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le especially hard for small contractors. 

Other retailers, unhappy about the changes, 
said the new regulations compared with 
earlier ones are of slight importance. They 
take courage from Chief Kahler’s broad in- 
timation that decisions will be made upon 
the basis of principles rather than of exact 
rules. It is possible that projects outside the 
letter of the rules can be justified and will 
he authorized on the basis of what is neces- 
sary to promote the war effort. 


Residence Limitations 

New residence construction is a case in 
point. While the WPB has not said so, the 
new low limit on nonauthorized residence 
construction indicates clearly enough that 
the change was made to give the agency the 
right to pass upon all residence building. 

When the original limits were announced, 
there was some grim humor over $500 
houses. Clearly the agency did not expect 
houses to be built for these small sums; 
established the limit to cover small buildings 
accessory to residences. But certain clever 
tuilders did succeed in getting up new houses 
of sorts within the $500 limit. 

By reducing the figure to $200, the agency 
leaves within the rules the possibility of put- 
ting up certain accessory buildings without 
authorization. But there is no question now 
that authorization is necessary for even the 
smallest of houses. No use to kid ourselves 
that as many of these microscopic houses will 
be warranted under the new system as were 
built without warrant under the old. How- 
ever, where specific reasons make them neces- 
sary, small houses doubtless will be author- 
ized by the WPB. But the agency will 
decide for itself that they are necessary. 

It is well to note that rule changes in our 
industry follow generally the drift in all in- 
dustries. Early in September the W PB took 
over complete control of vital materials ; has 
reassumed all authority over issuance ol 
preference ratings. The use of lumber and 
of all other critical materials by the armed 
forces will be controlled by the WPB; and 
this agency will follow through to check 
waste and to prevent the accumulation of n- 
ventories not immediately needed. The same 
oversight is being applied to civilian uses 
of these materials. The new rules may be 
hard on our industry; just how hard only 
experience will show. But there they are 


MPR No. 215 | 
The OPA has issued a maximum-price 

formula covering sales of softwood lumber 

from distribution yards; the first of its kind. 
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Previous specific regulations have applied to 
sales where shipments originated at mills. 

Under this regulation it is the conditions 
of a given sale, not the status of the seller 
as a wholesale or retail dealer, that deter- 
mine whether or not the regulation applies. 
A distribution yard sale of softwood lumber 
is defined as a sale of 5,000 feet or more of 
such lumber; the sale is made out of the 
seller’s stock at a point where he regularly 
maintains such a stock; and it is made to one 
of the buyers listed in the regulation. The 
list includes the Federal government; State 
governments; industrial users; railroads, 
but not contractors dealing with railroads: 
shipbuilders ; other distribution yards, whole- 
sale and retail. 


Price Formula 

The ceiling price outlined by the regula- 
tion is the sum of four factors. 1. The f.o.b. 
mill maximum price for the lumber as de- 
termined by the specific regulation govern- 
ing the mill price. 2. Inbound freight to the 
distribution yard. 3. Handling charges, as 
specifically allowed in the regulation. 4. A 
mark-up of ten percent of the total of these 
items. 

The f.o.b. mill maximum price is based on 
the regulation which governs the kind of 
lumber being sold. There are four of these 
regulations; Maximum Price Regulation No. 
19, Southern Pine; Maximum Price Regula- 
tion No. 26, Douglas Fir and Other West 
Coast Lumber; Revised Price Schedule No. 
94, Western Pine Lumber; and Maximum 
Price Regulation No. 164, Red Cedar Shin- 
gles. Allowed handling charges are $5.00 
per thousand feet for lumber, $0.30 per 
square for shingles, $0.60 per thousand 
pieces for lath. Inbound freight is to be 
calculated on the basis of a table included 
in the order. 

This is the 
fo . 


long-expected wholesalers’ 
iula, and it is explicitly intended to offer 
relief to those wholesalers whose March 
prices were based upon relatively low water 
rates and who have been obliged to change 
to rail shipments. But bear in mind the fact 
that it applies not only to sales made by 
dealers who list themselves as wholesalers 
but also to all sales, no matter by whom 
made, that come under the definitions in the 
regulation. Retailers, selling the kinds of 
lumber listed, in quantities of 5,000 feet or 
more, to any of the purchasers named in the 
order, are equally covered. 

Scattered and hastily collected opinions are 
generally agreed that the allowed margins, 
in many cases at least, are entirely too nar- 
row. But there they are. 





The following discussion of 
\l-208 has been largely negated 
by Amendment 1, but is pub- 
lished for the slight application 
it has to the remaining parts of 
the order, and for its reference 
value. See Page 28. 
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M-208 

Several things, not yet clearly defined by 
oficial ruling, come to the surface as M-208 
goes into action. 

_ One is the meaning of the 60-day supply 
limit on inventory. The intention is clear; 
that no inactive inventories are to be accu- 
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mulated. But that’s only the beginning of 
the questions. One, raised especially by re- 
tailers, has to do with measuring this sup- 
ply; whether it is to be measured by items 
or by total footage in stock. 

Lumber of course is not just lumber; 
boards, dimension and the like are not inter- 
changeable; and retail stocks, after three 
months of L-121, are broken and uneven. 
Many yards have stock on hand that can't 
be sold under L-41; special items, for ex- 
ample, bought a year or so ago for large- 
house construction. Every yard has dead 
cats and slow movers. If an over-all foot- 
age of stock were used to measure inventory 
under the 60-day rule, a yard with a fairly 
impressive inventory report might still be 
unable to. operate; might not have enough 
active items to build a milk house and yet be 
over the total limit. 

This is not yet official; but it seems prob- 
able that the rule will be applied by items 
and not by over-all footage. If you have a 
two-year supply of cellar sash you can’t buy 
more and wouldn’t want to. But if you 
have only a 30-day supply of dimension, the 
probable interpretation of the rule will per- 
mit you to order enough to bring that item 
up to a 60-day supply; regardless of other 
items. An amendment to M-208 is now in 
the works; and this is probably one of the 
points to be clarified. Meanwhile the above 
interpretation is being suggested by most as- 
sociation officials. 


Rating Extension 

3riefly stated, the rules allow buying to re- 
place inventory depletions made by sales 
after Aug. 27, if the sales fall within the 
classes and lists included in M-208. Such 
sales may be matched with buying orders of 
equal footage; and the ratings extended to 
these orders are determined by the use made 
of the stock it is to replace. 

But three months of operation under L-121 
reduced active items in the average yard to 
low levels. A strict reading of the rule, and 
this is admitted by the WPB, would not al- 
low a retailer’to increase any item in his 
stock to an amount larger than he had on 
hand on Aug. 27, regardless of the 60-day 
permissive. He can buy only to replace the 
stock he had on that date. 

This is obviously unfair; especially since 
much of the depletion under L-121 resulted 
from sales to government agencies and pub- 
lic projects. It could hamper the yards most 
needed by the public; since a depleted stock 
is quite likely to be an evidence of past pub- 
lic service. This matter of a proper rebuild- 
ing of stocks is much in the mind of the 
WPB and will be dealt with in the amend- 
ment mentioned above. 


Records 

These priority ratings will remain essen- 
tially unchanged, no matter what arrange- 
ment is made to get stocks that were re- 
duced before Aug. 27 up to an actual 60-day 
supply. So remember that neither a retailer 
nor any other lumber merchant can set pri- 
orities. He can only extend them. He can 
attach to his buying orders the ratings deter- 
mined by the uses made of the stock he 
sells. For that reason it is of the highest 
importance that a dealer keep records exact 
and complete enough so that he can know 
and prove the rating of every sale; even if it 
is but one board. That’s the course pro- 
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vided in the rules for getting replacements. 

Make no mistake about it; despite rules, 
priorities, depletions and amendments, re- 
placements are not going to be easy to get. 
Few retail priorities are in the top bracket; 
and manufacturers have to fill orders accord- 
ing to priorities. Rules don’t saw lumber. 
But in the main you can’t buy lumber that 
does get through the saws unless you accu- 
mulate records of these buying rights and 
extend them properly. So don’t overlook 
any of them. 


Farm Prices 

In his Labor-Day message to congress 
and in his radio address to the nation the 
President asked for specific authority to deal 
with farm prices at levels lower than the 
present parity as designated by law. Mr. 
Roosevelt indicated that, once this control 
over farm prices is fixed, he himself would 
move to stabilize wages. His analysis was 
clear and direct, without crimination or re- 
proach; but it made clear that conflicts of 
interest between farmers and labor must be 
resolved and that, if this is not done by legis- 
lation, it will be done by executive order. 

First congressional reactions to the mes- 
sage were restive; but the current prediction 
is that congress will take the indicated ac- 
tion, if not by Oct. 1 at least very shortly 
after that date. There probably will be an 
effort to write wage control into law, along 
with farm-price control. Congress is aware 
of the mounting tide of self-discipline for 
war in the country. Meeting legislative re- 
sponsibilities in a time of global war _ be- 
comes “good politics” in every sense of that 
abused word. 


Employment Stabilization 

The War Manpower Commission has des- 
ignated twelve western States as a “critical 
labor area” and has extended a large meas- 
ure of control over workers in lumbering 
and nonferrous metal industries in that area. 
The order is said not to be a freezing of 
these workers in their present jobs; but to 
seek work elsewhere they must, first get a 
“certificate of separation” from the United 
States Employment Service. Employers in 
essential war production fields may not dis- 
charge workers, except in cases of gross mis- 
conduct, if work is available. Workers who 
feel discriminated against may appeal to the 
USES. The order affects some 200,000 
workers. 

Inventories of logs are at the lowest point 
in five years; and the national output of lum- 


‘ber for this year is estimated at from five to 


seven billion feet less than for last year. 
Labor turnover in the area affected by the 
order has been about ten percent a month. 
States in the area are Arizona, Colorado, 
Idaho, Montana, Utah, Wyoming, California, 
Nevada, Oregon, Washington, New Mexico 
and Texas. 

The labor crisis in southern lumbering is 
said to be almost if not quite as acute as in 
the western area. Shipbuilding in the west 
is one of the principal competitors of lumber 
production for labor. 


More Clay Products 

Ben Alexander, of the Office of Industry 
Operations, WPB, is urging the use of brick, 
tile and gypsum board to help meet the lum- 
ber shortage. He believes more, than two 


billion feet of lumber could be saved by 
using these hard materials. 
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Realtors' War Conference 

The National Association of Real Estate 
Boards will hold a War Conference in cen- 
trally-located St. Louis November 18-20, in- 
clusive, President David B. if 
Portland, Ore., announced. 

“The relationship of real estate to war ac- 
tivities is an intimate one and it reaches into 
every real estate office,” President Simpson 
The national War Conference, of the 
entire membership of the Association, will 
meet with officials of a number of the fed- 
eral agencies whose work calls for real es- 
tate war use or otherwise affects real estate 
in the war program. 

Subjects which will be discussed include 
rent control, its administration, and its im- 
plications ; the land purchase and leasing pro- 
gram of the Army and Navy; finding of 
homes for war workers by private building 
or remodeling; real estate in the hands of 
the Alien Property Custodian and of the 
Federal Deposit Insurance Corp.; mainte- 
nance of the nation’s many million dollars’ 
worth of existing structures of all types un- 
der war restrictions upon materials and 
equipment; industrial plant location in the 
war program; the movement for a co-ordi- 
nated national, state and local taxation pol- 
icy that will draw the necessary war costs 
equitably and in a way that will conserve a 
sound financial situation for state and local 


Simpson, 


states. 


governments; need for neighborhood shop- 
ping centers in new-sprung war-worker com- 
munities; civilian housing needs as affected 
by the pressure of in-migration and by stop- 
page of construction; commercial property 
management under war-period sales restric- 
tions; action that needs to be taken now 
toward sound urban planning, including in- 
dustrial soundness for cities, in the post-war 
period. 

Meetings of the American Institute of 
Real Estate Appraisers, the Institute of Real 
‘state Management, the Society of Indus- 
trial Realtors, the National Institute of Real 
Estate Brokers, the Home Builders Insti- 
tute of America, the Urban Land Institute, 
and the National Conference of Real Estate 
Taxpayers will be held in connection with 
the Conference but will be confined to break- 
fast, luncheon or dinner meetings. 


July Building Loans 


Increases in July in the money provided to 
build war housing and for remodeling and 
repairing existing dwellings mainly  ac- 
counted for the largest total volume of ad- 
vances by savings, building and loan associa- 
tions in three months. The United States 
Savings and Loan League reports that these 
thrift and home financing institutions in July 
lent $95,797,000 which was 1.81 percent more 
than in June, and that their construction 








Timber covered walkway across the Lincoln Memorial Reflecting Pool in Washington, D. C. con- 
nects the main Navy Department building with temporary structures and thus shortens the walking 
distance between the two. It consists of a series of 32 foot Teco" trusses supported by timber bents 


loans, all for war housing, were son 
$2,000,000 greater in July than in June. 

Morton Bodfish, Chicago, executive vice 
president of the League, showed that while 
home purchase loans continued to constitute 
the bulk of lending in July, the associations 
placed $1.00 out of every $4.48 in either new 
housing to take care of war workers or re- 
pairing existing houses to keep them liy- 
able for the duration. The latter expendi- 
ture, he pointed out, is in line with the 
current philosophy of salvage and saving. 

Since April, when WPB Order L-41 went 
into effect restricting residential building to 
war housing, the associations have provided 
funds for an estimated 23,000 new houses 
in the war industry areas. Mr. Bodfish sug- 
gests that on the basis of the average fam- 
ily of 3.6, as registered in the 1940 census, 
these four months’ lending activity by the 
associations has housed some 83,000 indi- 
viduals. 


July made the fourth consecutive month 
in which home purchase loans by the associ- 
ations have been over $50,000,000 in volume. 
The total of purchase loans for April 
through July, the first period during which 
the effect of residential building restrictions 
on the market for existing homes could be 
measured, was within 2.4 per cent of the 
volume for the like period of 1941, the peak 
post-depression year in lending. According 
to the League official, there is a_ natural 
tendency for people in times of rising prices 
to invest in durable goods such as real 
property. 

“Home purchase loans constitute the 
principal lending activity of the associations 
located outside of war industry areas, since 
most associations have limitations on the 
distance from the home office of the prop- 
erties on which they lend,” said Mr. Bod- 
fish. “There was, especially in non-war- 
industry localities, some increase in the vol- 
ume of refinancing loans between June and 
July, showing the developing tendency for 
families to put their loans on a monthly 
repayment basis, a move which is in accord 
with the prevailing sentiment toward pay- 
ing off personal debts during the war.” 

Analysis of July loans and purposes for 
which they were granted and percentage for 
each purpose follows: 

Estimated 
Loans Made by 
all Associa- 


tions inthe Percent 

Purpose United States of Total 
Construction ........ $17,709,000 18.49 
Repair, remodeling 3,671,000 3.83 
Home purchase ...... 52,190,000 54.48 
Refnanciig ......... 16,097,000 16.80 
Other purposes ...... 6,130,000 6.40 
PRUE Siioieecihvices $95,797,000 100.00 
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Lat/e from Our Posthox 


- Where the Reader 


is the Writer 








Washington Readers 
Gentlemen : 

You of course are very much interested 
in anything that relates to the lumber in- 
dustry and I am sending you some informa- 
ion which you can use that will be of 
benefit to the entire industry. You, no 
loubt, have already been informed that Mr. 
Ben Alexander (President of Masonite Cor- 
poration) has been appointed Lumber Co- 
ordinator and plans are being made to put 
on a lumber production drive to increase 
production and at the same time to reduce 
consumption through conservation. 

The Lumber Branch of which Mr. Ar- 
thur T. Upson is the Chief is directly re- 
ponsible for the tying-in of the lumber in- 
dustry with the War Effort and some 
changes have just recently been made which 
are of importance. Mr. Mathias Niewen- 
hous, who has been Chief of the Millwork 
Section, has been appointed Assistant Chief 
i the Lumber Branch and Mr. Clifford T. 
\lelander has been appointed Acting Chief 
i the Millwork Section. As Assistant Chief 


of the Lumber Branch, Mr. Niewenhous will 
have direct charge of those sections of the 
Lumber Branch having to do with the fab- 
rication of lumber, millwork, trucks, pre- 
fabricated houses, War housing, etc. Both 
of these changes are quite promising for the 
operation of the Branch. Mr. Melander for 
several years was Secretary of the South- 
western Woodwork Association, Kansas 
City, Missori, and previous to that time he 
was Field Representative for the Millwork 
Cost Bureau, Chicago, Illinois, and he is 
well qualified to aid the Millwork Section. 
In fact, the Lumber Branch is well staffed 
with practical and experienced lumbermen 
and millmen. 

Your magazine is widely read and Wash- 
ington news of vital interest to the industry 
will get greater dissemination through your 
magazine and we would like to keep you 
posted. 

Nathaniel Dyke, Jr., Consultarit 
War Production Board 
Washington, D.C. 





Heres a Timely Tip 


To sell unfinished furniture, and to provide an item that not only 
would help to sell paint, but one that could be sold in conjunction 
with paint, the Dakota Lumber Co., Dakota, Minn., set up this 
natural looking unfinished breakfast set in the corner occupied by 





inane 





the paint department. This particular set was given away during a 
late summer campaign to sell paint. Note the color board, leaning 
against the table, which suggests three colors for use on the set and 
similar unfinished furniture items. 








Hardwood for Trucks 
Gentlemen : 

Recently we read that the Government 
buying agencies would not continue to buy 
hardwood directly from mills for the truck 
body building program, but that the fac- 
tories would buy from the mills. We are 
wondering if you have any information as 
to names of firms doing this work to whom 
we could sell hardwoods. Or if you could 
give us the name of any Government office 
which could supply such information. 

We are cutting Indiana hardwoods suit- 
able for this work, and would like to cut 
for Government use, but have not been able 
to contact a firm that seems to want such 
stock. 

Any information you can give us, we will 
very much appreciate. 

Western Lumber & Coal Co. 
Washington, Ind. 

@ The Government office which may 
be able to supply you names of firms to 
which you could sell hardwood for truck 
bodies is located in the Buhl Building, 
Detroit, Michigan, and is headed by M. 
W. Stark of the W. M. Ritter Lumber 
Company, who is also president of the 
Appalachian Hardwood Manufacturers, 
Inc. Mr. Stark was deputized by the 
Government to set up offices to smooth 
the path for the prompt supply of lumber 
to cargo truck manufacturers.—Ed. 


Keeping Employees 
Gentlemen: 

Please advise where we can secure report 
that you speak of from the Lumber and 
Timber Products War Committee, outlining 
steps for employers to take for protection 
against drafting of essential workers. We 
have an AA priority order for Aircraft pur- 
poses and seem to have difficulty in keeping 
even our men over 40. Thank you so much. 

Russ Bros. 
Higgins Bay, N. Y. 

@ A copy of the report mentioned in 
the August 22 Management Guide Post 
may be procured from the Lumber & 
Timber Products War Committee offices 
in the American Forest Products Indus- 
tries Building, 1319 Eighteenth Street, 
N.W., Washington, D. C. We do not 
have the report, only a notice of it, al- 
though we have seen a long list of critical 
shortage occupations which includes most 
of the lumber workers. On the other 
kand, each individual case must be taken 
up separately with the local Selective 
Service Board from whom Form 42-A 
may be secured and filled in. Deferment 
of workers is chiefly up to the employer. 
Unquestionably your Selective Service lo- 
cal draft board can give you further in- 
formation.—Ed. 
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TWO WAYS 
TO BUILD 
FOR THE FUTURE 








TECO 
CONNECTORS 


The TECO Ring Con- 
nector spreads the 
load on a timber joint 
= over practically the 
- entire cross-section of 
i the wood ... brings 
the full structural 
strength of lumber 
into play. 














ENGINEERING COMPANY 


PORTLAND, OREGON 


WASHINGTON, D. C. 
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Commission Men's View 
Gentlemen: 

Under ordinary conditions we might say 
that 80 percent, perhaps more, of all lum- 
ber produced in the UL. S. and Canada has 
been placed on the market by jobbers, 
Wholesalers and Commission Men and at a 
lower cost to the producers than could be 
done through personal solicitations and the 
medium of correspondence. 

lf the War Production Board, Army, 
Navy and Maritime Commission, as well as 
Lend Lease and other Government depart- 
ments in connection with the buying and 
distribution of lumber would co-operate with 
jobbers, Wholesalers and Commission Men, 
as well as to have their Regional Super- 
visors get out and contact these small pro- 
ducers who produce from say 8,000 feet to 
20,000 feet of lumber per day and teach 
these mill men how to produce lumber for 
Defense purposes it would be unnecessary 
to either utilize the nefarious Pile Buying or 
Freezing of lumber, and if jobbers, whole- 
salers and commission men can supply the 
consuming trade under all conditions, they, 
I believe can give the Government better 
service than under the present methods em- 
ployed by WPB. 

We fully realize that we all have to co- 
operate to win the war; to keep Hitler away 
from the front door, Mussolini from the side 
door, and Tojo from the back door, but 
why do this at the expense of plants that 
are forced to close down on account of not 
being able to convert their operations for 
Defense needs, and deprive us of a liveli- 
hood. You have our permission to use this 
at your option. 

Chas. P. Rook 
Rook Lumber Co. 
Birmingham, Ala. 
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Gentlemen : 

| have been a reader of your journal for 
approximately 25 years. During the past 
several years, however, it occurred to me 
that for some unknown reason your trad 
journal had begun to kind of fall down on 
the real issues of really what the better in 
formed readers wished to find in its col- 
umns. It would now seem that there has 
been a much improved condition in this re- 
spect since some new blood has been in- 
jected into your trade journal, such blood as 
is needed in present day conditions, and we 
wish to openly state that the new blood in- 
jected seems to be striving to really dig up 
and publish many really interesting items 
other than just trying to outline some sim- 
ple and already known ideas of how to se- 
cure a little order here and there from a 
retail lumber dealer’s standpoint. 

The changes you have already made are 
deeply interesting and we feel that with a 
good start like this, a continuation can be 
expected with still further improvement. 

We have a question in mind, however. 

Was it not outlined clearly in the setzp 
of the ceiling prices on lumber when they 
were first established that the ceiling prices 
were so established to include the established 
wholesale discounts to wholesalers and also 
the established commissions to commission 
salesmen? If this be the case, would it not 
be in violation of this established setup by 
OPA for the lumber manufacturers to 
forego these allowances to wholesalers and 
commission men and by so doing, naturally 
add these allowances and commissions to 
their profit which would “up” their profit 
to that extent over and above the ceiling 
prices which was set up by OPA? 

A. D. Fears, Pacific Coast District 
Memphis Hardwood Flooring Co. 
Los Angeles, Calif. 





























“We used to be in business in India” 
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Kimsul’ Speeds 


Prefabricated Construction! 


{ \ [7 - 
? a | Of importance to wartime builders 


av | is this recent development: KIMSUL*, 
vi flexible blanket insulation, is now 
; furnished in new and larger dimensions 
—up to 4 feet wide, and wider in some specifications, 
by 250 feet long. Now—KIMSUL is not only one of the 
most thermally efficient insulations known to science 
(conductivity is .27 Btu/hr./sq. ft./deg. F./in.—Peebles) 
but it is now faster-installing than ever before. 





New Giant-Size Blanket Insulates Entire Wall 
or Floor Unit in ONE Operation 


Especially developed for war housing 
construction, the new giant-size KIMSUL 
blanket installs with amazing speed and 
simplicity. Huge blanket of KIMSUL insu- 
lation is applied right over the face of 
framing members—covering entire sec- 
tions in one simple operation. Sheathing, flooring or 
interior finish is then attached to framing members 
directly over KIMSUL. Users report installation time as low 
as 1,000 square feet in 124 man hours. 














100 Sq. Ft. 
Uncompressed Insulation 


100 Sq. Ft. 
of KIMSUL 
Insulation 
Sell 


KIMSUL Saves Every way! 


Different from all other insulations, KIMSULcomes 
in rolls compressed to 1/5th its installed length. As 
compared with all other insulation, KIMSUL re- 
quires only 1/5th as much transportation space, only 
1/5th as much storage space, and only 1/5th as much 
handling. KIMSUL saves every way! 





. 
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In this picture you see how easily and speedily a 
4-foot wide prefabricated wall panel assembly is 
being covered with the new giant-size blanket of 
KIMSUL Insulation. 








Panel is now ready for delivery to place of erec- 
tion with KIMSUL protected, permanently se- 
cured at all points, and out of the way for instalia- 
tion of piping and wiring. 


Next, KIMSUL blanket is stapled to framing mem- 
bers. This, too, is a simple, fast operation that re- 
sults in the neat, snug-fitting insulation job you 
see in the above photograph. 








KIMSUL between the walls—this sectional view 
shows how KIMSUL Insulation ply construction 
compresses uniformly between the framing mem- 
bers and the plywood. 





Exterior sheathing is nailed through KIMSUL 
blanket to framing members . . . KIMSUL blanket 
is held firmly under compression between framing 
‘members and sheathing. KIMSUL “‘stays put’. 








*KIMSUL (trade mark) means Kimberly-Clark Insulation 





City --- 
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- ¢ « ASSOCIATIONS & CLUBS 





Important Meeting for Wholesale 
Hardwood Distribution Yards 

All operators of wholesale hardwood 
lumber distribution yards are invited to at- 
tend a meeting called for 10 a. m., Sept. 23, 
in the La Salle Hotel, Chicago, to d.scuss 
problems of distribution of hardwood lum- 
ber, but only from wholesale distributing 
yards. Those expecting to attend should 
notify the office of Peter A. Stone, price 
executive lumber branch, Office of Price 
Administration, Washington, D. C. 

Following this conference with Lumber 
Price Administrator Stone, the annual meet- 
ing of the National Wholesale Lumber 
Yard Distributors’ Association will be held, 
at which time reports will be heard and of- 
ficers elected. 

Willamette Valley Lumbermen 
Meet 

The Willamette Valley Lumbermen’s As- 
sociation held its regular monthly meeting 
on the evening of Aug. 28 at Eugene, Ore., 
with 128 present. Resolutions adopted in- 
cluded one which stressed the importance 
and necessity of forest fire prevention and 
one which honored the memory of ex- 
president I. A. (Gene) Lewis, who died 
June 3. 

The guest speaker was Col. W. B. Gree- 
ley, who summarized the accomplishments 
and obligations of the West Coast lumber 
industry in the war program. 

H. E. Smith, association auditor, stressed 
the advisability of all mills, regardless of 
size, getting under the PD-25-A_ Produc- 
tion Requirements Plan in order to obtain 
operating supplies, maintenance, and repair 
material. He advised that an amendment 
is proposed to the Federal Occupations Or- 
der, whereby the employment of minors be- 
tween the ages of 16 and 18 years will be 
permitted on certain jobs in the industry, 
not including logging. 

H. W. Murphy, operating manager, West 
Coast Bureau of Lumber Grades and In- 
spection, advised that American Lumber 
Standards must be revised to meet the re- 
quirement and approval of the U. S. De- 
partment of Justice. 

Charles Snellstrom, member of the Soft- 
wood Lumber Advisory Committee to the 
War Production Board, reported on the 
July meeting with WPB in Washington, 
D. C., and Carl C. Crow discussed national 
and regional industry problems. 

\fter a general, informal discussion, the 
meeting, which was presided over by the 
President F. A. Graham, adjourned. 
Headliners for National 
Hardwood Annual 

The 45th annual convention of the 
National Hardwood Lumber Association, 
convening in Chicago at the La Salle Hotel 
on Sept. 24-25, will open Thursday morn- 
ing with an address by Grattan O’Leary, 
Canadian journalist, on “Democracy at the 
Barricades.” The address of President 
Gordon EI. Reynolds and a brief report by 
the Secretary John W. McClure will close 
the Thursday morning session. 

The future of hardwoods will be the 





theme on Thursday afternoon. Dr. Nelson 
C. Brown, head of the New York State 
College of Forestry at Syracyvse University, 
Syracuse, N. Y., will open the session with 
an address on “The Destiny of Hardwoods,” 
followed by Stanley F. Horn, author, his- 
torian, and editor of Southern Lumberman, 
whose topic is “The Future of Hardwoods.” 

The “War Service Clinic’ on Friday 
morning will start promptly at 9 o’clock. 
Arthur T. Upson, chief of the Lumber and 
Lumber Products Division of WPB, will 
lead the program with an address on “The 
War Production Board and the Hardwood 
Industry.” Informal discussion of  prob- 
lems involving production, distribution, pro- 
curement, regulation, codification, alloca- 
tion and limitations applicable to hardwoods 
and their war uses will follow. Participat- 
ing in the clinic will be WPB- special 
assistant for lumber, Ben Alexander; Pro- 
curement Division Chief Walter P. Dead- 
rick of the U. S. Corps of Engineers; Navy 
representative C. K. McDowell, Bureau of 
Ships; QMC representative M. W. Stark 
from the Detroit office of Motor Transport 
Service; Lend-Lease representative J. W. 
Flatley of the U. S. Treasury, Procure- 
ment Division; and Department of Com- 
merce representative Joseph L. Muller, chief, 
Forest Products Staff, Bureau of Foreign 
and Domestic Commerce. Present by spe- 
cial invitation will be the Canadian Timber 
Controller, A. S. Nicholson. Accompany- 
ing Mr. Nicholson will be S. J. Staniforth, 
Canadian Assistant Timber Controller, in 
charge of hardwoods, and a member of 
NHLA. 

From the Washington headquarters of 
the lumber industry will come Ben R. Ellis, 
in charge of the Priorities Division of the 
Lumber Industry War Committee, to tell 
something of the operation of Priorities 
Regulation No. 10, a regulation with which 
every lumberman must be prepared to deal. 
From WPB Industrial Salvage Section will 
come Clayton Grandy. 

The report of the inspection rules com- 
mittee will be presented by Chairman A. O. 
Ratcliff on Thursday afternoon. 

The reports of standing and session com- 
mittees and the election of officers and direc- 
tors are scheduled for the Friday afternoon 
session. 


Baltimore Hoo-Hoo Resume 
Meetings 

Hoo-Hoo Club No. 100 of Baltimore, 
Md., will get its fall and winter work under 
way with a meeting at the Longfellow Hotel 
the evening of Sept. 28, when new officers 
will be chosen. 


Spokane Hoo-Hoo Elect 

Fred Bartleson of Building Supply Co., 
Spokane, Wash., succeeded Ed L. Joy as 
president of the Spokane Hoo-Hoo club to 
serve for the ensuing year. Ed Joy was 
elected vice-gerent snark for the district. 
Other new officers are W. H. Jones, first 
vice-president and D. O. Roise, second vice- 
president. The directors are George Duffy, 
wholesaler; V. T. Kinert, retailer; David FE. 
3rown, manufacturer; Don Dalzell, remanu- 
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facturer. W. M. Morris, veteran secretary- 
treasurer of the club, was re-elected. 

The club voted to underwrite 25,000 or 
30,000 feet of lumber necessary for the con- 
struction of bins to be erected for collect- 
ing metal scrap in Spokane. 


National Retailers Invite Dealers 
to Annual Meeting 


National Retail Lumber Dealers Associa 
tion has announced that its annual meeting 
will be held at the Drake Hotel, Chicago, 
Oct. 19-20-21. Although this is primarily a 
meeting of the board of directors, all inter 
ested dealers are invited to attend and tak« 
part in the discussions of the many important 
sublects that confront them. 

At the annual meeting of the National R« 
tail Lumber Dealers Association last year, 
many prominent dealers who were not mem 
bers of the board of directors were in at- 
tendance and the procedure was so satisfac 
tory that secretaries of regional retail asso 
ciations are urged to invite any or all oi 
their membership to attend this meeting at 
Chicago in October. It is planned to have 
a speaker or two from Washington who will 
have a real message for the dealers. 


Michigan Traveling Salesmen 
Will Golf 

The Michigan Association of Traveling 
Lumber & Sash & Door Salesmen will hold 
its last golf match for this season at Plum 
Hollow Golf & Country Club on Sept. 29. 
A. C. Blixberg, secretary, 3310 Hazelwood, 
Detroit, Mich., has invited friends and mem- 
bers to renew friendships on this occasion. 
The greens fee is $1.50; the dinner will cost 
$2.50. 


Buffalo Lumber Exhange 


The Buffalo Lumber Exchange held one 
of the best attended meetings in its history 
on the evening of Sept. 9. Following a 
dinner, the government’s new measure, M- 
208 was discussed. An address on the sub- 
ject was given by Paul S. Collier, secretary 
of the Northeastern Retail Lumbermen’s 
Association, who answered numerous ques- 
tions asked by those present. About 175 
were in attendance. 


Twin City Hoo-Hoo Elect 


Seventy-five members were in attendance 
at the annual meeting of the Twin City 
Hoo-Hoo Club in Minneapolis, Minn., 
when John H. Giles was elected president 
to succeed Lawrence Youngblood. Clyde 
Starling was elected first vice president; 
Ray Gore, second vice president; and 
Parker Betzer, secretary-treasurer. 

A dinner and concatenation were fea- 
tures of the session. Nine kittens were 
initiated. 


Coming Conventions 

Sept. 23—National Wholesale Lumber Yard 
Distributors’ Association, La Salle Ho- 
tel, Chicago. Annual. 

Sept. 24-25—National Hardwood Lumber 
Association, La Salle Hotel, Chicago 
Annual. 

Oct 5-7—Association of State Foresters, 
Sacramento, Calif. 

Oct. 19-20-21 National Retail Lumber 
Dealers’ Association, Drake Hotel, Chi- 
cago. Annual. 

Oct. 27-29—National Safety Congress and 
Exposition, Hdqrs. in Sherman Hotel, 
Chicago. 

Oct. 29-31—Pacific 





Logging Congress, 


Multnomah Hotel, Portland, Ore. Annual. 
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. Nets Excellent Profits 
\ from Rentals Alone— 


sufficient to pay for the machine f 
d in short order and from there on 
t's pure velvet. J 


1" tue a 
A"™He-Man's" Machine 
¢ Light enough to be very easily trans- 
ported, yet built to produce more and 


SPEED EDGER 
better work than sand- 


ers weighing two to Ideal running 
three times as much, ‘ 3 _ mate for the 


a a Bae gt we Bal BUY U. S. WAR 
)- ic e + —— MV-8 Floor 

use. as 8 CAR iag SAVINGS BONDS 

Investigate. AN D STA * P S 





BILT-WELL 
WOODWORK 


PRODUCTS 
Made by 


CARR, ADAMS & COLLIER CO. 


Dept. 9-AL Dubuque, lowa 


Please send me Free complete information on the 
Bilt-Well Victory’ Line of woodwork products. 





DREADNAUGHT 







Drum with easy-to- 
change sandpaper 
D arrangement . . . 
Silent — 7 
~~ eavy uty 
AC-DC Motor. 


r Write NOW for our 
Fa easy to follow Sand- 
r Rental Plan and 
a complete details. 


CLARKE SANDING MACHINE CO. 


L. DEPT. A-L MUSKEGON, MICH. 
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War L 


Pine - Fir - Cedar + Spruce 


More needed in the war, more valuable 
as war material, lumber now is being 
produced in greater volume than ever 


IDAHO WHITE PINE: before. The resources of the industry 
Winton Lumber Co., are merged into the war efforts of the 
Gibbs, Idaho nation. And so will it be until America 

CALIFORNIA SUGAR PINE and wins this war. 

PONDEROSA PINE: 

Amador Lumber Co., Winton mills are keeping up their 
Martell, California speed of production, keeping up the 


quality of the lumber. Maintaining 
Winton high standards that have pre- 


WESTERN WHITE SPRUCE: 


The Pas Lumber Co., Ltd., 
The Pas, Manitoba and 
Reserve, Sask. 


PONDEROSA PINE: 


vailed through 56 years’ service to 
lumber users. 


There is the same care in selecting the 
timber, same scientific kiln-drying, same 
skill, precision and painstaking watch- 
fulness in every process of manufac- 
ture. 

The Winton line includes Idaho White 
Pine, Ponderosa Pine, California Sugar 
Pine, Douglas Fir, Western White 
Spruce, Red Cedar. 


ogawee Bamner on WINTON LUMBER SALES CO. 


Somers, Mont. 


Craig Mountain Lumber Co., FOSHAY TOWER * es es MINNEAPOLIS 


Winchester, Idaho 


Lhenio For Repairs 


HARD- _ Remodeling 
woopDs Defense Housing 
Farm Buildings 
PINE 


\__JYRANIA 
eee = Pumber 


The Urania lumber now being pro- 
duced for the war needs of Amer- 


and 









































ica has the same features of qual- 
ity and careful manufacture which 
have made it the preferred lumber | 
of dealers, builders and industrial | 
users for the past 45 years. 





The greater part of our output goes 


needs insofar as Government limi- 


Urania, Louisiana 


Southern Hardwood’ Producers 








Uncle Sam; al e i 1 hi 
i Uncle Sam: ciso we ore wg | Michigan- 
tation orders will allow. | California 
The UraniaLumber Co.Ltd. Lumber Co. 


Lumber Manufacturers -- Tree Farmers CAMINO, 
Members 8. P. A., S. P. I. B., CALIFORNIA 








Heavy Production 
Helps Shorten the War 


Industrial America is going 
faster forward, keeping pace 
with the fighters at the front. 
There's great increase in pro- 
duction of ALL materials of 
war. The mills of Michigan- 
California Lumber Co. are 
producing famous Camino 
Quality Sugar Pine and Pon- 
derosa. 


This lumber is cut from 
choice timber that grows in | 
El Dorado County, California. 
Its fine soft texture and easy 
workability make it ideal | 
lumber for all exacting uses. 
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BILL OF MATERIAL 


16 yards concrete 

1050 conerete blocks 8” 

108 4” slabs 

14 bolts 18” 

28 ft. 8/12 flue lining 

950 bricks 

| elean out 

1 thimble 

Mortar for above 

9 pes. 2/6—10-0 No. | plates 
4 pes. 2/8—14-0 No. | plates 
34 pes. 2/10—14-0 No. f joists 
14 pes. 2/10—12-0 No. | joists 
6 pes. 2/10—10-0 No. | joists 
200 pes. cut bridging 

1200 ft. Ix6 No. 2 D&M 

750 lin. ft. 2/4 plates 


275 pes. 2/4—8-0 No. | studs 

10 pes. 2/6—8-0 No. | studs 

12 pes. 2/8—18-0 No. | joists 

30 pes. 2/8—14-0 No. | joists 

12 pes. 2/8—12-0 No. | joists 

450 ft. 1/6 No. 2 D&M attic floor 
8 pes. 1/4 12-0 No. 2 bracing 

1840 ft. wall sheathing 

30 pes. 2x4—10-0 No. |! gable studs 
46 pes. 2/6—18-0 rafters 


6 pes. 2/6—10-0 rafters 

1300 ft. 1/6 No. 2 roof sheathing 
12 squares roof shingles 

4 pes. 1%x6—18-0 clear finish 
3 pes. 1%x6—10-0 clear finish 
3 pes. 1/8—10-0 clear finish 

3 pes. 1/8—14-0 clear finish 

500 Ibs. nails 

1600 ft. 34x8 bevel siding 

6 rolls WP Paper 

675 ft. ¥%xt'2 hardwood flooring 
7 pes. 4-0x8-0 %4” 3 ply fir 
400 yards plaster base 

pes 1/8—10-0 No. 2 ridge 


- ow 


basement stair 


grade stair 


coal chute 


uo 


cellar sash units 


plank frame 

door 2-8x6-8 1% 5X 

0. S. dr. fr. 3-0x6-8 

0. S. dr. fr. 2-8x6-8 

3 wd. frs. 32/24 2 It. 

4 wd. frs. 26/24 2 It. 

2 wd. frs. 26/20 2 It. 

wd. fr. 26/16 2 It. 

2 wd. frs. 26/22 2 It. 

3 wds. 32/24 2 It. top div. 6 It. 
4 wds. 26/24 2 It. top div. 6 It. 


2 wds. 26/20 2 It. top div. 6 It. 


Complete Blueprints, Specifications 








BED ROOM 


OD Gls 


1 wd. 26/16 2 It. top div. 6 It. 
2 wds. 26/22 2 It. top div. 6 It. 
| door 3-0x6-8 1% 1 pan. 9 It. 
1 doer 2-8x6-8 13% 3x6 It. 

1 door 2-8x6-8 1% 2 panel 

4 doors 2-6x6-8 1% 2 panel 

2 doors 2-4x6-8 13% 2 panel 

2 doors 2-0x6-8 1% 2 panel 

9 ins. dr. jbs. stops 

20 sides doer trim 

12 sides wd. trim 

230 ft. 5%” base & shoe 

30 ft. heok strip 

24 ft. chair rail 

12 ft. pele 

10 ft. ixt2 No. 2 shelving 

2 thresholds 

{ attic stair 


and List of Materials, $3.50 





porch column 


set kitchen cases 


nN 


china cases 
| broom case 


pair shutters 

260 Ibs. sash weights 
3 hanks sash cord 

3 pr. 4x4 butts 

10 pr. 32x32 butts 
12 door locks 

12 sash locks 

12 sash lifts 

Cabinet hardware 


SUB CONTRACTS: 


Piumbing, Heating, Electrical, Sheet 
Metal and Painting 
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BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


173 eu. ft. conerete footing 

674 cu. ft. eonerete block wall 

877 sq. ft. 3/2” conerete floor 

90 sq. ft. 6” conerete slabs 

| 8°xi2"°—4'O" conerete step 

28 lin. ft. double flue chimney, brick 
44 lin. ft. 8°xi2" flue lining 

422 sq. yds. walls & ceilings 


TIN WORK: 


60 lin. ft. 10° ridge roll 
36 lin. ft. 14” valley tin 
120 pes. 5°x7” flashing 

40 lin. ft. 3” down pipe 


ROUGH HARDWARE: 


100 metal corners for 8” siding 
10 sets sash weights & cord 

| floor drain 

| fire place damper 

| cleanout door 

400 Ibs. nails 

1 coal chute 


ORNAMENTAL IRON: 
| section iron rail 18"x30” 
ROUGH LUMBER: 


2 pes. 6x6—7'6” post 

6 pes. 2x8—14'0" girder 

3 pes. 2x8—10'0” girder 

It pes. 2x6—12'0” sill plate 

tf pes. 2x10—12'0” sill 

it pes. 2x6—12'0" sill 

30 pes. 2x10—12'0” floor joist 

21 pes. 2x10—14'0” floor joist 

10 pes. 2x10—20'0” floor joist 

29 pes. 2x6—1i2'0” ceiling joist 
36 pes. 2x6—1i4'0” ceiling joist 
56 pes. 2x6—i6'0" rafters 

16 pes. 2x6—8'0" rafters 

6 pes. 2x6—12'0” ceiling joist, porch 
12 pes. 2x6—8'0” rafters 

14 pes. 2x4—8'0" collar beams 
300 pes. 2x4—8'0” studs 

60 pes. 2x4—16'0” plates 

20 pes. 2x4—8'0” studs, coal bin 
2 pes. 2x4—10'0” plates, coal bin 
2 pes. 2x4—12'0” plates, coal bin 


Complete Blueprints, Specifications and List of Materials, $3.50 


420’ B.M. 1x6 D & M walls, coal bin 
3 pes. Ixt2—6'0” coal bin 

1400’ B.M. 1x8 roof sheathing 

14 squares roofing 

1400 sq. ft. %4” insulation sheathing, walls 
1750’ B.M. 34x8” siding walls 

1170’ B.M. 1x6 D & M sub floor 
1250’ B.M. 1x3” D & M finish floor 
1000 sq. ft. building paper, floor 

2 pes. 2x6—14'0” porch plates 

2 pes. 2x6—12'0” porch plates 

90’ B.M. %x4” ceiling, porch 


MILLWORK: 


1 0.S. door frame 3/Cx6/8—1%4” F.W. 
front entrance 

0.S. door 3/0x6/8—13,” 1 pan. 9 Its. 
side 1.8. trim 

0.S. door frame 2/8x6/8—134” F.W. rear 
entrance 

0.8. door 2/8x6/8—1%,” | pan. 6 Its. 
side 1.8. trim 

window frames 40/24—1i%” 2 Its. 


10 
windows 40/24—1%” 2 Its. y 


sides 1.8. trim 
window frames 36/24—1%” 2 Its. 


8 
windows 36/24—1%” 2 Its. 7] 


sides 1.8. trim 
window frames 24/20—1%” 2 Its. 


6 
windows 24/20—1i%” 2 Its. — 
i] 


sides 1.S. trim 


n NN nao ow on N e-- 


window frame 32/16—13%%” 2 Its. 


8 
window 32/16—1%” 2 Its. ; 


side 1.8. trim 

louvre 12”x24” 

basement sash frames 10/12—1i%” 3 Its. 
basement sash 10/12—i1%” 3 Its. 

1.8. door frame 3/0x6/8—1%” 6” bsmt. 
1.8. door 3/0x6/8—1%” 

1.8. door frames 2/8x6/8—i1%”" 6” 
1.8. doors 2/8x6/8—1%” 

sides 1.8. trim 

1.8. D.A, door frame 2/6x6/8—1%” 6” 
1.8. door 2/6x6/8—1%” 

sides 1.8. trim 

1.8. door frames 2/4x6/8—1%"—6” 
1.8. door 2-4x6/8—1%” 

sides 1.8. trim 

1.8. door frames 2/0x6/8—1%” 6” 

1.8. door 2/0x6/8—1%”" 

sides 1.8. trim 

1.8. door frame '/4x6/8—1%"—4” 

1.8. door “4x6/8—1%” 

sides 1.8. trim 
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300 lin. ft. %4x4” base 

300 lin. ft. /ox%4” base shoe 

12 lin. ft. 1x16” shelving 

28 lin. ft. 1x6” hook rail 

12 lin. ft. 14%” round hanging pole 

12 lin. ft. 1xf8” cedar shelving 

24 lin. ft. 1x2” cedar cleats 

60 lin. ft. 34x34” eedar 4 round 

152° B.M. %” D&M cedar lining 

living room mantel, stock 

dining room corner china case, stock 
medicine case, stock 

base cases 3/0x3/0—24” kitchen stock 
wall cases 2/6x3/0—14” kitchen stock 
sink front 3/0x3,/0—kitchen stock 
counter top 1'/ex24”"—9'0”, kitchen stock 
set grade stairs 3’0” 3 risers, box 

set basement siairs 30” 10 risers, plank 
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EXTERIOR MILLWORK: 


Main eave 

80 lin. ft. 1%%"x2'%4" mould 

80 lin. ft. 1%e"xl%e” Yq round 
80 lin. ft. Ixt0” rabt. t-edge 
80 lin. ft. 4x6” wood gutter 


MAIN GABLES: 


90 lin. ft. 1x6” S4S 
90 lin. ft. 1%exi3%4” mould 
90 lin. ft. ixtY2” edge strip 


ENTRANCE PORCH 


2 box columns 8”x8”—9'0” 

26 lin. ft. box plate 8’x8” K.D. 
12 lin. ft. 1%e"x24%4” mould 

12 lin. ft. 1Yext¥e”"—Y% round 
12 lin. ft. 4”x6” wood gutter 
36 lin. ft. %4x1%” ceiling mould 


FINISH HARDWARE: 


{ front door lock 

! rear door lock 

10 1.8. door locks 

' pr. push plates 

3 pr. 4”°x4” butts & screws 

10 pr. 3'4x3" butts & screws 
D.A. floor hinge 

15 pr. surface hinges, cases 

6 elbow catches, cases 

8 cupboard turns, cases 

7 sets basement sash hardware 


PLUMBING FIXTURES: 


kitehen sink 
set laundry trays 
bath tub 


lavatory 

stool complete 

HEATING: 

{ warm air heating plant, complete, in- 


stalled 
| water heater complete, installed 


O 
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STANLEY HARDWARE Why you have a personal 


For Rolling or Sliding Doors interest in these tests on 
Douglas Fir Plywood! 


3 SIZES 
FIT ALL DOORS . — 
Pr © In the laboratory of the Douglas Fir Plywood Association, 
ROLLER BEARING Pm eT bong ~ ‘oe are on record. A far greater 
WHEELS AND BALL P = umber are sti O be made, 


BEARING SWIVEL The Douglas Fir Plywood produced in every mill is constantly 


inspected in many ways to make sure that it fully measures up 
to the high industry standards established in cooperation with 
the National Bureau of Standards. 


At the same time, other research is determining if Douglas Fir 
The X2650-C Bracket is at- Plywood’s already high performance can’t be increased, even 
tached to the building with a more. Still additional research is being done on glues and 
lag screw. As the screw is similar technological problems, on finishing, on potential uses. 

tightened, the sides of the Scientific engineering data is being compiled. 
bracket are drawn tightly Should you be interested in all this? Yes . . . vitally interested! 
BRACKET ated tn eulk, wei Because the single aim of our extensive research program is to 
‘ make the Douglas Fir Plywood you buy for post-war housing 


and other purposes more useful to you than it has ever been 
in perfect alignment; with the use of a Clamp Bracket before! Douglas Fir Plywood Association, Tacoma, Wash. 


every two feet, track is held as in a vise — it can’t rattle or 
work loose. A flat, straight surface of any required length 
is assured for the hanger, which rolls smoothly along the 
track without hitching or binding. The Stanley Works, 
New Britain, Connecticut. 


[STANLEY] 


TRADE MARK 
HARDWARE FOR CAREFREE DOORS 


rigid support and holding joints 











FASTER, MORE 
- ECONOMICALLY 


with Master Glaziers 
Special Q. D. 


PRIMELESS PUTTY TO HELP SPEED 


VICTORY 
The tg “eee the Douglas Fir 
primeless putty. 0 prim- 
ing of sash is necessary be- Plywood industry 
fore glazing. It assures is devoting its en- 
better adhesion, flexibility tire capacity to = 
and elastic qualities. It war production. Foor ’ 

works easier and faster . . . thereby speeding up produc- Welnewtispre 


: ae 
tion. Only the finest, laboratory tested materials are used. DOUGLAS FIR 
Write today for test sample and full information. No gram has your é 
obligation. approval. PLYWOOD | 

i DD LE REMEMBER—there's a grade or type e : 
of Douglas Fir Plywood for every pur- : 
TH 3 C2. pose. A genuine panel bears one of Real Kimber 


these ‘‘grade trade-marks'’: 


AMERICA’S LARGEST EXCLUSIVE MADE LARGER, LIGHTER 


ee ont te 
T-DFPA—waterpr t a 
P Makerr rtpange te “STRONGER. 
P binet d 
; PLYFORM_—concrete fees grat STRO GER 
612 S. MAIN ST., ST. LOUIS, MO. Bs 
“A PRODUCT OF AMERICA’S ETERNALLY REPLENISHING FORESTS” 
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Monarch 
of the 
Forest 


America Can Depend on Douglas 
Fir for a Permanent Supply 


Qn the mountain slopes in Oregon are the vast for- 
ests of Douglas Fir. Virgin timber stands covering 
millions of acres. In this region climatic conditions, 
soil fertility, moisture in abundance, all are ideal for 
forest growth. Nature provides reforestation. So 
with modern methods of lumbering (selective cut- 
ting and tree protection) these forests can be de- 
pended on to furnish lumber supply through far 
future years. 





Rosboro Lumber Company has back of its operation 
an almost unlimited timber supply—750 million 
feet of old-growth Douglas Fir; timber of excep- 
tionally high quality; trees considerably above aver- 
age size, yielding lumber that is highly prized for 
quality, strength, durability and even grain. It saws 
and planes easily and takes paint well. 


Here is an electrically-operated mill that is 100% 
modern. An organization skilled in fine fir produc- | 
tion. Six Moore cross-circulation dry kilns, remanu- | 
facturing plant, planing mill—everything in the line 

of superior equipment for top-quality production. 





| 
3. W. ag President. B. S. Cole, Secretary-Treasurer | 
W. E. Cooper, Vice-President. C. G. Atkinson, Sales Mgr. | 


Roshoro Lumber Company 
Springfield, Oregon | 





Reynolds & Manley Lumber Co. 


has complete facilities for production of 


Choice Southern Hardwoods 


Tidewater Red Cypress 
Yellow Pine 


Members Natl. 


oe co The Reynolds & Manley organiza- 


haan. ie tion takes especial pride in its 

Hdwd. Produc- offerings of superior lumber. Here 

ers, Inc., So. are modern manufacturing facili- 

Cypress Mfrs. ties—band mill, dry kilns, com- 

Assn., So. Pine ‘ : 7 

Insp. Bureau, plete planing mill. We can grade- 
mark and trade-mark. 5 R. R. 


Natl. Lbr. Ex- 
porters Assn. connections. 


Reynolds & 
Manley | 
Lumber Company 


Savannah, Georgia 











Hardwood logs arriving at Mower mill. Ducked in the pond direct 
from railroad cars. 


Mower Appalachian Hardwoods 
50 to 60 MILLION FEET PER YEAR 


For many years we have supplied Appalachian Lumber to 
dealers and industrial users. Recently acquiring West Virginia 


| Pulp & Paper Co. mills and timber, we now have 5 modern 


plants producing Birch, Beech, Oak, Maple, Ash, Basswood, 
Cherry, Yellow Poplar, Walnut, Butternut, W. Va. Spruce. 


Flooring. Mouldings, Trim in Oak, Maple, Birch, Beech. Poplar Bevel 


| Siding. Rough and Dressed Hardwoods, air-dried, kiln-dried. 


The Mower Lumber Company 


Charleston, West Virginia 


Mills at: Omar, Marmet, Cass, Colcord & Pettus, West Va. 
Dry Kilns, Planing Mills, Flooring Plants 
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D. S. 
MONTGOMERY - = 
Milwaukee, Speaker 
Snark 


The 51st Annual Meeting of the Interna- 
tional Concatenated Order of Hoo-Hoo, held 
n Milwaukee, Sept. 9 and 10, was labeled 
hy Art Hood, competent critic, as “the best 
neeting we have had in 22 years.” 

The first session opened with a colorful 
satriotic ceremony in which the standards 
f the United States and Canada were posted 
it the sides of the speakers’ table. Don S. 
\lontgomery, Supreme Snark of the Uni- 
erse, then called the meeting to order, and 
lelivered his annual report. This showed 

uund growth throughout the year, and de- 
ined the place of Hoo-Hoo in the Nation’s 

ar effort. Reports from other officers and 
rom the Board of Councillors were received. 

Reports from the Nine Jurisidictions were 
hen given by Tom Bonner, Minneapolis ; 


J. Stalker, Braintree, Mass.; Hal R. 
ixon, Spokane; George Hood, West 
Bend, Wis.; V. E. Johnson, Washington, 
D. C.; R. H. Kirk, Des Moines; G. G. 


i\untz, New Orleans; Floyd Quigg, Chi- 
ago. V. E. Johnson reported for both 
Vashington, D. C., and Baltimore. 
Committees were appointed by the Snark. 
hey were as follows: 
Nominations: Ormie Lance, Minneapolis, 


hairman; R. J. Stalker, Boston; E. F. 
‘ischer, Milwaukee; Hal R. Dixon, Spo- 
ane; G. G. Kuntz, New Orleans; T. A. 


sparks, Winnipeg, Can.; C. D. Le Master, 
sacramento, Cal.; J. A. Scroggs, Kansas 
City, Mo.; V. E. Johnson, Washington, 
fal & 

Resolutions: Roland Slagle, Indianapolis, 
hairman; Tom Bonner, Minneapolis; B. H. 
.oerble, Milwaukee. 

Administration: W.M. Wattson, Minneap- 
lis, chairman; George Hood, West Bend, 
Vis.; C. W. H. Schuck, Springfield, Ill; 
. D. Scott, Minneapolis; R. H. Kirk, Des 
\Loines. 

Legislation and Good of the Order: Hal 

Dixon, Spokane, chairman; Arthur A. 
tlood, New York; F. A. Hofheins, Buffalo: 
en Springer, Milwaukee; M. J. McDon- 
ald, Port Arthur, Can.; Ray Saberson, Min- 
neapolis ; J. D. McCarthy, Springfield, Ill. ; 
Minor E. Botts, Chicago; T. T. Jones, Min- 
neapolis. 

The afternoon session opened with a 
thought-provoking address by Herbert A. 
Vance, publisher of the AMERICAN LUMBER- 
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Haa-Hoea Aunual 


MAN, Chicago. Mr. Vance briefly outlined 
the functions of lumber trade associations 
and the lumber trade press, pointing out the 
many ways in which they have supplemented 
each other for more than a half century. He 
then brought Hoo-Hoo into the picture, and 
proposed ways in which all three agencies 
can cooperate to increase the effectiveness of 
the lumber industry as a vital force in win- 
ning the war and winning the peace after the 
war. His address was entitled, “The Lum- 
ber Trade Press, Hoo-Hoo and Trade As- 
sociations.” 

The next speaker was Charles M. Hines, 
president, Edward Hines Lumber Co., Chi- 
cago. Mr. Hines’ subject was “The Retail 
Lumber Dealer’s Contribution to the War 
Program.” 

Mr. Hines stated that he believes lumber 
will remain a critical material for the dura- 
tion of the war, and that completion of the 
cantonment building program will not meas- 
urably relieve the situation. As to what the 


dealer can do to help win the war, the 
speaker pointed to the experience of his own 
company in 


the construction 


program at 


ARTHUR A. HOOD 0. 
New York i 
Speaker eee ia 
Sp Speaker 


Great Lakes Naval Training Station. His 
company sought to prove to the procurement 
officers of the Ninth Naval District that they 
would save both time and money by pur- 
chasing lumber from retail yards instead of 
carload lots directly from manufacturers. 
Getting orders for the first six barracks en- 
abled the Hines company to prove their case. 
Building costs were far less than had been 
experienced anywhere else. Since then, the 
Ninth District has purchased all lumber from 
somebody’s retail yard. 

After proving their case, Hines took a con- 
tract for lumber to build 141 buildings, re- 
quiring 130 million feet of lumber in 60 days. 
The schedule was beaten by three days prin- 
cipally because every stick of lumber was 
delivered at the spot where it was needed 
and precisely when it was needed. 

“After the war,” said Mr. Hines, “we 
dealers will share in the great pent up de- 
mand for civilian building, now stopped by 





restrictions. Our business is going to be 
very pleasant, and our experience at Great 
Lakes has proved to us that there is a real 
field for the retail lumber dealer in large 
construction. We saved five percent on 
wastage, and the contractors saved much 
more. Large contractors have told us that 
they are going to continue to buy from re- 
tailers, and thus speed their work up. To 
build economically is to build quickly, and 
that is where we retailers come in. We can 
speed up building.” 


Mr. Hines concluded by pointing out how 
hard it is to refuse lumber to civilian cus- 
tomers, but said that such action was one 
of the dealer’s contributions to the war. 

The Concat, under the skillful direction 
of the Milwaukee Degree Team, initiated 48 
kittens with a precision that won them the 
praise of every Old Cat in the room. Fol- 
lowing the Concat a buffet supper and floor 
show concluded the scheduled events of the 
day. 

The last speaker on the afternoon program 
was U. Morgan Davies, president of the 
Morgan Co., Oshkosh, Wis., and director, 
Ponderosa Pine Woodwork Association. 
With the subject, “Cooperative Promotion 
During the War,” Mr. Davies outlined the 
promotion plans of his association to keep 
the identity of their products before the con- 
suming public during the war, and thus pave 
the way for sales after the war. 

On Thursday morning Ben Springer re- 
ported for the committee on changes in the 
ritual, and was followed by Carlile P. Win- 
slow, Director, Forest Products Laboratory, 
Madison, Wis., who spoke on “Wood and 
War.” Mr. Winslow demonstrated a num- 
ber of fully and partially developed wood 
products, and explained how many of them 
are playing vital roles in the war. 


The concluding speaker was Arthur A. 
Hood, Johns-Manville, New York, with the 
subject, “New Career Opportunities in the 
Building Industry.” Mr. Hood outlined the 
new college and university courses which he, 
as the head of a Hoo-Hoo committee, has 
been largely instrumental in having instituted 
in a number of schools. Mr. Hood’s com- 
mittee includes Ray Saberson, Minneapolis ; 
E. P. Hoener, Portland, Ore.; C. R. French, 
Washington, D. C.; Kenneth Smith, San 
Francisco; F. M. Torrence, Xenia, Ohio: 
W. H. O’Brien, New Orleans; W. E. Dif- 
ford, Tacoma. 


The closing session on Thursday afternoon 
saw the election of Don Montgomery as Su- 
preme Snark of the Universe to succeed 
himself. Other officers were elected as fol- 
lows: Senior Hoo-Hoo, Hal R. Dixon, Spo- 
kane, Wash.; Junior Hoo-Hoo, Martin J. 
McDonald, Port Arthur, Can.; Scrivenoter, 
W. R. Lamar, Washington, D. C.; Bojum, 
Joseph C. L. Evans, Buffalo, N. Y.; Jab- 
berwock, E. S. McBride, Davis, Cal.; Cus- 
tocatian, Ray Saberson, Minneapolis; Ar- 
canoper, A. B. Sammons, Ft. Worth, Tex.; 
Gurdon, H. C. Berckes, New Orleans. 

A dinner dance Thursday night, and lunch- 
eon and golf on Friday concluded the meet- 
ing. 
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In Active Service 

Warren G. Tilton, Seattle, Wash., head 
of the forest conservation department of the 
West Coast Lumbermen’s and Pacific North- 
west Loggers’ Associations for the past 
seven years, has been called into the Army 
as a Captain of Engineers. He will be suc- 
ceeded by William D. Hagenstein forest 
engineer of the conservation department, 
with Charles Reynolds remaining in charge 
of the Forest Industries Cooperative Tree 
Nursery at Nisqually, Wash. 

Clarence Magnuson, former Aberdeen, 
Wash., lumberman, has been promoted from 
first lieutenant to captain in the United 
States Marine Corps Reserve. He now is 
on active duty at the Presidio of San Fran- 
Cisco. 

Robert R. Scrim, secretary, Scrim Lumber 
Co., Van Nuys, Calif., has received his 
commission as an ensign in the Navy and is 
now stationed at Northwestern University. 
Walter G. Scrim, a hard- 
woods and lumber importer at Los Angeles. 

Roy D. Craft, son of Dale Craft, White 
Star, Wash., lumberman, is a lieutenant in 
the United States Army and is on active 
duty at Kodiak, Alaska. 


He is a son of 


Lieut. (j. g.) Norton Clapp, United 
States Naval Reserve, has been called to 
active duty and is now stationed at 13th 
Naval District headquarters in Seattle. 
Lieut. Clapp, whose home is in Tacoma, 
Wash., is secretary of the Weyerhaeuser 
Timber Co. 

Sam M. Anderson, Jr. widely known 
(Garays Harbor, Wash., lumberman, — has 


been commissioned a captain in the United 
States Army and reported for duty early 
in September at the Seattle port of em- 
harkation office. He is the son of S. M. 
\nderson, Sr., one of the founders of the 
\nderson & Middleton Lumber Co., Aber- 
deen, Wash. 

Lieut. David F. Difford, former sales en- 
gineer for the Crawford Door Co., Detroit, 
Mich., has been promoted from second to 
first lieutenant in the U. S. air service. He 
is stationed at the Enid, Okla., army flying 
school, where he is post utilities officer. He 
is the son of W. E. Difford, Tacoma, Wash., 
managing director of the Douglas Fir Ply- 
wood Association. 

\ service flag for the 1,792 Johns-Man- 
ville men now serving in the armed forces 
of the United Nations was dedicated by 
Lewis H. Brown, president of Johns-Man- 
ville Corp. at a ceremony held in New 
York the latter part of August, attended 
by, 800 J-M home office employees. 

Guilford A. Plumley, son of Harry A. 
Plumley, Evans Lumber Co., Buffalo, N. Y., 
having completed his training at Fort Ben- 
ning, Ga., has received a lieutenant’s com- 
mision in the army. 

Lieut. Lester Brown, who is with the 
U. S. armed forces in Australia, has writ- 
ten his parents, Mr. and Mrs. H. E. Brown 
of Sandpoint, Idaho, a long and interest- 
ing letter. Lieut. Brown had been reported 
seriously wounded but he has assured his 
parents that it was only a minor injury 








which kept him in the hospital less than 
three weeks. Lieut. Brown’s father, H. E. 
Brown, is a well known Inland Empire 
lumber manufacturer and manager of Mc- 
Farland-Brown Lumber Co. with headquar- 
ters at Sandpoint and sawmill at Naples, 
Idaho. 

Maurice Angly, president of Maurice 
Angly Lumber Co., Houston, Tex., has been 
commissioned a lieutenant in the Navy and 
is now stationed at the Eighth Naval Dis- 
trict headquarters in New Orleans. Mrs. 
Sam H. Del Barto, who has been with the 
lumber company for more than ten years, 
will direct its business affairs for the dura- 
tion of the war. Lieut. Angly is a brother 
of Edward Angly for many years foreign 
correspondent, and now staff writer for the 
Chicago Sun in Australia. 


Lucky Angler 

A. H. (Art) Thiele, sales representative 
for the St. Paul & Tacoma Lumber Co. in 
South Dakota, western Minnesota, and 
northwestern 
Iowa, with 
headquarters 
in Sioux Falls, 





ee ot 


S. D., spent 
several weeks 
visiting the 


operations of 
the company 
in Tacoma and 
took a_ short 
vacation trip 
with the sales 
manager, A. 
H. (Andy) 
Landram, on 
Vancouver Island. The picture shows Mr. 
Thiele standing alongside a 42'-pound sal- 
mon, which he landed in just exactly 30 
minutes. Not being satisfied, Mr. Thiele 
went out again in the afternoon of the 
same day and landed another 40-pounder 
improving his technique by landing it in just 
15 minutes. Mr. Landram says: “I didn't 
do so well. I didn’t even get a strike! This 
land lover from Sioux Falls comes out here 
and catches these big salmon in about two 
hours fishing time, and I have trolled for them 
off and on during the last thirty years and 
never had a strike. I can vouch for his 
catching the larger of the two fish, because 
I was in the boat and saw him do it. As 
a matter of fact, I told him just what to 
do!” 





Personal Items 

IE. A. Woodward has been appointed vice- 
president and manager of the Builders Lum- 
ber & Supply Co., Inc., San Diego, Calif. 

Floyd Womelsdorf, wholesaler of Detroit, 
Mich., was a recent visitor to the Pacific 
Northwest and Western Canada to place 
orders for lumber. 

R. J. Evans, New England representative 
for Clark & Wilson Lumber Co., Hammond 
Cedar Co., and a long list of West Coast 
shippers, has transferred his office from the 
fifth floor to the ninth floor of the office 
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building at 10 Post Office Square, Boston, 
Mass. The wall treatment of his new office 
is unique. It is covered with a plywood, the 
surface of which is of a rare Philippine 
hardwood botanically known as Duali, a 
beautifully figured canary colored wood to 
which no color has been added. It is very 
hard and finished with oil. 

The San Diego Planing Mill Co. is erect- 
ing a new office building to replace one 
which had to be razed when the new San 
Diego-National City state highway was 
routed through the site. 

Frank Curran, retail lumber yard operatoi 
at Santa Ana, Orange, and Huntington 
3each, Calif., and Mrs. Curran, celebrated 
their golden wedding anniversary at their 
Santa Ana home on Sept. 6. 

W. B. Jones, Jones Lumber Co., and Den- 
nis Gilchrest, Pope & Talbot, both of Los 
Angeles, have returned from an_ airplan 
business trip to the Pacific Northwest, with 
stopover in San Francisco. 

Mexican Hardwood Co., S. A., has been 
organized in Mexico by Walter G. Scrim, 
Los Angeles, Calif., hardwood and lumber 
importer, and is expected to go into produc 
tion about Sept. 1 with a mill capacity ot 
25,000 board feet per day. 


Gene Rutledge, district sales manager, 
California Redwood Distributors, Chicago, 


arrived in California on Sept. 5, for a busi- 
ness trip of several weeks. His schedule 
calls for visits to Los Angeles and San 
Francisco, and to mills at Scotia and Samoa, 
Calif. 


Henry Bacon, Tacoma, Wash., branch 
manager for the War Production Board, 


and a former lumberman, was the prin 
cipal speaker at the Sept. 2 meeting of the 
Tacoma Splinter Club, lumbermen’s | sales 
executives organization. He discussed vari- 
ous WPB regulations as they apply to the 
lumber industry. 

E. J. Fisher, who has been in Washing- 
ton assisting the National Lumber Manu- 
facturers Association during the peak of 
the small homes program and later as 
comptroller, has been re-assigned to Minne- 
apolis, where he has opened an office for 
NLMA. Mr. Fisher will give special atten 
tion to use of lumber and timber products on 
the farm. His office is at 210 Lumber 
Exchange, Minneapolis, Minn. 

The Houser Lumber Co., with yards in 
Gibbon, Fairfax, and Sleepy Eye, Minn., 
observed the sixtieth anniversary of its 
founding with a picnic at Fort Ridgley, 
Minn., on Labor Day. It was the firm’s 
tenth annual outing. Of the four founders 
of the firm, G. A. Rieke, present president, 
is the only one now active in business. 
Other officers are J. R. Hauser, vice-presi- 
dent; W. R. Hauser, secretary, and A. O. 
Tester, treasurer. 

Gordon Thompson, son of the late Byrd 
Thompson, Centralia, Wash., lumberman, 
and a brother of Robert Thompson, presi- 
dent of the Lincoln Creek Lumber C 
Centralia, Wash., was among the American 
nationals who arrived in Jersey City re- 
cently aboard the S. S. Gripsholm, after 
having been interned by Japanese in the 
Orient since the outbreak of the Pacific 
war. He had been employed in Japan for 
a number of years by the National City 
Bank of New York. 

Huntington Taylor, well known Western 
pine lumberman, who has been western rej)- 














Nn 
OS 


14 





September 19, 1942 


Amemecanfirmberman 49 








Conserve Lumber and Millwork 
ae by treating with 


PERMATOX WR 
TOXIC WATER REPELLENT 


One Application Insures Complete Protection 


Prevents dimensional changes, such as swelling, 
shrinking or warping. 


Preserves the wood against decay, stain and 
termites. 





Provides a good primed surface, free from dis- 
coloration and suitable for paint, varnish or 











For Exteriors: 


Protect flooring, millwork and trim 

. and prevent dimensional changes, 
warping or checking, by treatments of 
PERMATOX WR. It makes an ex- 
cellent priming coat for paints or 
varnishes. 


For Interiors: 


Protect millwork, doors, sash and 
frames, siding and flooring from de- 
cay, stain and termite attack, and also 
from swelling, shrinking or warping. 


by the use of PERMATOX WR. 





other coatings. 


trim and millwork. 








Protects sash, frames, siding, flooring, doors, 


PERMATOX WR is easy to handle, economical 


to use, and positive in results. 


Specify PERMATOX WR treated lumber and 


millwork for all construction . 


Chemicals for Wood Preservation 


A. D. CHAPMAN & Co., INC. 


333 N. Michigan Ave., Chicago, Ill. 
PORTLAND MEMPHIS NEW ORLEANS 


. it pays! 
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R CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1204 CONWAY BLDG., CHICAGO, ILL. 


OTHER SALES REPRESENTATIVES: 


Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 


DON’T RISK DELAY 





ON WAR ORDERS! 


Check moistere content 
in THREE seconds! 


Now speed is vital to Victory. Don’t 
risk delays or mistakes in rushing 
lumber to vital war projects. 


Be sure of exact moisture content 
with Moisture Register—the faster, 
better, more accurate way of test- 
ing moisture content. Completely 
portable for use anywhere. Easy to 
use—dial reading gives moisture 
content in per cent at the press 
of a button. 


Throughout the nation Moisture 
Register is doing its part to help 
win the war. It will help you win 
your part in the battle for better, 
faster production. 


WRITE FOR COMPLETE DETAILS TODAY 


FAST 


PORTABLE 


ACCURATE 


EASY TO 
USE 






MOISTURE REGISTER CO. 


5117 KINSIE ST. © LOS ANGELES, CALIFORNIA 
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resentative of The Germain Co. with an 
office in Medford, Ore., has resigned and 
accepted a position with the Kesterson Lum- 
ber Corp., Klamath Falls, Ore. W. I. Kes- 
terson, resident manager of the Kesterson 
Lumber Corp., has taken a leave of absence 
because of ill health and Mr. Taylor is as- 
suming his duties. Prior to going with The 
Germain Co., Mr. Taylor operated in the 
Klamath Basin for a number of years and 
prior to that was manager of the Edward- 
Rutledge Timber Co., Coeur d’Alene, Idaho. 

James A. Fitzpatrick, Culver City, Cali- 
fornia, who is affiliated with the Metro- 
Goldwyn Mayer Co. and sponsors the Fitz- 
patrick Travel Talks, was in Longview, 
Wash., and vicinity early in September in 
the interest of a new short feature on 
woods, which will be made soon. The short, 
“Wood Goes to War,” will represent wood 
in its various uses in the national effort. 
Uses of pulp, paper, plywood and shingles 
will be incorporated into the film. Accom- 
panying him was Roderic Olzendam of 
Tacoma, Wash., public relations director 
for the Weyerhaeuser Timber Co. 


Moves to. Larger Quarters 


The Rainy Lake Lumber Co., Ltd., selling 
the northern white pine and Norway pine 
products of J. A. Mathieu Limited, Rainy 
Lake, Ontario, has moved its sales office in 
Chicago to larger quarters in the same 
building. Fred E. Bahr, who has_ been 
sales manager for a number of years, con- 
tinues in charge of the new offices located 
at 1204 Conway Building, Chicago, just one 
floor down from the old location. 
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Ultra-smart is the combination of the 
Square Corner Cabinet, for either right or 
left-hand corners, and Drawer Case. Fully 
assembled at factory and easy to install. 
Madé of pine and plywood, toxic treated 


(without splash board, counter, finishing 
end and hardware). 


~ B-B Drawer Case 2-0 $41 59 F. 0. B. 
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Individually packaged. Total weight 94 Ibs. 
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ers. To avoid credit delay, send 
check less 2%. 
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Lumber Advisor for Arkansas 

The War Production Board has an- 
nounced the appointment of Arthur M. Em- 
merling as government lumber advisor for 
Arkansas. Arkansas is the second State 
to have a government lumber advisor, Ore- 
gon being the first. Mr. Emmerling, for- 
mer assistant State forester, now with the 
WPB’s contract distribution service at Lit- 
tle Rock Ark., will concentrate on increas- 
ing log and lumber supply. He will assist 
small mills to find labor to operate at ca- 
pacity. 


Buys Lumber for Navy 

Henry N. “Heinie’” Anderson, prominent 
Aberdeen, Wash., lumberman, has been 
named a contract employee of the United 
States Navy’s bureau of ships and has es- 
tablished an office in Portland, Ore., for 
buying lumber of all kinds for the navy. 
When he completes this preliminary assign- 
ment, he will go to Washington, D. C., to 
handle similar work. He was one of the 
organizers of the Twin Harbors Lumber 
Co., Aberdeen, of which he was president 
and manager at the time he was called to 
duty by the navy, and also served as a direc- 
tor and officer of a number of other lumber 
concerns. During his absence, his duties 
with the Twin Harbors Lumber Company 
will be assumed jointly by his brother, Don 
C. Anderson, and Tully Stallard, secretary- 
treasurer of the firm. 


Opens Washington Office 

The Mahogany Association, Inc., 75 East 
Wacker Drive, Chicago, has opened an 
office at 914 National Press Building, Wash- 
ington, D. C. (telephone: Metropolitan 
1464). Secretary- Manager George N. 
Lamb now spends much of his time in 
Washington; but when he is not there, the 
office is in charge of Miss Loraine Evans. 

Communications concerning war use of 
mahogany should be addressed to the Wash- 
ington office. Other correspondence should 
be addressed as heretofore to the Chicago 
office. 


Engagement 


Mr. and Mrs. W. E. Difford, Tacoma, 
Wash., have announced the engagement of 
their daughter, Miss Gloria Jeanne Difford, 
to David Coolidge Crawford of Detroit, son 
of Mr. and Mrs. Calvin D. Crawford of 
Cotuit, Mass. Mr. Difford is managing di- 
rector of the Douglas Fir Plywood Associa- 
tion, Tacoma. The wedding has been set for 
the early Fall. 


Incorporations 


CALIFORNIA. Los Angeles — Palmer- 
Goff Lumber Co.; $10,000. Directors are 
D. D. Palmer, John Goff, and W. D. Me- 
Allister. 

FLORIDA. Clermont—Marshall Timber 
Co., Ine. Directors are A. D. Marshall, 
B. H. Stone, and N. E. Marshall. 

TENNESSEE. Memphis—Hobac Veneer 
& Lumber Co., Inc., 83 Waterworks Ave., 
incorporated by O. D. Bratton, J. Ross 
Holcomb, Sr., and F. A. Conkling, all of 
Memphis, and J. T. Ahern, Caruthersville, 
Mo. 


Business Changes 

ARKANSAS. Mount Holly—Mount 
Holly Manufacturing Co., Inc., succeeded 
by Garland Anthony Lumber Co. 

CALIFORNIA. Greenville—Indian Falls 
Mill & Lumber Co.. succeeded by Almanor 
Lumber Co. 

Los Angeles—Morris & Waite succeeded 
by H. J. Morris. 

Lafayette—Lafayette Lumber Co. suc- 
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ceeded by Walnut Creek Building Mate- 
rials Co. 

Whittier—Guy Tyler Lumber Co. suc- 
ceeded by E. K. Wood Lumber Co. 

GEORGIA. Haddock—L. P. James Co., 
Ine., succeeded by Smith-Williams Lum- 
ber Co. 

ILLINOIS. Buda—F. G. Lindner & Co. 
succeeded by Buda Lumber & Coal Co. 

Flat Rock—Flat Rock Lumber & Hard- 
ware Co. here succeeded by Brian Lumber 
Co. 

MISSISSIPPI. Louin—Barnett & Hold- 
er succeeded by Ollie Barnett. 

MISSOURI. St. Louis—Gruner-Uhri Co. 
succeeded by Gruner-Fisher Co. 

NEW HAMPSHIRE. Nashua—F. D. 
Cook Lumber Co. has been sold to Wil- 
liam P. Proctor Co., who will continue 
under the old name of F. D. Cook Lum- 
ber Co. 

NORTH DAKOTA. Fargo—Cullen Lum- 
ber Co. succeeded by Crane-Johnson Co., 
West Fargo, who will continue’ both 
yards, but contemplate moving the gen- 
eral office from West Fargo to the newly 
acquired property in Fargo and remod- 
eling and enlarging the Cullen yard. 

OHIO. West Manchester—Francis & 
Rosser Lumber Co. changed name to West 
Manchester Lumber Co. 

OKLAHOMA. Perry — Houston-McCune 
Lumber Co. succeeded by A. C. Houston 
Lumber Co. 

Poteau—Poteau Lumber & Manufactur- 
ing Co. succeeded by Benson Lumber Co. 

TEXAS. Eldorado — Eldorado Lumber 
Co. purchased by Wm. Cameron & Co. 
The building of the former Eldorado 
Lumber Co. is being remodeled and the 
Wm. Cameron & Co. will continue from 
the recently acquired location. 

Kyle—Wallace & Young Lumber Co. 
succeeded by Mutual Lumber Co., who 
contemplate improving and remodeling 
the buildings and enlarging the stock. 

CANADA. BRITISH COLUMBIA. Van- 
couver—Kingsway Lumber Co. now owned 
by H. C. “Herb” Ramsden, who retired a 
short time ago as assistant press repre- 
sentative on the Pacific Coast for the Ca- 
nadian Pacific Railway Co. 


New Ventures 


CALIFORNIA. Richmond—tTilden Lum- 
ber & Supply Co. organized by E. M. 
Tilden, Jr., formerly a partner in the 
Tilden-Forrest Lumber Co. of that city. 

MINNESOTA. Little Falls—Kulick Mo- 
tor Sales has transferred to the lumber 
business, and the garage has been con- 
verted into a lumber storage place. 


Casualties 


IOWA. Redfield—T. H. Dalbey Lumber 
Co. suffered loss by fire of its main build- 
ing and truck. The south wing of the 
yard, containing dimension lumber and 
posts, was saved. 

KENTUCKY. Corbin—Corbin Building 
& Supply Co. was leveled by a $100,000 
fire Aug. 27. Eight buildings were burned 
to their foundations, as well as three 
motor trucks. 

OREGON. Sisters—M. G. Hitchcock 
had sawmill, boiler house and electric 
generator, as well as 50,000 feet of cut 
lumber, destroyed by fire, with loss esti- 
mated at $40,000. Will rebuild if equip- 
ment can be obtained. 

TEXAS. Jarren—Warren Lumber Co 
had two dry kilns destroyed by fire, with 
loss of equipment and lumber valued at 
approximately $14,000. Kilns will be re- 
placed as soon as possible. 

WASHINGTON. Bellingham Brooks 
Lumber Co. plant including planing mill 
wood tank department, wood pipe depart- 
ment and cross-arm department, al! 
housed in separate buildings, was leveled 
by fire on Aug. 18. A carload of pipe lin- 
ing wire, approximately 750,000 feet of 
lumber, and a truck were also lost. Al! 
that was saved were the recently built 
dry kiln, the administration building, and 
some green lumber. Will rebuild, if pos- 
sible. Replacement costs are estimated 
between $150,000 and $200,060; insurance 
covers about half the amount. 

WISCONSIN. Two Rivers—The F. Eg- 
gers Plywood & Veneer Co. plant on Sept. 
4 suffered damage by fire estimated at 
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RODUCTION- 


for lumber Uncle Sam 


needs today 


RO TECTILON: 


for trees to supply builders’ 


needs tomorrow 


xxx k WE GROW OUR OWN TREES 


SOUTHERN LUMBER COMPANY *.% 55," 


Manufacturers of Arkansas Soft Pine and Southern Hardwood Lumber and Flooring 
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hESTERSON- ALAMATH SOFT PINE | 


Cut from large Klamath Basin Ponderosa timber, Kester- 
son stock is of finest quality and texture. The Kesterson 
plant is the newest and most modern in the Klamath 
Falls area. Méilling facilities are unexcelled. Annual 
capacity 50 million feet. 
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PONDEROSA PINE 


Lumber, CutStock, 
Mouldings 


PONDEROSA 
BOX SHOOK 


We are now making Box Shook 
at our own factory. Offer for im- 
mediate shipment I5OM 6/4D 


Selects, A.D. Rough or $2S. 
* 


We specialize in industrial lum- 


ber and LADDER STOCK. Try us 


out on your next inquiry. 


Douglas Fir 
Sel. Structural 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


Pine Saw Mill -- Canby, Calif. 
Box Shook Factory -- Alturas, Calif. 


Moulding Factory-- Klamath Falls, Ore. 


Member Western Pine Association 


"PHONE VICTOR 4143 -- TELETYPE KC 469 


Ralph L.Smith 
Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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$20,000. Frank D. Eggers said it would 
take at least a month to repair the plant 
and machinery. 


New Manufacturing Operations 

CALIFORNIA. San Rafael—A. H. Ruoff 
has begun operation of a sawmill in 
Lagunitas Canyon, with a capacity of 
40,000 to 50,000 feet of lumber a day. 

KENTUCKY. Louisville—cCurtiss 
Wright Corp. is building a subassembly 
airplane plant here at a cost of approxi- 
mately $975,000, for construction of ply- 
wood or wooden cargo planes. 

Pineville—McCorkle Lumber Co., a new 
company with offices in the Asher Build- 
ing, will begin getting out white oak tim- 
bers for shipbuilders with United States 
Navy contracts. The concern has pur- 
chased about 8,800 acres of timberlands 
near here. 


- e 
Obituaries 

WILLIAM FREDERICK ABERLY, 76, 
for many years president of the Pine 
Lumber Co., New Bern, N. C., until his 
retirement several years ago, died from a 
sudden heart attack Aug. 28. 


SIMON BENSON, 89, who devised the 
first successful method of rafting logs 
down the Pacific Coast from the north- 
west woods to California and saved $150,- 
000 a year on freight bills, died Aug. 5 
in Los Angeles, Calif. Born in Norway, 
Mr. Benson made a fortune in the lumber 
industry of the Northwest by overcoming 
logging transportation difficulties. In 
1910, Mr. Benson sold his timber holdings, 
equipment, and mill at San Diego, Calif., 
for $5,000,000. The Benson Lumber Co. 
has always been one of the most impor- 
tant companies on the _ entire Pacific 
Coast. Mr. Benson is survived by two sons 
and two daughters. 





JAMES L. CRANE, 64, for years promi- 
nent in the Buffalo, N. Y., lumber industry 
and in Republican politics, died at his 
summer residence at Lorraine, Ont., on 
Sept. 2. Born in Mt. Sterling, Ill., he 
studied politics at Princeton under Wood- 
row Wilson. He became secretary of the 
lumber firm of White, Gratwick & Mit- 
chell, North Tonawanda, N. Y., and con- 
tinued in the lumber business, maintaining 
an office in Buffalo and a white pine mill 
at Thessalon, Ont., under the name of the 
Crane Lumber Co. During the first World 
War he was procurement officer at Roch- 
ester and was promoted from captain to 
major. Surviving are his widow, a daugh- 
ter, and three sons, two of whom are in 
the army. 

MRS. ROBERT H. DOWNMAN, 74, 
president of the Jeanerette Lumber & 
Shingle Co., White Castle Lumber & Shin- 
gle Co., Bowie Lumber Co., and Iberia 
Cypress Co., died Aug. 20 in New Orleans, 
La., after an illness of a few days. She 
was the daughter of the late William 
Cameron and the widow of a prominent 
Louisiana cypress lumberman. Following 
her husband’s death, Mrs. Downman was 
active in the management of her lumber 
companies and other business interests 
until a few days before her death, main- 
taining offices at 507 Carondelet Street. 
She was widely known in social circles. 
She is survived by two daughters, six 
grandchildren, and two sisters. 


GEORGE FREEMAN GOWER, 57, Du- 
rand, Mich., died of a heart attack on 
Aug. 14. He had retired from the lumber 
business in 1939, since which time his son, 
Wayne R. Gower, has been conducting the 
business. His widow also survives. 


O. J. GAUGER, 86, founder of O. J. 
Gauger & Co., Sullivan, Ill., died Aug. 22 
at his home there. He had been in ill 
health for several years and seriously ill 
for several weeks. He had retired sev- 
eral years ago and the lumber yard has 
since been operated by his son, John 
Gauger. Besides his son, he is survived by 
a daughter, a granddaughter, and a sister. 


GORDON L. INGRAM, 72, active in the 
lumber business in the north central 
States until his retirement in 1930, died 
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at his home in Minneapolis, Minn., Aug. 
22, after a long illness. His widow, three 
sons, and two daughters survive. 


LEE H. SHEPHERD. 53, president of the 
Shepherd Lumber Corp., Montgomery, Ala., 
died Sept. 9 of a heart attack. He gave 
his name to one of the town’s largest 
office buildings and was owner of DeSoto 
Farm, considered one of the most beauti- 
ful in mid-Alabama. He was a native of 
Georgiana, Ala. 





A. KIMBALL SOUTHWORTH, 58, Chi- 
cago district sales representative of the 
Winton Lumber Sales Co., Minneapolis, 
Minn., died Aug. 28, following an opera- 
tion. He came from a Wisconsin lumber 
and sawmill family. 
After having become 
sales manager for the 
Crookstone Lumber 
Co., Bemidji, Minn., 
he was employed 
briefly by two other 
concerns, and helped 
to construct a sawmill 
in Saskatchewan, 
Canada, for McKen- 
zie & Mann. In 1911 
Mr. Southworth en- 
tered the employ of 
the Potlatch Lumber 
Co. as salesman, with 
headquarters at Bill- 
ings, Mont., later go- 
ing to Denver to take 
charge of an _ office 
for the Weyerhaeuser 
Sales Co. Since 1925 
Mr. Southworth had 
been in charge of Chicago district sales 
for the Winton Lumber Sales Co. of Min- 
neapolis. For fourteen years Mr. South- 
worth occupied offices in Chicago with 
H. R. Foster, mill representative, Mr. 
Southworth in the softwood department 
and Mr. Foster in the hardwood line. Sur- 
vivors include his widow, a daughter, and 
two grandchildren. 





J. C. STEINMAN, 88, president of the 
Karlen-Steinman Lumber Co., Monticello, 
Wis., died at his home there Aug. 28. He 
had been identified with the firm since 
1904. Mr. Steinman was also active in 
other business and civic affairs. Nine 
children survive, as do eleven grandchil- 
dren and eleven great grandchildren. 


FENTON J. SYLVESTER, president and 
treasurer of the Fleet & Sylvester Lum- 
ber Co., Schenectady, N. Y., died Aug. 10 
at his home there after an illness of sev- 
eral weeks. Mr. Sylvester was also ac- 
tive in civie and fraternal organizations. 
Survivors include his widow and mother. 








J. H. WAECH, president of J. W. Waech 
Woodwork Co., Milwaukee, Wis., which 
he founded in 1920, died at a local hospi- 
tal Sept. 6. His five sons and daughter, 
seven brothers and two sisters survive. 


CHARLES L. WEEKS, 82, president of 
Weeks Lumber & Coal Co., Detroit, Mich., 
and former president of the Automobile 
Club of Michigan, died Sept. 11 in a De- 
troit hospital. He entered the lumber busi- 
ness with his father in 1882 and became 
one of the best known dealers in Michigan. 
He was the dean of Detroit dealers, was 
guest of honor at annual dinners of the 
Detroit Retail Lumber Dealers Associa- 
tion, and was a past president of the 
Michigan Retail Lumbermen’s Association. 
Surviving are a son and three daughters. 


JAMES ELMER WELCH, 63, secretary- 
treasurer of Nettleton & Welch Lumber 
Co., Hickory, Miss., died of kidney trouble 
at the Newton, Miss., hospital Sept. 11. 
Born at Falls Creek, Pa., Mr. Welch had 
been employed by George B. Merrill & 
Bro. and DuBois Lumber Co., moving to 
Hickory, Miss., in 1928 when he became 
secretary-treasurer of Nettleton & Welch 
Co., which position he held at the time 
of his death. Mr. Welch took an active 
part in association work and was an au- 
thority in the manufacturing and distri- 
bution of lumber products. Surviving are 
his widow, one son, and a sister, 
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OOOOOOOECEE 
* DOORS 


Pacific 

National FOR WAR HOUSING 

A Douglas hir AND REMODELING 
by the World’s Largest 


koLol mmm utohilthacladila-te 





imbers for Victory Ships 


Timbers cut from the centers of old-growth 
Douglas Fir trees. Timbers so tough they bid 
defiance to shock and strain. Timbers for 
keels, for spars, for other ship-building uses. 


Pacifie National Lumber Company, produc- 
ing essential materials of war, has special ma- 
chines and equipment for manufacturing larg- 
est and longest timbers (up to 136 feet). 





Pacific National also supplies soft-textured 
Douglas Fir Yard and Shed Stock; fine- 
grained Fir for sash, doors, trim, furniture, 
etc. Quality items in West Coast Hemlock. 





DOVOVOOOOOOOOOOOOOOOIOOY 


Buy Pacific National | | Wheeler Osgood doors are available in any 


War Bonds | quantity for War Housing projects and for private re- 

LUMBER COMPANY | modeling. Many home owners who had planned to build 

and Stamps TACOMA WANT TI ich vel] are now remodeling instead . .. When you do business 

, with Wheeler Osgood you are dealing with a concern 

which can completely supply your every need for doors. 

For exterior or interior use, these fir doors are made 

from one of the World’s finest woods for door manufac- 

ture. Uniform, super-strong and beautiful, fir is rot- 
proofed by nature. 

Don’t forget—no matter how big or how varied your 
order for doors is—Wheeler Osgood can fill the entire 
order immediately. 

COLOR GRADED—Wheeler Osgood’s sensational new 
| “Color-Grading” system for doors shows you at a glance 
the grade, style, size and surface of every door in stock. 











COLOR GR A DED 
| LAD 
Pine Helped Build America |) 5 /escstterctr Ei cement cbs Gilt 
. . . and now Pine plays an important | G3 wueewer OSG00D re ——— | 














part in America’s war effort | MASTER GRADE B — Bright red label, bearing grade, size, 
style and surface. 
. And later on, after Hitlerism has been e WHEELER OSGOOD “COLOR-GRADED” Grade A and B 
strangled and crushed, pine again will be plen- Douglas Fir doors are built in strict accordance with Depart- 
tiful, easy to obtain, supplying America’s peace- ment cf Commerce Standards CS73-38, CS91-41. 
























time needs. 


The pine we’re producing for the war needs of 
U. S. A. is choice stock, cut from old-growth 
Ponderosa, soft-textured, straight-grained, prop- 
erly seasoned, carefully manufactured. 


WILLIE OSG000 DOORS 


lan EF Wheeler Osgood Sales Corp. | 
fay Dept. 12, Tacoma, Wash. 
r Gentlemen: Please send me free literature | 
/ on Wheeler Osgood ‘‘Color-Graded’’ Doors. | 
y NI neces ewcecacascorcvtsnnssnsarrewennettenhnaststuatnsesties . | 
A COMPLETE LINE OF INTERIOR 1 
AND EXTERIOR DOORS 


— 


Member Western Pine Assn. 


| 
\ BONNER | MON ONY 
| 
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° 
, PACIFIC 
COAST 
LUMBER 
PRODUCTS 


Yard Stocks, Long Joists, Long Dimen- 
sion, Plank, Timbers, Ties. MIXED 
CARS. Dependable values. Your 
| orders will receive prompt, careful at- 
tention. Write us about your needs. 


THE GRISWOLD [Cy LUMBER CO. 
FAILING BLOG. 


CeMeadonBineyLumBey Go, 


RAINELLE, W. VA. 


All 
West Vigna 


STEPPING & RISERS 
Oak & Birch White Oak, Maple, 
BEVEL SIDING Poplar Birch and Beech Poplar, Oak, Basswood 





“Cream of the 
Appalachians” 


FLOORING --Red and TRIM & MOULDINGS Solid or Edge-Glued 
Chestnut, Ash, Birch, _ Dimension Maple, 
Oak and Poplar 







Mr. Industrial mayen: Let us sup- 
ply you with Dense Long Leaf for 
Laundry Machinery, Tank, Planing 
Mill uses. Timbers, Dimension, 
Moore Cross-Circulation Kilns. Ex- 
cellent drying facilities under sheds, 
Let us quote. Write us today. 


-DOWLING & CAMP, Inc. *Hisresues 














Unbiased Reports for Insurance, Financial and Tax Purposes 


INDUSTRIAL APPRAISAL COMPANY 


Authentic Valuations 


Dermon Building 
MEMPHIS, TENNESSEE 


VICTORY 


Lockwood Oak Flooring now 
» available in Victory Grade. The 

same mountain oak, uniform 
color, texture, and fine milling 








c.V. EASTERWOOD 


















as usual. 
Victory Grade is 8§x2%4” ma- 
chine run No. 2 Common and 
Better 2 ft. and longer. Nailed 
to joists. Saves cost of sub- 
Ask for floor. Recommended for tempo- 
. . rary Defense Housing and Bar- 
Delivered Prices viened I 





OCKWOOD OAK FLOORING 


GEO. C. GRIFFITH STAVE CO. 


P. 0. Box 6, Springfieid, Mo. 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 





WISCONSIN LAND & LUMBER CO. 


HERMANSVILLE, MICHIGAN 











Pope & Talbot, Inc. 


Lumber 


Ties Poles Piling 


Douglas Fir 


Treated and Untreated 





Portland, Eugene, Seattle, New York, 
Los Angeles, San Fr isco, San Diego, Phoenix 


MILLS AT PORT GAMBLE, WASH., ST. HELENS, ORE. 
Rail and Cargo Since 1853 





















Sliding Door Track 


A high priority 
item for contrac- 
tors engaged on 
large war projects. 
Send us the orders. 
We can ship 
promptly. 


Dependable Products Since 1888 


COBURN TROLLEY TRACK CO. 
429 Lombard Street HOLYOKE, MASS. 


COBURN 


















EXTRA PROFIT 
rarvre RANETITE 


FEATURE 
TRANSPARENT WATERPROOFING EE 


New discovery! Not a varnish. Ranetite is a stearate compound that 
penetrates deep into stone, brick, concrete or stucco walls to give a 

—— watertight job. Will ot affect color or texture of walls. 
umber dealers—write for Ranetite profit plan. 


RANETITE MFG.CO. 


IN GUARANTEED =] 
= 









ISi1I7 SO. BROADWAY 
SAINT LOUIS.MO. 


American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 





Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 
ment. Adjustable to fit openings 
5 to 6 ft. wide: double extension 
roller for door 5 to 8 ft. wide. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 








Can be furnished with wood or steel 
beam. ‘“American’’ Logging Tools and 
Appliances best on the market. Write 
for catalog and information. 





FOLLOW THE Curve of Confidence 


This graph shows the increase in number °f 
“L-M-C” policyholders since organization. For 
savings and security, specify Lumbermens for 
Automobile and general casualty insurance. 


Lumberme. 


MUTUAL CASUALTY COMPANY 
Home Office — Chicago, U. S. A. 
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- ¢ Reports from Lumber Markets 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 

Baltimore, Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.; 

Shreveport. La.: Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.; Birmingham. 

Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 

Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


Reports from all the lumber market cen- 
ters are practically identical. All indicate 
that manufacturer’s order files are crowded 
and that demand is such that lumber which 
is available anywhere has an immediate 
market. 

While demand for lumber from the yards 
for civilian use is in small volume, pressure 
from Washington to pick up all available 
supplies has now turned toward the whole- 
sale distribution yards, and effective Sept. 
10 an OPA order (see below) establishes a 
dollar-and-cents price upon all softwood 
lumber at these yards in all sections of the 
country, which limits the selling price for 
each item to the established mill ceiling plus 
transportation and handling charges plus a 
mark-up of 10 percent over the total of the 
above items. With all soft wood lumber 
purchases for Army, Navy and Maritime 
Commission concentrated in the office of the 
chief of Army engineers (effective Sept. 4) 
thts eliminating competition in securing 
supplies for each of these units, it is antici- 
pated that the true shortage of supply be- 
low current war effort requirements will 
come to the surface. The setting of ceiling 
prices upon wholesale yard stocks, in no way 
affects previous ceiling orders governing 
maximum prices at the mills or upon retail 
yard sales to consumers. 


In the broad sense a statement contained 
in the amendment to Maximum Price Regu- 
lation 161 on West Coast logs (discussed 
elsewhere on these pages) appears to be a 
key to a trend of which all will become 
aware in the course of events. The state- 
ment was in regard to filing a petition to 
obtain an exception to the order and con- 
tained this significant phrase: “A petition 
ior exception must show, not that . . . (com- 
pliance with the order) would have 
been inconvenient or costly by peacetime 
standards, but that it was impossible in the 
light of standards of operation demanded by 
wartime conditions and in the light of the 
critical lumber requirements of the military 
services.” 

Therein lies the basis for the conduct of 
the lumber business of the coming months ; 
it is the demand of public opinion as well 
as of the Government. Taking all in all 
nowever, the lumber personnel is a unit in 
its purpose to supply its essential war mate- 
rial when and as needed, and deplores the 
tug-of-war between the WPB which is striv- 
ing for maximum supply of the product and 
the OPM which is limiting selling prices 
while permitting operating costs to spiral 
ipward. 

The Lumber Survey Committee has com- 
pleted its quarterly analysis of lumber move- 
ment, consumption and stocks and antici- 
pated consumption for the third quarter of 
1942. Highlights from the report are as 
tollows. 


More than 90 percent of all lumber ship- 


ments are now going into war, defense and 
essential civilian uses. 

The national lumber requirements for the 
year 1942 are now estimated by the war 
agencies at 39 billion feet. This is 10 per- 
cent above last year’s consumption. Antici- 
pated third quarter requirements are over 11 
billion feet, four percent above the previous 
quarter and 12 percent above the correspond- 
ing period of last year. 

Lumber production is currently running 
eight percent below last year. During the 
second quarter of 1942 lumber consumption 
was 13 percent above lumber production. 
The heavy drain on stocks is continuing. 

Unfilled orders on Aug. 15 in the soft- 
wood regions were 78 percent of gross 
stocks. In the hardwood regions the figure 
stood at 34 percent of gross stocks. 

Lumber production in the second quarter 
of 1942 was 8,187 million feet; in the first 
half year 15,153 million feet. Second quarter 
production was 18 percent above the pre- 
vious quarter and three percent below the 
second quarter last year. 

Mill stocks of lumber are the lowest on 
record. 

Exports during May 1942 were 38 million 
feet; 29 percent below May, 1941. 

Residential building in 37 eastern states 
was 14 percent below the corresponding 
period a year ago. Non-residential building 
in the second quarter was 102 percent above 
that of a year ago and 110 percent above 
the first quarter of 1942. Public ownership 
comprised 86 percent of total construction. 

Log inventories in the Pacific Northwest 
are the lowest on record and substantially 
below the needs of the mills. The report 
urges affirmative action to hold mill and 
woods labor, to lift the embargo on Canadian 
logs, and to secure sufficient logging ma- 
chinery and parts, particularly tires, to main- 
tain operating efficiency. 

On these pages, instead of the usual reports 
from lumber markets, appears the recently 
issued Maximum Price Regulation 215 on 
distribution yard sales of softwood and the 
Amendment to MPR 161 establishing West 
Coast log prices. 


Amendment to West Coast Log 
Ceiling Subsidizes Overtime 


Amendment No. 2 to Maximum Price 
Regulation 161 concerning West Coast Logs 
alters the ceilings on the prices of Western 
hemlock, Western white fir, and noble fir 
logs* and sets up a price for Douglas fir 
special logs (see tables). Also. of note are 
some additions to the definition of ‘“de- 
livered” and provision for additions to ceil- 
ing prices by those companies which can 
show that they are operating 48 or more 
hours per week. 

Subject to the following conditions, these 
additions may be made to the maximum 
price of any West Coast logs produced by 
any logging company whose entire logging 
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operation is operated the following number 
of hours per week in actual production. 


Addition per 
llours of operation M ft. Ls. 
ae. rt ae, - $1.00 
BER GO ESE ines ccm tiuobleswons 1.50 
ee ae, 2.00 


However any person intending to claim 
the overtime addition must first file a cer- 
tified statement with the OPA in Washing- 
ton, D.C. that the company regularly main- 
tains the required number of hours in all 
its logging operations. If approved the 
company name and permissible addition will 
be published in the Federal Register and the 
overtime addition may be made to the maxi- 
mum price of any logs sold or delivered 
after the effective date of the amendment 
(Sept. 9) whether such logs were already 
in inventory or not. 

Not later than the 5th of October, 1942, 





West Coast Log Price Adjustments 
WESTERN HEMLOCK 








Willapa 
Puget Bay- Colum- 
Sound Grays | bia River 
district | Harbor | district 
district 
Aircraft grade _........ $35.00 $35. 00 $35.00 
Suitable for peeling-...- 27.00 27.00 7. OD 
ee 23. 00 2.00 23, 00 
ae 20. 00 19. 00 19.09 
eee 17.00 16. 00 18. 00 
Camp Run (ungraded)- 19. 00 18.00 18. 00 








WESTERN WHITE FIR 






































Suitable for peeling-.... $27.00 $26. 00 $26. 00 
Sree 23. 00 22.00 22.00 
ee 20. 00 19.00 19. 00 
i as 17.00 16. 00 16.00 
Camp Run (ungraded). 19. 00 18. 00 18.00 
ct z - o e 
NOBLE FIR 
Puget — Colum- 
Sound Gus bia River 
district Harbor district 
district 
Aircraft grade..........| $45.00 $45.00 $45. 00 
Suitable for peeling..... 35. 00 35. 00 35.00 
eee ae 23. 00 23.00 23.00 
SR 20. 00 19.00 19.00 
a eee . 17.00 16.00 16.00 
Camp Run {angraded)_| 19.00 18. 00 18.00 
DOUGLAS FIR SPECIAL LOGS 
Specially selected for 
— spars, booms, 
and masts of lengths 
56 ft. to 70 ft., inclu- 
sive (the addition for 
long lengths up to 70 
ft. in subparagraph 
Ae — ee 
not apply 
logs) - Snuitabcconters $40.00 $40. 00 $40. 00 














and the 5th of every month thereafter in 
which the overtime addition is claimed, the 
company must file a certified statement with 
the Office of Price Administration, Wash- 
ington, D. C., containing the following: 

A statement that the required hours pre- 
vailed during the preceding month; 

The company’s production figures for the 
month ; 

The amount of logs sold during the month 
on which the overtime addition was claimed. 

The requirement relating to weekly hours 














A Corner in the Ozan Mill at Prescott 


| Teiephone 876 


OZAN PINE 


On War Duty 


In many ways this Ozan 
Pine is doing wartime 
service. It's being used 
for general Army and 
Navy needs; for military 
construction; for war in- 
dustrial production. 


And it's being widely 
used in the construction 
of farm buildings, which 
are needed for storing of 
agricultural products 
and for housing of live- 
stock. 


Used, too, for Defense 
housing, for remodeling, 
repairs and mainte- 
nance. 


This Ozan Pine is Ar- 
kansas Shortleaf at its 
best. Cut from choice 
selected timber, manu- 
factured with scrupulous 
care, it is ideally suitable 
for all structural and fin- 
ishing uses. 


Every foot of Ozan lum- 
ber is carefully kiln- 
dried—brought to the 
just-right moisture con- 
tent. Every foot of it is 
kept under cover. Ac- 
curately graded, there is 
the assurance of uni- 
formity of quality. 


We manufacture Ozan 
lumber in all building 
items — Finish, Ceiling, 
Casing, Base, Siding, 
Flooring, Common. 


The Ozan program of 
timber conservation and 
reforestation backs the 
Ozan operation. Timber 
is treated as a crop and 
is harvested selectively. 
Only mature trees are 
taken. Younger grow- 
ing trees are protected, 
their growth acceler- 
ated. They will yield 
the lumber in the com- 
ing years. 


OZAN LUMBER CO. 


Sawing Wood Since 1891 


-- Prescott, Arkansas 








P. M. BARGER 
LUMBER COMPANY 


Branch Office: P. O. Box 5998 





WE PLEDGE our best efforts to furnish lumber for 
Government use during the duration. 


Our earnest purpose will be to supply our old cus- 
tomers with a New and Better service when the 
PEACE IS WON. 


Barger Millwork Company supplies retail dealers 
with a complete line of windows, doors and stock 
millwork items. 


Wholesale Lumber 


STATESVILLE, N. C. 


Bethesda Station: Washington, D. C. 














Members of 
Southern Pine 
Assn.,. Nat. 
Hardwood 
Lumber Assn., 
Nat. Oak 
Flooring Assn. 


PINE ... OAK 
MAPLE..GUM 


Lightsey craftsmen are schooled in 
making finer flooring. ee kiln- 
rying. proper seasoning. precision 
workmanship . . No won er Lightsey 
Floorings are better. 


Hardwoods 
Cypress 
North 
Carolina Pine 


The mills of Light- 
sey Brothers _ pro- 
duce_ practically 
everything in the 
lumber line. Kiln- 
dried Mouldings. 
Finish, Casing. 
Base, Kiln-dried 
and Air-dried Roof- 
ers. Band saw mill, 
es planing 

and a daily 
Me - of 80,000 
feet. 


LIGHTSEY BROTHERS 


MILEY, SO. CAROLINA 
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will be considered satisfied if at the end of 
each monthly reporting period the total 
number of hours for that period, divided by 
the number of weeks or fraction thereof 
results in a figure equal to or above the re- 
quired number of weekly hours. 

The overtime addition must be shown as 
a separate charge on all invoices and labeled 
“Overtime Addition.” 

Only hours devoted to actual log produc- 
tion can be counted. This does not include 
repair work, road building, etc. 

Upon petition the OPA may by order 
erant exceptions from the strict require- 
ments of the order where a qualified over- 
time company that is in good faith attempt- 
ing to operate on a regular overtime basis 
finds that it is impossible to meet the time 
requirements of the order on any or all of 
the operations, due to weather or other con- 
ditions beyond its control. A_ petition in 
such case must show not that regular over- 
time operation would have been inconve- 
nient or costly by peacetime standards, but 
that it was impossible in the light of the 
standards demanded by wartime conditions. 


Redefines "Delivered" 


“Delivered” now includes (1) Logs boomed 
and rafted and prepared for towing when 
such logs are delivered to towable waters. 
(2) Dumping in the buyer’s mill pond 
where rafting is not required. (3) Loading 
on the railroad car or any other transporta- 
tion facility. 

The Revised Scribner Decimal C Log 
Rule or the Spaulding Log Rule have been 
set as standards for determining log scale. 
\ll original scale records shall show gross 
and net measurements in diameter and 
length and designate defects by the appro- 
priate symbols, providing that such original 
scale record requirements shall not apply 
to pee wee Douglas fir sawmill logs, West- 
ern red cedar logs, Western white fir, Nos. 
2, 3 and camp run, Noble fir Nos. 2, 3, and 
‘amp run, Western hemlock, Nos. 2, 3, and 
‘amp run, and Sitka spruce, No. 3 and 
amp run. 

Any person who has entered into or pro- 
to enter into a contract with the 
‘nited States or with the Government of 
iny country whose defense the President 
ieems vital, or a subcontract under any such 
‘ontract, who believes that the maximum 
‘rice impedes or threatens to impede pro- 
luction of West Coast logs which is essen- 
tial to the war program and which is or will 
ve the subject of such contract or subcon- 
tract, may file an application for adjust- 
ment of the maximum prices established by 
this regulation No. 161, in accordance with 
Procedural Regulation No. 6, issued by the 
)PA, 

A grade and scale statement prepared by 
the person who scales and grades the logs 
must accompany every sale of 20,000 feet 
r more of West Coast logs subject to the 
egulation and must certify that the require- 
nents of regulation 161 have been complied 
with in scaling and grading. A copy of this 
statement will be furnished to the buyer and 
| copy of every such scale and grade state- 
ment shall be filed with the State OPA 


poses 


‘fice at Seattle or Portland within 10 days 
of the date of scaling or grading. 
Maximum prices for logs delivered in the 
Willamette Valley district shall be com- 
puted by subtracting from the price of logs 
the Columbia River district 


delivered in 


Amermcanfiumberman 


transportation costs which would have been 
applicable had the logs been shipped to the 
Columbia River district, and adding actual 
transportation costs from the logger’s load- 
ing point to the destination specified by the 
purchaser. This price cannot be higher than 
the price set for delivery in the Columbia 
River district and if it is $3.50 or more 
below the Columbia River maximum the 
price will be $3.50 less than that figure. 


Set Ceiling on Distribution 
Yard Sales of Softwood 


A basis for maximum prices for distribu- 
tion yard sales of softwoods has been es- 
tablished in Maximum Price Regulation 215, 
effective Sept. 10. The new ceiling affects 
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all sales of 5000 feet or more of softwood 
lumber made out of the seller’s stock at a 
point where he regularly maintains such a 
stock, to any one of the following: 

1. To the United States or any U. S. 
agency or to contractors or subcontractors 
who will use the lumber to fulfill a contract 
with the U. S. 

2. To any State government or their polit- 
ical subdivisions but not to contractors or 
subcontractors working on State jobs. 

3. To an industrial user for the fabrica- 
tion, packaging or shipping of its products. 

4. To a railroad but not to contractors 
working on RR job. 

5. To a shipbuilder, dock builder, dam 
builder, or a bridge builder, or to contractors 
or subcontractors who will use such lumber 








SAVE NAILS 
SAVE NAILING 
STOP END SPLITTING 


The Wonder-Working Lumber of TOMORROW 
For Walls, Floors, 
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Sub-Floors, Roofs 


END-LOKT Lumber, being interlocked at ends and sides, eliminates 
the need of close end nailing, which results in splitting and lessened 
nail-holding strength. Also, END-LOKT Lumber saves nails and nail- 
ing, does away with the chatter caused by one plain butted end joint 
falling over another. When all the advantages of END-LOKT are 
totaled the result is savings that bring extra strength at little orno extra 
cost. Much of the war production at Essco Mills is on End-Lokt Lum- 
ber. Begin, at the earliest possible moment, to replenish your stocks 
with this wonder-working lumber. Be prepared to supply its money- 
saving advantages to your post-war customers. 


FREE—a jumbo enlargement of this advertisement 
will be sent free on request to display in your salesroom. 


EXCHANGE SAWMILLS Sa_es Co. 


1111 R.A. LONG BUILDING 


KANSAS CITY, MISSOURI (4) 
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to fulfill a contract with the foregoing. 

6. To other distribution yards, wholesale 
or retail. 

Determining Maximum Prices 

The maximum price at which a distribu- 
tion yard sale subject to this regulation, of 
each species, grade and size of softwood 
lumber may be made shall be a price not 
higher than the sum of the following where 
the shipment originates at such yard: 

1. F.O.B. mill maximum, price as estab- 
lished by any applicable price regulation of 
the OPA except the General Maximum 
Price Regulation. 

2. Inbound transportation charges to the 


Amemcanfiumberman 


able items set forth above. 

These prices shall include the loading by 
and at the expense of the seller on the rail- 
road car, motor vehicle or other transpor- 
tation medium but does not include trans- 
portation to the buyer. 

Pertinent Points 

Definitions and other noteworthy items 
concerning this regulation are as follows: 

For the purpose of the regulation the size 
of the sale shall be determined by the size 
of the order, and the size of the order shall 
be determined by the over-all quantity in- 
volved in a single transaction. In determin- 
ing the size of a sale subject to this Maxi- 


distribution yard (see table). 


cents per hundred pieces for lath. 


mum 
ber; 30 cents per square for shingles; 60 


4. Ten percent of the total of the applic- to 1,000 feet of lumber. 


Price Regulation No. 215, shingles 
3. Five dollars per thousand feet for lum- — shall be converted in the ratio of 10,000 
shingles to 1,000 feet of lumber, and lath 
shall be converted in the ratio of 6,000 laths 










WIRE-in Guns 


Now..Instead 
of Fence 






... Yes! 
“Drafted for 
the Duration” 


in such forms as these 


An unbelievably large tonnage of 
wire, ordinarily used for fence, now 
helps equip this American machine 
gunner, and many thousands like 
him. Wire is a ‘““must’”’ for these men, 
in the form of rivets, bolts, nuts, 
washers, clips, buckles, ammunition 
box handles—and—bullet cores. For 
the airmen, sailors, marines who fight 
with him, too, wire is a ‘““must”’ right 
now—in thousands of essential items. 


It’s an urgent “‘first call’’ on the pro- 
duction of Keystone and the other 
leading steel and wire mills. It’s 
answer enough to the customer who 
fails to understand the present short- 
age of much needed farm fence. 








L_SSSEmmm 










Because of KEYSTONE 
53 Years STEEL & WIRE CO. 
Satisfaction sinned ILLINOIS 


Fence Users will continue to 
“Look for the Top Wire Painted RED” 


TULLE a es 
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The provisions of this Maximum Price 
Regulation No. 215 supersede the provisions 
of the General Maximum Price Regulation. 

On and after Sept. 10, 1942, every person 
who, during any calendar month, offers to 
agree to sell, sells or delivers, or offers or 
agrees to buy, buys or receives a total of 
34,000 pounds or more of softwood lumber 
out of a distribution yard shall keep for in- 
spection by the Office of Price Administra- 
tion for a period of not less than two years 
a complete and accurate record of every such 
offer, agreement, purchase, sale or delivery. 

Every person making sales subject to Reg- 
ulation No. 215, who buys or receives a total 
of 100,000 feet or more of softwood lumber 
during the 60 day period following the ef- 
fective date of this Regulation shall, on or 
before Dec. 1, 1942, file with the Lumber 
Branch of the Office of Price Administration 
a statement under oath of the following facts 
for all receipts of each species of softwood 
lumber purchased : 

(1) Date of purchase; 

(2) Kind purchased (grade, size, whether 
rough or dressed and how dressed, whether 
green or dry and how dried) ; 

(3) Quantity of each purchase; 

(4) From whom purchased ; 

(5) Shipping point; 

(6) Destination ; 

(7) Transportation charges paid (give ap- 
plicable weight and rate and state whether 
such charges were prepaid or collect) ; 

(8) Prices paid (whether f.o.b. mill or 
delivered) ; and 

(9) Discounts received (cash and _ trade 
discounts and amounts thereof). 

“Softwood lumber” means any lumber or 
shingles subject to Maximum Price Regu- 
lations 19, 26, 94, and 164. 

If a distribution yard sale subject to this 
Maximum Price Regulation No. 215 is made 
on a delivered basis at the request of the 
buyer, a delivered price in excess of the 
maximum price at the distribution yard may 
be charged consisting of maximum prices 
plus actual transportation costs to the extent 
that such costs are paid by the seller, if a 
carrier other than the seller’s own transpor- 
tation facilities are used, or actual cost of 
delivery if the seller’s own transportation fa- 
cilities are used: Provided, That all trans- 
portation charges to the purchaser for such 
delivery are separately set forth on the in 
voice, bill of sale, or other billing. 

An addition to the maximum prices estab- 
lished may be charged for workings as fol- 
lows, when the working is performed by th« 
distribution yard itself: 





3” 6 x 10 
4/4, | on 5x 5to 
5/4, 6/4) 7" | Nd Vang | and 





S15, 2S, S38, S4S__] $3.00 |$2. 50 |$2. 50 | $3.00] $4.00 
D & M, e+ 
Grooved, Bev- 


eled Sleepers_-.--.- 3.50 | 3.00 | 3.00} 600 6,00 
Drop Siding & 

Ceiling........... 8 Ge | eo Sees Sepa 
Outgauged & Spe- 

cial patterns_..... 7.50 | 7.50] 7.50] 7.50 50 
Cross-cutting....... 1.00 | 1.00] 1.00; 2.00 2.00 
Oo ree SUE 1 a 
Resawing.......... 2.00 | 2.00 | 2.00} 2.00 3 




















Working charges for quantities less than 
2,000 feet to be charged as for 2,000 feet. 

Additions for workings, specifications, 
services, or other extras not expressly pro- 
vided for herein shall be subject to the Gen- 
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eral Maximum Price Regulation. 

No person shall pay, and no person shall 
charge or receive a commission for purchas- 
ing softwood lumber out of a distribution 
yard, if such a purchase and sale is subject 
to this Maximum Price Regulation No. 215, 
if the amount of the commission plus the 
purchase price is higher than the maximum 
price permitted by this Maximum Price 
Regulation No. 215. 

A gross price above the maximum price 
established in this Regulation shall not be 
quoted, even if accompanied by a discount 
the effect of which is to bring the net price 
below such maximum price. 

In calculating inbound transportation 
charges use the basis of carload railroad 
rates applicable to each species as follows: 













APPLICABLE BASING POINTS 
BY SPECIES 
a bac Southern pine 

To points in the State of MPR 19 
ING. cocina cc nnsoncasocccend Montgomery, Ala 
OS ras Alexandria, La. 
Ene || Alexandria, La. 
California.......-.- Alexandria, La. 
Colorage.....<-.-- Alexandria, La. 
Connecticut. ...- Macon, Ga. 
Delaware. .....---- .| Goldsboro, N.C. 
District of Columbi \} Goldsboro, N. C, 
|, ASS rStere mae: Orlando, Fla. 
Cc csnosnciawiesessenune Macon, Ga. 
es! Alexandria, La, 
a 4| Hattiesburg, Miss. 


EEE 4 Hattiesburg, Miss. 


ERO ere. ' Alexandria, La, 
ON EEE AES: Alexandria, La. 
a Sees | Hattiesburg, Miss. 
Ener 41 Alexandria, La. 
EI i} Macon, Ga. 
SS Goldsboro, N. C. 
ee ee Macon, Ga. 
Michigan_-.....-.-.----------4] Hattiesburg, Miss. 
Minnesota......--------------4] Alexandria,.La. 
ee 1 Hattiesburg, Miss, 
, =» eee -| Alexandria, L&. 
DRI. cccnaseencneseiecois 4| Alexandria, La. 
SS ae Alexandria, La. 
i ee ~.4| Alexandria, La. 
New Tampenire............- 4) Macon, Ga. 
eS. Macon, Ga. 
SE———— ‘Alexandria, La. 
EE. Macon, Ga. 
North Cargnm...<.1-.ccss2004 Goldsboro, N. C. 


-| Alexandria, Ta. 


North Dakota... 
Ohi Macon, Ga. 











Oklahoma... Alexandria, La. 
Oregon.....-- -{| Alexandria, La. 
Pennsylvania. -|| Macon, Ga. 


hode Island. 


: Macon, Ga. 
South Carolina. 


Sumter, S. O. 
Alexandria, La 








"TOBE CCG. wcnccecencsoseseces Macon, Ga. 
FORDE. .cnsgacansanesssccdeevens Alexandria, La. 
TINE ccsececuinienesecavacews Alexandria, La. 
WE A einiescoactuosuccss 4 Macon, Ga. 
eT Goldsboro, N. ©. 
RY canecataensecwsses Alexandria, 
West Virginis.....0..-.-.---.0-! Goldsboro, N. C. 
ee { Hattiesburg, Miss. 
J || ee Alexandria, La. 
_| 
Douglas fir, hemlock, and other West 


Coast lumber covered by MPR 26 uses 
Portland, Ore., as applicable basing point 
to all States in the union except Washing- 
ton State which uses Seattle as a_ basing 
point. 

For Idaho pine, MPR 94 use Spokane, 
Wash., as a basing point for all States in 
the union. 

For Ponderosa pine, sugar pine and other 
lumber covered by MPR 94 use Klamath 
Falls, Ore., as a basing point for all states 
except Texas, which uses Susanville, Calif., 
as a basing point, and Washington State 
which uses Spokane as a basing point for 
ponderosa pine and Klamath Falls as ap- 
plicable basing point for sugar pine. 

For Western red cedar shingles MPR 164 
use Seattle, Wash., as applicable basing 
point for all states. 
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Many Sales for | 
Dealers..Selling “* 


Babcock Ladders | 





NEVER was there a bet- 
ter time, Mr. Dealer, to 
start selling the Babcock 
line. EASY to sell if you 
show them and tell their 
many superiorities. 


Babcock ladders are 
SAFE and STRONG, yet 
light and easy to handle. 
And all Babcock single 
and extension ladders 


have heavy STEEL 
RUNG BRACES —tying 
all four corners—giving 


greater strength and rig- 
idity—assuring longer 
life. Made of air-dried 
spruce, these Babcocks 


The W. W. Babcock Co. 


Bath, N. Y. 


are of modern design and 
careful manufacture. 


Ladders now are needed 
for building, repairing, 
remodeling, painting, 
decorating, fruit-picking 
and general uses. There’s 
a big, profitable, ready- 
waiting market, and every 
ladder sold helps to sell 
another. 


TRY A SAMPLE 
SHIPMENT. 


Sample ladders furnished 
for display. They’ll make 
sales for you. Write for 
full information. 
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Ladders 
Needed 
on Farms, 
in Homes, 
Stores, 
Shops, 
Schools, 
.Churches, 
Hotels, 
Hospitals 








Please note any 















priority you are 
able to extend in 
inquiry or order. 





STORE FOR VICTORY! with 


SIEBRING CORN CRIB 


AND GRAIN BIN 


MAKE EXTRA LUMBER PROFITS 
on this huge Storage Market 


We furnish the steel hoops and necessary hardware with 
simple, accurate blueprints for easy construction. Com- 
plete knocked-down bins also available. Lowest priced gov- 
ernment approved bin on the market. 
on the lumber and the bin or crib. 


Write for Complete Details and 
Attractive Dealer Offer 


SIEBRING MFG. CO. 
GEORGE, IOWA 





Make double profit 








Hardwoods and Softwoods .. . 


: 
= 

# 

All are Woods of War ! 

There’s no let-up in production Coast Products, Car Material. tf 
speed at the 19 Ferguson mills. Plywood, Treated Lumber, Floor- i 
And there’s no let-down in qual- ing. Grain Doors, Veneers, Cedar b 
ity. It’s the same top-quality Closet Lining. Ln 
lumber we've been supplying for 4 
49 years. Southern Hardwoods, Send us your orders covered by H 
Southem Pine, Cypress, West contracts PD3, PD3a, PD4, PD19. y 

= 

ST. LouIS & 

= 

W. T. Ferguson Lumber Co., “wo.” § 
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e « ¢ Lumber Prices & Statistics 





Western Pines 


Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period Aug. 31 to Sept. 5, inclusive. Both 
direct and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 


ILLINOIS 
PONDEROSA PINE 


Selects S2 or 4S— 
1x8 5/4 RW 6/4RW 
$83.25 er 


at ae . + - $79.50 $8 
ta 66.50 68.75 ae ae 
Shop S2S— No. 1 No. 2 
St APE ee eS ree $51.75 
Commons, S2 or 4S— No.2 No. 3 
eh ! rrr eS Se ie 
ree, 8, 9/4 TW GS Teck lt kek os 36.50 
SUGAR PINE 
Shop S2S— 
No. 1 No. 2 No. 3 
Pe? acca wives re $53.25 oe 
BSS. vvcdaemenweaeee 59.25 


PENNSYLVANIA 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 


og See $83.50 $86.31 $85.25 
| Meee ae biel st 72.05 aise ca 
Commons, S2 or 4S— No. 2 No. 3 
ek 2. eee $52.40 $48.50 
i: | A area ee 54.06 47.50 
No. 4 4/4 RW @& L....... Re 38.50 


IDAHO WHITE PINE 
Selects S2 or 4S 





1x8 6/4RW 


CHotee (C) Rh... cs. - S8K56 
Commons S82 or 4S— 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
1} eee aie 3% $58.83 $50.03 
> > a Taare aes 64.25 50.19 
SUGAR PINE 
Shop S2Ss— 


No. 1 No, 2 No. 3 
i ee ee $76.50 $61.50 ‘ee 





Oak Flooring 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, ia. 
as points of origin: 

18x2%" 18x1%” %x2” %x1%” 
Clr, qtd. wht..$87.00 $74.00 $72.00 $68.00 
Clr. qtd. red.. 75.00 70.00 68.00 67.00 
Sel. qtd. wht. 74.00 62.00 54.00 52.00 


Sel. qtd. red.. 74.00 63.00 55.00 54.00 
Clr. pin. wht.. 74.00 62.00 60.00 48.00 
Clr. pln. red.. 74.00 62.00 60.00 50.00 
Sel. pln. wht. 72.00 60.00 46.00 47.00 
Sel. pln. red.. 72.00 61.00 46.00 46.00 
No. 1com wht. 68.00 52.00 45.00 43.00 
No. 1 com. red. 68.00 53.00 45.00 43.00 
No. 2 com.... 54.00 42.00 37.00 34.00 
Mex2" %x1%” x2” 
Cit. ota. wht.....:. $80.00 $76.00 
Cir.. @06. ved....i.. 78.00 76.00 
Sel. te. wht....... 70.00 65.00 
.. +. Se eee 70.00 65.00 icatid 
Clr. pln. wht....... 70.00 68.00 66.00 
Cr. Bim. 866... 66s 70.00 67.00 66.00 
Sel. pln. wht....... 65.00 62.00 62.00 
Sel. pin. red....... 65.00 62.00 62.00 
No. 1 com. wht..... 62.00 58.00 55.00 
No. 1 com. red...... 62.00 58.00 55.00 
a | 42.00 38.00 pias 


New York delivered prices may be ob- 

tained by adding to the following differ- 
entiats figured on Johnson City origin: 
For }#-inch stock, $8; for %-inch, $4; for 
%- and ;-inch, $4.50. 
- Chicago delivered prices may be ob- 
tained by adding to the above the follow- 
— differentials figured on Memphis 
origin: For }#-inch stock, $6; for %-inch, 
$3; for %- and f-inch, $3.50. 


Western Red Cedar 


‘ Prices on Sept. 11 for red cedar siding 
in mixed cars, new bundling, 8 to 18 foot. 
f.o.b. mills, remain as quoted in issue of 
March 21, 1942. Manufacturers’ prices in 
March, 1942, by government order consti- 
tute a ceiling.—Editor. 





Douglas Fir 


Quotations on Sept. 11, f.o.b. mill on 
Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 


Vertical Grain Flooring 


B&btr. Cc D 
PES 4c kticenacen $60.00 $55.00 $45.00 
Flat Grain Flooring 
2 re $45.00 $43.00 $38.00 
EEO Kecavaakeunen 50.00 48.00 40.00 


Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 


1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
are $37.00 $35.00 $28.00 
oem 45.00 43.00 38.00 
Boards and Shiplap 

1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... -37.00 27.00 26.00 27.00 
No. 3... 23.00 23.00 21.00 23.00 
No. 1 Dimension 
2 $3300 $33°00 $33.00 
i eee 32.00 $32.00 F i 
ox ee +35 00 32.00 32.50 32.50 32.50 
i ee 31.00 31.00 31.00 31.00 31.00 
| eee 31.50 31.50 32.00 32.00 32.00 
GEES isnen 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


OS Te $32.00 
12x12 30 ft. and shorter. ........ese- 29.50 
SORES Sa 6 SO BONE se 66 ok cca toceaes 31.50 





Northern Hardwoods 
(F. o. b. Chicago) 


Following are prevailing quotations 

o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 


Brown Ash— No.1 No.2 No.3 


FA Ss Com. Com. Com. 
2 Sea $80.50 $70.50 $57.50 $47.50 $34.50 
>: 3.50 73.50 60.50 50.5 35.50 
| Sere 88.50 78.50 63.50 50.50 35.50 
SS ea 93.50 83.50 66.50 53.50 35.50 
asswood— 
” No.1 No.2 No.3 
A Se Com. Com. Com 
ee $91.25 $81.25 $60.25 $45.25 $35.25 
J, See 96.25 86.25 63.25 48.25 35.25 
Se 99.25 89.25 65.25 49.25 37.25 
J ae 105.25 95.25 74.25 50.25 37.25 
3k ee 110.25 100.25 81.25 58.25 


Sel. Com. Com. Com 
4/4 $100.50 $85.50 $64.50 $50.50 $32.50 
A 105.50 90.50 69.50 52.5 33. 
OF8 .0 cu 108.50 93.50 74.50 54.50 34.50 
fs 116.50 101.50 81.50 56.50 34.50 
iy 132.50 117.50 96.50 64.50 ... 
i ae 152.50 137.50 108.50 67.50 ... 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
OPO vecmecs $67.50 $56.50 $45.50 $36.50 
PE cviiacta 70.50 59.50 46.50 36.50 
|. ree 70.50 59.50 47.50 37.50 
| eas 73.50 62.50 48.50 37.50 
BOlG wicca 76.50 65.50 50.50 
iS ee 81.50 70.50 55.50 
No.1 No.2 No.3 
Birch— F Sel. Com. Com. Com 
4/4 $121.50 $106.50 $73.50 $52.50 $35.50 
5/4 a 81.5 58.50 36.50 
6/4 128.50 113.50 87.50 64.50 36.50 
8/4 130.50 120.50 97.50 68.50 36.50 
10/4 132.50 122.50 100.50 69.5 
12/4 136.50 126.50 104.50 74.50 
5/8 ... 102.50 87.50 65.50 46.50 
3/4 ... 106.50 91.50 70.50 48.50 
Rock Elm— 


Ss Com. Com Com 
re $67.50 $47.50 $42.50 $32.50 
|, 50 54.50 44.5 34.50 
ae 84.50 62.50 47.50 34.50 
| ae 87.50 70.50 49.50 37.50 

i 97.50 80.50 57.50 40.50 

of 107.50 90.50 62.50 42.50 
Soft Maple— 

No.1 No. 2 No. 3 

FAS Com. & Sel m. Com 

|. See ree $83.50 $63.50 $46.50 $35.50 


96. t a 
a Se 103.50 78.50 56.50 36.50 
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Southern Hardwoods 
Following are ranges of f.o.b. mill 

prices on rough, air dried southern hard- 

woods, from reports of sales made from 

from Sept. 7 to 10: 

Quartered Sap Gum | No. 2 Com.— 

FAS— | 4/4 ; 





idee 26.50 
OFe vee 63.75 | Cottonwood 
No. 1 & Sel.— FAS— 
SSO secs 53.50 a 44.00 
hs rare 53.75 Bl] wis 46.50 
Plain Sap Gum No. 1 & Sel.— 
No. 1 & Sel.— 2°: eee 39.50 
ih ee 42.50 | Willow 
SS: 47.50 FAS— 
Plain Tupelo | OF2 neck 55.00 
FAS— No. 1 & Sel.— 
Ly eee 50.00 OFS. ‘cas 41.50 
No. 1 & Sel.— Magnolia 
0. wre 40.00 No. 1 & Sel.— _ 
Plain White Oak | ‘/4 --.. 0 
No. 1 & Sel.— Pecan 
4/4 ....41.00@42.00 | FAS— oe 
No. 2 Com.— 4/4... 29.00 
SS oy 31.00 | 5/4 -.-- 57.00 
Plain Red Oak yh ad oye 
FAS— BIS ses 65.00 
1 58.50 | No.1&Sel— | 
No. 1 & Sel.— . ee 36.00 
4/4 ....37.00@38.50 | 5/4 ---- 38.00 
oe 45.00 +r see sea 
No. 2 Com.— ; : _ 
/ No. 2 Com.— 
4/4 oo” . 31.00 9 lal 23.00 
s Pe wise 24.00 
No. 1 & Sel.— ee <<. 32.00 
4/4 ails 33.50 YY oon 32.00 
No. 2 Com.— , Cypress 
OFS vues 26.50 | RPAag— 
Elm & ee 86.00 
FAS— | Selects— 
4/4 a 43.50 4/4 ....55.50@57.50 
6/4 4 45.50 i ee 65.50 
8/4 = 47.50 SS 67.50 
No. 1 & Sel.— Shop— 
4/4 — $33.50 | S/4 «2.5% 52.00 
5/4 35.50 No. 2 Com.— 
6/4 35.50 5/4 ....34.00@35.50 
8/4 37.50 Fe sees 35.50 








West Coast Logs 

Ceiling prices of logs effective Sept. 9% 
are: 

Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
$17-18; Peelers, No. 1, $40; No. 2, $35; core 
logs, $27. 

Cedar shingle logs, $21; lumber logs, 

6. 


Hemlock: No. 2&3, pulp logs, $15.50; 
reraft grade, $35.00; lumber logs, No. 1, 
3.00; No. 2, $20.00; suitable for peeling, 


ai 
$23 
$27. Spruce: No. 1, $45; No. 2, $30; No. 3, 
$17. 





Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 


Sept. 12: i 
First Second Third 
SMe, sioacuseoe $85.93 $81.11 $65.34 





Red Cedar Shingles 


New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 
Royals: 


ES > icey seubandecen kadai yee $5.40 
I os sins oh deck Sukie eae ae 3.70 
ee 24: 
Perfections: 
EE 6:45 dawiecesasynaeweel $4.40 
SE a iancnvevr hgh ana ath beers 3.40 
SEE civ cess saa0ckawiaeenaies 2.40 
NTE 5.48 \xeduawavawenseecaeuane $4.00 
ess ck wintedtieea es wou 3.2 
WE OE sidekick ansoesceey oeeuas 2.2 





Southern Pine Statistics 


Following is a summary of reports from 
southern pine mills for the week ended 
Sept. 5: 

Number of mills, 100; Unitst, 86 
Three-year average production* 27,095,000 


Aetual production ........ 6.65. 24,197,000 
NN ere re ree 25,610,001 
COPGOTE POCHIVOE occ ce hwscsecs 24,394,000 


Number of mills, 100 
on Sept gaa 
J II Sasa tal san orchspines toes ,062, 
ae eae sik ate Wheel wiete lene 42,147,000 
*Oct. 31, 1938, to Nov. 1, 1941. . 
+Unit is 316,000 feet of “3-year average 
production. 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for the two weeks 
ended Sept. 5, and for thirty-five weeks ended that date, covering mills whose statistics for 


both 1942 and 1941 are available, and percentage comparisons with statistics of identical 
mills for the corresponding period of 1941: 


Av. No. Per- Per- Per- 
Mills Production Cent Shipments cent Orders cent 





TWO WEEKS: Rptg. 1942 of 1941 1942 of 1941 1942 of 1941 
Total Softwoods.. 365 491,927,000 97 515,647,000 93 508,624,000 120 


Total Hardwoods. 100 23,541,000 89 


515,468,000 96 
10,509,000 41 


Total Lumber.... 450 
Total Flooring.... 78 
THIRTY-FIVE WEEKS: 
Total Softwoods.. 383 
Total Hardwoods. 102 


8,182,807,000 7 
425,281,000 99 
8,608,088,000 o7 
310,888,000 75 


Total Lumber.... 467 
Total Flooring... 78 





30,493,000 105 29'268.000 131 








537,892,000 120 
12,892,000 66 


546,140,000 94 
12,470,000 45 


9,326,137,000 104 
495,106,000 104 


9,951,082,000 107 
485,022,000 104 
9,821,243,000 104 
293°954.000 69 











10,436,104,000 107 
287,566,000 63 





Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and gross 


stock footage on Sept. 5: 








No. of 

Mills Unfilled Orders Gross Stocks 

Rptg. 1942 1941 1942 1 
Total Softwoods* ........ 352 1,499,256,000 1,149,696,000 1,906,777,000 2,686,458,000 
Total Hardwoods* ....... 99 103,039,000 95,122,000 297,262,000 346,681,000 
"Total BMGROET c.c.occccseos 438 1,602,295,000 1,244,818,000 2,204,039,000 3,033,139,000 
2 ey ere 75 29,512,000 75,674,000 75,091,000 49,478,000 
Maple FIGOTings «.....00s08 12 5,346,000 9,535,000 9,625,000 9,912,000 


*Of Northern mills, 13 reported on softwood, 13 on hardwood unfilled orders; 13 mills 


on stocks. The total number of mills (451) 


both softwood and hardwood subtotals. 


includes 13 northern plants that are in 
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Western Pine Summary 
The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended Sept. 5: 
Report of an Average of 81 Mills: 
Sept. 5, 1942 Sept. 6, 1941 
81,303,000 74,801,000 
Shipments ..... 78,776,000 81,887,000 
Orders received.. 87,489,000 67,474,000 
Report of 81 Identical Mills: 
Sept. 5, 1942 Sept. 6, 1941 
Unfilled orders.. 401,089,000 342,848,000 
(tross stocks.... 871,615,000 1,090,917,000 
Report of S81 Identical Mills: 
--Total for Year to Date — 
1942 1941 


Production ..... 


Production . .2,440,850,000 2,431,793,000 
Shipments ..... 2,779,438,000 2,680,383,000 
Orders or .2,857,940,000 2,743,428,000 





National Forest Returns 
Reach New Peak in 1942 

National Forest receipts in the fiscal year 
ended June 30, 1942, totaled $7,113,554, 
breaking all former records, the U. S. De- 
partment of Agriculture has announced. 
This amount is $431,729 greater than last 
year’s figure and $362,001 greater than the 
previous record in 1930. 

3iggest gain was in returns from timber 
sales which totaled $4,953,100, an increase of 
$236,029 over last year. This is largely at- 
tributed to the fact that cutting timber for 
war needs has been stepped up considerably 
since the first of the year. 

Largest regional increases were reported 
by the California region of the Forest 
Service where the returns from National 
Forests in California and southwestern Ne- 
vada were $139,846 greater than in 1941. 
All other Regions except the Northern 
Rocky Mountain and North Central States 
also showed gains for the year. 


Pine Seedlings Distributed 


_ For the sixth consecutive year the Mason- 
ite Corp., Laurel, Miss., has completed its 
iree distribution of pine tree seedlings to 
larmers and growers in Mississippi, bringing 
the grand total to more than 7,000,000. 

R. G. Wallace, vice president and general 
manager, said the company gave away more 
than 1,500,000 seedlings this year. One hun- 


dred and twenty-two planting demonstra- 
tions were held in 13 counties at 122 differ- 
ent schools. These demonstrations were 
attended by 2,549 persons. 

Having launched its tree-planting pro- 
gram in 1936, the Masonite company con- 
ducts its reforestation program in close co- 
operation with governmental agencies, par- 
ticularly with the Mississippi Forestry Ex- 
tension Service. 

Mr. Wallace said 1942 was the most suc- 
cessful year of the seedling distribution pro- 
gram because more persons received seed- 
lings and attended the demonstrations. He 
said the company has purchased another 
1,500,000 seedlings to be distributed in the 
usual manner next year. 

The company’s goal is to educate farmers 
to the fact that a profitable cash crop of 
second-growth trees can be produced an- 
nually on land formerly regarded as worth- 
less. The growers have a ready market at 
the Laurel mill which is turning out hun- 
dreds of millions of feet of hardboard and 
insulation products for civilian and military 
uses. 


Canadian Grain Storage Supply 

The Prairie Provinces will be able to ob- 
tain about 80,000,000 feet of lumber for grain 
storage, but the situation is still “extremely 
acute,” H. Steinhorson, president of the 
Western Retail Lumbermen’s Association 
of Canada, said recently. 

In Ottawa Hon. J. A. MacKinnon, Min- 
ister of Trade and Commerce said that every 
effort is being made to ensure that adequate 
supplies of lumber and nails are available to 
prairie farmers for construction of storage 
facilities. 

Recently returned from conferences on the 
west coast, where Prairie lumbermen and 
British Columbia manufacturers ~ discussed 
the grain storage problem with Timber Con- 
troller D. E. Rosenberry, Mr. Steinhorson 
said he expected about 60,000,000 feet of 
lumber would be made available to the 
prairies from the B. C. coastal manufactur- 
ers. The remaining 20,000,000 feet will 
come from northern spruce stocks in the 
northern areas of the prairies. 





Nationally Advertised 
Aromatic Red Cedar 


CLOSET LINING 









LUMBER 


Packaged 
and Sealed 

GUARANTEED 
90% Red Heart or Better 





PRODUCT OF 


Geo. C. BROWN & Co. 
GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 





Dry Kilps at Plant of Sallis Lumber Co. 


ardwoods 


With the new usefulness of 
hardwoods, brought by the 
urgent needs of war, there is 
greatly increased demand for 
these Sallis products, White 
and Red Oak, Poplar and Gum. 
They are widely used in pro- 
duction of war material, in 
Defense housing, in remodel- 
ing and repairs. 

We have an annual capacity 
of 50 million feet of dense 
Mississippi Yellow Pine, pro- 
ducing practically all items. 
Shed stock is kiln-dried. Air- 
dried items are Lignasan- 
treated. <All Sallis lumber is 
double-end trimmed. Planing 
mill service. 


SALLIS LUMBER CO. 


Brandon, Miss. 
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Projected Wood Sash 9196 

The new “Pella” projected wood sash is 
designed for both old and new construction. 
It is manufactured by the Rolscreen Co. 
The sash is obtainable in standard units 
with glass sizes reduced to maintain standard 
steel opening sizes., It is also available with 














os 


full size glass and a corresponding increase 
in opening dimensions at no additional cost. 
The sash and frame are of white pine, toxic 
treated and water repellent. Full size de- 
tails and a table of sizes will be sent free 
to those who check number 9196. 


V-Bel# Maintenance Guide 9197 


\ new handbook, Plain Facts on Wartime 
Care of Rubber |’-Belts has been published 
by Allis-Chalmers. Unlike the average main- 
tenance book, this guide assumes no familiar- 
ity of the reader with the subject. It 
describes the anatomy of a V-belt and the 


principle of the V-belt drive. How to obtain 
proper tension, what to do about worn 
sheaves, what determines the life-expectancy 
of V-belts are some of the facts revealed in 
the handbook. It applies to all makes of 
\'-belts and contains no advertising. A copy 
is available without charge by checking 
number 9197. 


9193 


Designed to help dealers increase profits 
is a floor sander rental plan developed by 
the Clarke Sanding Machine Co. The com- 
pany manufactures among its other products 
the “Dreadnaught 8” a light, yet rugged 
sanding machine which is suited to the ren- 
tal plan. It has an eight inch drum and a 
special easy-to-change sandpaper arrange- 
ment. Complete details of the rental plan 
and information about the machine will be 
sent to those who check number 9193 on 
the coupon. 


Sander Rental Plan 


Book on Plastics 


\ new beok, Plastics, has as its author, 
J. H. DuBois, sales engineer in the General 
Electric Plastics Department, employed at 
the Fort Wayne, Ind., factory. The purpose 
of his book is to provide in one convenient 
place a broad but detailed summary of the 
entire plastics industry, containing enough 
information to enable the user of plastics to 
choose intelligently the material which will 
fill his needs. The book discusses the vari- 
ous types of materials separately, indicating 
their sources, manufacture, variations, prop- 
erties, and applications. There is also a dis- 
cussion of some of the older cold-molded 
and shellac plastics and a chapter on lami- 
nated plastics describing the composition, 
properties, fabrication and uses of them. 

Subsequent chapters deal with the meth- 
ods of manufacture of plastics products in- 
cluding molding, finishing and decorating. 
The final chapter on the design of plastics 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St.. 
Chicago, Ill. The desired information will be forwarded promptly. 


9191 9192 9193 9194 9195 


9196 9197 9198 9199 91910 


Name .. 
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molded products describes the practices re- 
sulting in most satisfactory moldings at min- 
imum cost. Publisher, American Technical 
Society, 850 East 58th St., Chicago, Ill. 
Price, $3. 


Cypress Septic Tank 9192 

The new “Victory” septic tank is con 
structed of 1% inch cypress lumber equip 
ped with ™% inch round one piece adjustablk 
hoops. A coating of mineral asphalt insidk 
and out protects the tank from the acti»: 





of moisture and soil. The unit is thor 
oughly approved by health authorities. The 
design insures complete treatment of sew 
age. Inlet and outlet openings take fou 
inch pipe, either iron or tile. There are two 
models, one with a 300 gallon’ capacit) 
measuring 48x48 inches and the other with 
a 500 gallon capacity measuring 48x64. 
Complete information may be had by check 
ing 9192 on the accompanying coupon. 


Kitchen Ideas 9198 

A new twelve page folder entitled 10 Ideas 
for Modern Kitchens has been published by 
the Western Pine Assn. Illustrations and 
text present realistic designs for kitchen cab 
inets, fixtures and built-ins of western pines 
Check number 9198 on the coupon for a fre 
copy. Quantity lots may be had at a nomi 
nal cost. 


Structural Board from 
Cottonseed Hulls 


A new structural board processed fron 
cottonseed hulls, formerly discarded, i 
emerging from the experimental stage at th: 
University of Tennessee. At present th 
material is undergoing weather and durabilit: 
tests as roofing and flooring boards. On 
sample pieces Dr. Fritz Rosenthal, Univer 
sity of Tennessee plastics technologist wh: 
is heading the work, has simulated marb! 
redwood, oak, mahogany and other finishes 


Barn and Shed Book 


How to Build Southern Pine Barns an 
Implement Sheds is the title of a new South 
ern Pine Association publication just off th: 
press for distribution by lumber dealers 
The new publication contains 14 designs 
of modern barns and 4 plans of implemen! 
sheds. The book is complete in all details- 
showing suggested floor plans, working 
drawings, and a detailed list of material fo: 
each design. Where the farmer wants to do 
his own construction work he will find all 
of the information necessary in each drawing 
to properly construct the building. Various 
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There's plus value, as well as rich 
beauty and lasting durability, in 
these famous floorings of Tremont. 
Our Oak flooring is made from 
Dugdemona White Oak and Cher 

Bark Red Oak. Our Pecan is TH 

flooring for hard usage. Our Beech 
Flooring is richly beautiful in color 
and grain. Tremont manufactures 





TREFMON HE 
Gloorings of Beauty and Wearability 


lumber and lumber products in 
Oak, Gum, Hickory, Magnolia, Elm, 
Ash, Cypress. The greater part of 
our Southern Pine production now 
is for the needs of war. These 
needs will of course have our first 
consideration so long as they con- 
— urgent and essential for vic- 
ory. 





| OAK 








TREMONT LUMBER COMPANY 


HERBERT MOSS, 
General Sales Manager 


Rochelle, La. 














ITEMS READY 


fo 


r 
QUICK SHIPMENT 


15 cars 4/4” +3Common Plain Oak 
5 “ 3/4 +2Comé&Btr Pln Tupelo 


5/4 +2Com Magnolia 
6/4 . 
8/4 . | .)) 


8/4 7 Soft Maple WHND 
8/4 ~ Ort Sap Gum 


Please write for other items of interest. 


“MILLER MADE IS UP TO GRADE” 
Why not try a sample car? 


MILLER & CO., INC. 


Selma, Ala. Jackson, Tenn. 
Branch Offices 
Reading, Pa. 


P. 0. Box 48 


Chicago, Ill. 
43 E. Ohio St. 











PAR -TOX 
Tneated 





PROOF 
FOR YOUR CUSTOMERS 


These Ponderosa 2x4s were imbedded in termite in- 
fested ground at Austin Cary Memorial Forest, 
Gainesville, Florida, under supervision of the For- 
estry Department, University of Florida. 


One year later this picture was taken. 


PAR-TOX treatment costs 
little — saves much —in wood 
preservation. 


~ IRA PARKER & SONS C0. 


OSHKOSH, WISCONSIN 

















7S years of service 
to the sash and door 
industry. 
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For Defense Houses, Farm Buildings, 
Remodeling, Repairs, Maintenance 


This is the siding of beauty and enduring service. 
Push ‘“T-F Brand’’ Finish and Shingles. 


THURSTON - FLAVELLE Limited, Port Moody, B. C., Canada 


Push “T-F Brand” 


Made of Western 
Red Cedar 





BRANO 






BEVEL and 
BUNGALOW 


A natural 
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HARDWOODS and PINE 


CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Ml. 
Retail and Industrial Sales 
A. E. BOATRIGHT LUMBER COMPANY, KURTH LUMBER MFG. 
111 W. Washington St., Chicago, Ul. 
Railroad and Car Material 





CO., Clarksville, Texas 
TROUT CREEK LUMBER CO., Kirbyville, Texas 
TEXAS OAK FLOORING CO., Dallas, Texas 


Five 


Gum Veneer, 
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on the war production line ... at the 


mm ANGELINA 


Complying with the amended Limitation Order dealers and industrial users. Angelina Products 
M-208, the Mills of Angelina are producing lum- are: Short Leaf Pine, Oak, Gum, Ash, Cypress, 
ber for war housing and other war uses, for farm 
uses, for maintenance and repair. Meeting the 
new emergency needs of U. S. A., just as we Gum, Trim, 
have, for 55 years, been meeting the needs of 


Dimension, Finish, Casing. Base, 
Mouldings. Oak and Maple Flooring, Oak and 
Lath, Pickets, Woven Wire Fence. 
Ask us about Angelina Hardwood items. 


ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


ANGELINA HARDWOOD CO., 
Sales Office, Lufkin, Texas. 
Mills at Ewing, Tex. and Ferriday, La. 





PACI ‘afte MUTUAL 


National Distribution 


LOS ANGELES, Calif. CHICAGO, III. 
Minn. BALTIMORE, M 


ST. PAUL 


KANSAS CITY. 


Kan. NEWARK, N. J. 


pleofe) -Xexveo)} 


Home Office: TACOMA. WASH. 


6 Warehouses FoR ORDERLY DISTRIBUTION, TO THE TRADE 


FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


Straight or Mixed Carload Shipments 





















Every Operation Is Under 
Our Own Control 


We operate exclusively in our own stands of virgin 
timber—logging is done by our own crews, and han- 
dled by our own railroad equipment. Modern precision 
milling methods further assure both QUALITY and 
QUANTITY in lumber for every construction purpose. 


Old Growth Yellow 
Douglas Fir — Sitka 
Spruce — West Coast 
Hemlock. 





The Trade Mark of 
QUALITY LUMBER 















c.D 
OHNSO 
LUMBER CORP. 


HEAD SALES OFFICE 
PORTLAND, OREGON 
MANUFACTURING PLANTS 
TOLEDO, OREGON 


PAMUDO PLYWOOD 


Doors... Frames... Mouldings 
Sash and Glass ... Wallboard 











JUST OUT! 


HERE’S QUICK HELP 


in calculating and controlling 
logging costs more accurately 





















With this cost contro! 
manual you can ana- 
lyze the logging chance 
and determine costs of 
all production  proc- 
esses with greater 
time-saving accuracy 
than ever before. Just 
the book for loggers, 
cost estimators, 
managers, and oth- 
ers who plan and 
carry out logging 
operations. 


COST CONTROL IN THE 
LOGGING INDUSTRY 


By Donald M. Matthews, 
Univ. of Mich. 


This book simplifies logging 
cost control by dealing with 
the interaction of cost factors 
rather than with actual proc- 
ess costs, The’ techniques 
given enable you not only to 
predict cost accurately under 
any condition, but also to ad- 
just conditions so that mini- 
mum costs can be achieved. 








437 


Order from 


AMERICAN LUMBERMA 


Professor, Forest Management, 
pp., 5442x8, $4.00. 


Complete details — covering 
principles, applications, for- 
mulas, procedures, typical il- 
lustrations, ete.—make your 
work easier since they deal 
with all phases of logging 
cost control, Basic principles 
of cost comparison are first de- 
veloped, then applied to gen- 
eral problems, and finally il- 
lustrated by specific cases. 





431 So. Dearborn St 
Chicago, Ill. 
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types of roof systems are presented including 
the glued laminated rafter. For areas where 
high winds or hurricanes prevail there are 
recommendations of special wind bracing 
methods. The book is available at 25c a copy 
from the Southern Pine Assn., New Orleans, 
La. 


Book on Remodeling 


Recently published is How to Remodel a 
House a 500 page book containing much 
practical information on the subject from 
the preliminary planning to the final phases 
of the work. Contents include material on 
types of house architecture, reading plans, 
fundamentals of remodeling, selection of ma- 
terials, etc. Ten full sized blueprints drawn 
to scale are included with the book. The 
authors are J. Ralph Dalzell and Gilbert 
Townsend, both experienced in building pub- 
lishing. Publishers, American Technical So- 
ciety, Chicago, Ill. Price, $4.75. 


9195 


A special promotion program has been 
prepared by the Wood Conversion Co. to 
help dealers sell “Balsam-Wool” attic insu- 
lation. The preliminary step has been a 


Insulation Promotion 


national advertising campaign in consumer 
magazines. The company is also furnishing 





cooperating dealers with newspaper ads, 
window displays, moving picture trailers, job 
signs, and a variety of other display items 
as well as an attic insulation presentation 
book, a framed guarantee, and supplies of 
special literature. Complete information 
about this program may be had by checking 
number 9195 on the coupon. 
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Woodwork Folder 9191 

Your Victory Manual of front entrances, 
doors, mantels, corner cabinets and kitchen 
cabinets is a folder prepared by Gregg & 
Son, millwork manufacturers to show that 
company’s line of moderately priced wood- 
work designed to meet present day housing 
requirements and modest home repair and 
modernization budgets. The woodwork items 
are pictured and described. The folders are 
designed for distribution to the trade and 
may be obtained in quantity. Check number 
9191 for complete information. 


Free Correspondence Stickers 
Correspondence and invoice stickers pro- 
moting the idea that timber is an ever grow- 
ing crop, and the role of lumber in the war 
are available in reasonable quantities free 
of charge to those engaged in any forest 
industry. The three attractive designs, each 
in two colors, have been prepared by the 


GROWS AGAIN 


American Forest Products Industries, Inc.. 
1319 Eighteenth St., N.W., Washington, 
D. C. from whom the stickers are available. 
The one color reproduction herewith of 
one of the stickers is actual size. They are 
intended to be attached to correspondence, 
and invoices or as envelope seals, on direct 
mail or any matter sent by forest industry 
firms to the public. 


Corn Crib Plan 9194 

Steel hoops, the necessary hardware and 
simple blueprints for the construction of the 
Siebring Corn Crib are furnished by the 
Siebring Manufacturing Co. in a_ special 
dealer corn crib sales plan. The dealer 
furnishes the necessary lumber from stock. 
The bin is low in price, yet Government 
approved. Details of the bin and the dealer 
offer will be sent to those who check num- 
ber 9194 on the coupon. 











Moore "cross-circulation” kilns at the Ranier Cross-Arm Co. 











ir 
for Needs of War 


The harvest of the tall trees goes 
steadily on. The big logs keep 
coming to the mill and the saws 
keep right on cutting. 


The mills of Booth-Kelly are 
keeping up top-speed production, 
turning out materials of war— 
lumber that goes quickly on its 
way to army camps, naval bases, 
air fields and war production 
plants. 





Certified Douglas Fir 


This business was started in 1898, 
year of the Spanish-American 
War. From that day to this our 
aim has been, and always will it 
be, to produce the finest quality 
of Douglas Fir lumber. Our name 
on the lumber is a pledge of this 
quality, in the wood and in the 
manufacture. 


Dimension Casing Ceiling 
Drop Siding Finish Stepping 
Mouldings Flooring Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


TWO MILLS—SPRINGFIELD & WENDLING. ORE 


BothAtell 


“LUMBER C 
SUGENE.ORE: 
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VICTORY 


Wier Long Leaf Lumber Co. 


Houston, Texas 
Mills: Wiergate, Texas 
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WESTERN MILL CUTTING BEST 
QUALITY TIMBER IN HISTORY 


Officials of the Kesterson Lumber Corp. 
report that the big Ponderosa pine timber 
which that firm is cutting during the 1942-43 
operations is the highest quality timber of 
the company’s history. It is being cut in 
the Klamath Basin and manufactured at the 
company’s modern mill in Klamath Falls. 

This mill was new in 1930 and at that 
time was reputed to be the most fully 


Officials of the Kester- 
son Lumber Corp., 
Klamath Falls, Ore. 
Left: Irving E. Kester- 
son, general manager. 
Right: W. I. Kester- 
son, resident manager. 
Far right: A. N. Beals, 
sales manager 





equipped mill in the Klamath Basin. In the 
following years the company has continued 
to maintain, replace and add to its equipment 
so that it continues to have highly efficient 
and modern equipment for quality lumber 
production. Sawmill capacity is 60 million 
feet annually. The company is under the 





Plank 
Floorin 


Ceilin 





Shepherd Lumber 
Corporation 


MANUFACTURERS 
Southern Yellow Pine 


Mills at McRae, Georgia 
and Montgomery, Alabama 


. Dimension . 


Boards . 


Kiln-Dried Finish 


. Siding . . Railroad and 


Car Material 


Material from both mills 
Grade-Marked if desired. 


Address inquiries to Box 139, 


Montgomery. Alabama 





Shepherd Brothers |= 
Company 


WHOLESALERS 


Retail yards, railroads, industrial 
buyers can rely on us for speedy, 
complete service on Southern Yel- 
low Pine and Hardwoods. Straight 
and Mixed Cars. 


General Offices: Shepherd Bldg., 
Montgomery, Alabama. 


Branch Office: 815 Fisher Bldg., 
Detroit, Mich. 


Distributing Yard, Jacksonville, Fla. 








Pine Plume Lanter pay 








' Pine 


Cyprress 
Hardwood 


AIR-DRIED or 








BELL BUILDING 
MONTGOMERY, ALA. 


Specializing in 
KILN-DRIED POPLAR 


Solid or Mixed Cars of Pine, Hard- 
woods, Oak Flooring. 


Complete Planing Mill facilities. 





Modern fan-type cross-circulating 

KILN-DRIED Dry Kilns. 

e Plants at Goodwater, Ala., Nota- Serving the lumber trade 
sulga, Ala., Ozark, Ala. since 1899, 


direction of Irving E. Kesterson, general 
manager; W. I. Kesterson, resident man 
ager; and A. N. Beals, sales manager. 
The Kesterson brothers were following in 
their father’s footsteps when they began 
manufacturing lumber at Grants Pass, Ore. 
in a small circular mill in 1913. Then from 
1917 to 1919 inclusive the Kestersons 
operated at Ivan, Ore., not far from the 





es 





Oregon-California line. By 1920 they had 
moved to Topsy grade in California, just 
below the California-Oregon line and about 
10 miles from Dorris which was the ship- 
ping point for the Topsy Lumber Co., as 
they called their firm. 

The Kestersons produced here until 1925 
when they went to Dorris, Calif. and built 
and operated a single band mill until 1933 
under the corporate name of Kesterson 
Lumber Co. In the meantime in 1929, con- 
struction was started on the new plant at 
Klamath Falls, and in May, 1930 this went 
into operation. 

The Kesterson Lumber Corp. was formed 
in 1933, taking over the Kesterson Lumbet 
Co. plant. 

All Kesterson lumber grading No. 4 com 
mon or better is kiln dried, and all kiln dried 
lumber remains under roof continuously un 
til unloaded by the customer. Rough dr) 
lumber is stored in crane-shed with six mil 
lion feet capacity. 

In addition to its lumber business, Kes 
terson Lumber Corporation produces 25 mil 
lion feet of box shook annually and is thi 
sales organization for the State Box Co 
Sacramento, Calif., producer of 25 millio: 
feet of box shook a year. This makes a t 
tal of 50 million box that goes through th: 
sales organization. For the box business th: 
company operates several branch warehous¢ 
at California points distributing shook | 
fruit and vegetable customers. 

Kesterson Lumber Corporation is also en 
gaged in the defense housing business. !' 
has acquired a tract of land at Vallejo 
Calif., one of the most active defense area: 
in the United States, and is starting co! 
struction of 450 homes to cost $4500.00 
each. These will come under FHA Title \ 
specifications. 

Production and more production of lun 
ber for War orders for the backing an 
support of the fighting forces at the front, 
is the present keynote of the men of th¢ 
Kesterson organization, company officials 
report. 
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Old ways of logging have given place 
to the new. Mill methods have changed. But the 
high quality of Polson lumber never has changed. 

” Sitka Spruce and Douglas Fir direct from our forests. Rail and water 
shipments. 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Co. HOQUIAM, WASHINGTON 











Sugar PINE Ponderosa 
Yosemite Sugar Pine Lumber Co. 


General Office, Mills and Yard: Merced Falls, California 


. M. WARNOCK AZERN 
95° River St., Hoboken, N.-J.. 2% 


New York Phone— 


LOS ANGELES OFFICE: 


ARLO D. SQUIRES, 
Commercial Exchange 
Rector 2-0432 Bidg., Los Angeles, 


— — ' ; * si ; New Jersey Phone— 0, California 
oe ent - j ee 5 es ves tie tes! nese me Hoboken 3-301! Scat Phone—Michigan 9381 


CALIFORNIA 
Sugar Pine and Ponderosa 


California Sierras High Elevation Quality Timber 


Selects, Shop Lumber, 
Pattern Lumber, Mould- 
ings, Common Boards, 
Dimension 


Q 








Planing Mill 
Box Factory 
Moulding Factory 





Quincy Lumber Company, Inc. °“catiornia 


MILLS AT SALES OFFICE 
QUINCY. CALIFORNIA QUINCY. CALIFORNIA 
BLOAT. CALIFORNIA ©. C. MORRIS, SALES MCR. 








at HOP SPELD | 


The ROSS System of Carriers and 
fg =sLLift-trucks will do it for you. Call 
mritky nearest representative for facts. 


pROSS 
CARRIER CO. 


Seattle @ Portland @ San Francisco @ Vancouver, B.C. @ Pine Bluff, Ark. @ New York City @ Hoboken, N. J. ® Factory — Benton Harbor, Mich. 
= ERNE 
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SALES GROW 
with ABE$TO 


Roofing 





Right now. Mr. Lumber Dealer, there's many 
a need for re-roofing or roof repair. Your 
chance to sell ABESTO, the wonderful roofing 
material with the viscoroid base. Easy to 
sell and easy to use. Brushed on cold. No 
hot kettles. No special equipment. No fire 
hazard. Holes and cracks securely sealed. 
Years of service added to old roofs. You can 
make good money on sales of Abesto, just as 
sther dealers are doing. Sold at retail 
through lumber dealers only. Today, write 
for Abesto literature and specifications. Write 
now. 


FOR IMMEDIATE DELIVERY 
Abesto Mfg. Co. 


Michigan City, Ind. 





Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 
ax 


TO ULC 





Amemcanfiumherman 


Plywood Lifeboats 


The Maritime Commission has contracted 
with Gunderson Bros., Portland, Oregon, for 
1,000 plywood lifeboats at a total cost of 
$1,300,000. These are said to be the first 
boats of this kind ever to be built. Pro- 
duction will be started this fall; with enough 
lifeboats delivered in November for 40 cargo 
ships. The contract will be completed next 
March. 

Harold D. Talbot, WPB Air Transporta- 
tion Committee Chairman, has announced 
that the first deliveries of small wooden 
cargo planes will be made soon. 








Disston chain saw performs for Army Hero at 
plant of Henry Disston & Sons, Inc., Phila- 
delphia, Pa. Lt. Thomas C. Griffen, Army Air 
Forces, who bombed Tokio with General Doo- 
little’s men, watches demonstration. Left to 
right the officers are:—Capt. Geo. E. Louttig, 
Army Engineers; Lt. Thomas C. Griffen, Army 
Air Forces 





Convert Old Coal Car Gondolas 
Into Log Flat Cars 


To meet the ever increasing need for logs 
in the battle of production, the Chicago, Mil- 
waukee, St. Paul & Pacific Railroad has set 
up an assembly line system at its terminal 
shops in Tacoma, Wash., to convert worn 
out wooden gondola coal cars into log flat 
cars. Hauling logs from woods to mill is a 
grueling job and the life of the log flat car 
is short. Milwaukee railroad officials found 
that they couldn’t get material to build new 
cars because of priority rulings, and in look- 
ing around for other types of cars that had 
outlived their usefulness they discovered that 
old coal gondolas with their sides too bat- 
tered and broken to be fit for coal service 
could be converted into log carriers. They 
devised an assembly line system. Carmen are 
stationed with their tools at intervals along 
the shop track. The gondola first is placed on 
the stripping track where the fastenings are 
burned off, the stakes sawed through and 
the sides stripped off with a single yank of a 
derrick line. After the old decking is re- 
moved, the trucks and draft gear are in- 
spected, repaired and renewed. Then as the 
cars move along the line, workmen reinforce 
the steel underframe and weld reinforcing 
plates to support the bunks on which the 
logs are to rest. Strong, new decking then 
is added, the car is painted and the car rolls 
off the line, a serviceable log-flat. The shop 
already has converted more than 500 of these 
cars for use in keeping Pacific Northwest 
logs rolling. 
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There’s Paint 
a Product 


FOR EVERY PURPOSE 


THE PATTERSON ¢ SARGENT COMPANY 
CLEVELAND, OHIO 











The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 


CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 








Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 





LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 











C. V. CLARKE 


TIMBER ESTIMATES 


PRIORITY GIVEN DEFENSE PROJECTS 


605 First Federal Savings & Loan Bidg. 
P. 0. Box 1385 Jackson, Mississippi 











HUTHER BROS. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 





SUPER- 
QUALITY 
SAWS 
Favorites for over §3 
years. Today, write for 


catalog of complete 
Huther line. 


Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 




















